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N the April issues of 
leading class magazines 
— reaching 2,350,341 
women whose incomes 
make them the kind of silver- 
ware prospects you Want 
to sell——nationally promi- 
nent brides tell why they 
selected Gorham Silver- 
ware. Mrs. William H. 
Kingsley, Jr., of Philadel- 
phia tells why she chose the 
Dolly Madison pattern! 
Every woman is inter- 
ested in what the socially 
prominent women are doing 
. . where they are going 
... What they wear... the 
silver they buy! These 
women read the magazines 
carrying Gorham advertis- 
ing... they live in your 
locality . . . they are the 
people you want to sell. 
We have prepared effec- 
tive ads for you to use in 
your own newspapers... 
striking window and 
counter displays. . . folders 
illustrating Dolly Madison. 
Be sure you have the new 
Dolly Madison pattern... 
display it in your store... 
use the free helps. A 
coupon is attached for your 
convenience. 


THE GORHAM COMPANY 


Sales Agent for GORHAM MANUFACTURING COMPANY 


Gorham-Whiting Division, Providence, R. I. 
Durgin Division, Concord, N. H. 
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over 90. Years 
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(Sostume Frwelr) 


OW that costume jewelry has been allotted a 

definite place in the realm of fine jewels, it 

comes to the fore of the spring with great 
eclat. At no time has costume jewelry had a more satis- 
factory background than is now offered through the 
tailored costumes and informal dresses for spring and 
In the illustrations are shown two 
groups of these new costumes; they include the sepa- 
rate jacket.and silk skirt, the blouse differing in color 
from the skirt with which it is worn and the new dress- 


early summer wear. 


maker coat in the first 
group. 

The jewels for these 
have platinum, gold or 
silver for their mount- 
ings, or they are made 
in picturesque and 
highly artistic match- 
ing sets in stained 
woods, in copper and in 
carved gem stones. On 
the first model is shown 
4 choker necklace, a hat 
ornament and a gem- 
studded handbag. The 
materials are silver for 
the mountings, and gem 
stones to match the cos- 
tume color. The hat rib- 
bon and the box jacket 
are in dark tones of 
blue, green or brown, or 
when the costume is in 
black-and-white they will 
be echoed in faceted 
black onyx, set in neck- 
lace plaques, the hat or- 
nament and the bag 
mounting. 
Black-and-white may 
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By Ima Thompson 
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Costume jewels are worn with these typical spring clothes 
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again make up the costume with the contrasted skirt and 
blouse, but it also is to be seen this Spring in citron and 
brown, apricot and blue, rose-beige and mahogany, tan 
The earrings, choker necklace, fin- 
ger rings and leather-bordered bag of silk braid will re- 
peat the two-tones of the costume in their gem-mounting. 


HE dressmaker coat shown at the right-hand side of 
this first illustration may be the third piece in a three- 
piece ensemble, or its lining may match the silk of the 


dress with which it is to 
be worn. In color, how- 
ever, it will be dark- 
toned and the jewelry to 
accompany this costume 
will repeat its hue in the 
gem stones of the pend- 
ant plaque in the neck- 
lace and the gem stone 
mounting of the um- 
brella handle. 

The favored pieces in 
these sets of costume 
jewelry include hat or- 
naments, buckles for the 
blouse girdle, earrings, 
necklaces, finger rings . 
and bracelets, fob 
watches or watch brace- 
lets, fitted bags and van- 
ity cases. 

The new patterns 
shown this spring as 
leaders among costume 
jewelry designs include 
the modernistic motifs, 
the work in filigree gold 
and classic decorative or- 
namentation. Beads have 
taken upon themselves 
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all manner of unusual shapes, and in sizes they range from 
tiny tubes and cylinders to great button shapes and carved 
plaques. 

The all-metal costume jewelry or the designs carrying 
gem-stones in their mountings are now turning from the 
regulation choker necklace to 
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schemes are endless in the new spring jewels and although 
the gems are small and the gemstones carry the larger 
mass in the individual pieces, yet these jewels easily com- 
pare with the best in fine jewels in artistic design and 
pleasing effect, and through these two attributes they war- 
rant all the attention the de- 
signing jeweler gives them this 





the form a little longer and 
with a pendant plaque added. 
Earrings, to be new, are 
_ weighed heavily with a broad 
fringe or an elaborate plaque 
for a finish. Finger rings keep 
for this costume jewelry to the 
popular single-stone design. 
They carry all of the modish 
opaque, as well as transparent 
gem-stones in their mountings, 
and they are often matched by 
pairs of bracelets. 


N the second illustration is 
given a typical set of cos- 
tume jewelry. This ensemble 
may be carried out in any one 
of a number of modish themes. 
As these pieces are shown, the 











spring. 


S backgrounds for these 
costume jewels, we have 
silk dresses after the style of 
those shown in the third illus- 
tration. Here in this trio are 
given three gown types. At the 
left is a typical tiered model 
finished with soft bows of silk 
material. At the center is a 
tailored frock in tie silk, while 
the gown at the right shows 
the new fullness given to the 
skirt at the lower edge by go- 
det insertions, the peplum as 
a finish to the overblouse and 
at the wide open cuffs with the 
[ gem-studded ornaments. 
The three necklaces shown 








mounts have been hammered 
from dull-finished gold and 
mounted with salmon-tinted 
coral, brown agate and jade, 
but silver may be used in place of the gold, and a blue and 
green color scheme carried out in lapis and tourmaline. 
Copper, too, might be used to replace the gold, and smoked 
amber, brown agate and jasper chosen to complete a beau- 
tiful color scheme in brown and yellow. Included in this 
set is one of the new medium length necklaces, a pendant 
earring with the broad plaque, a flexible chain bracelet and 
one of the latest brooches or dress ornaments with the 
hinged pieces on either side of the solid central division. 

Perhaps it would be 


A representative set of costume jewelry carried out 
in gold and gem stones 


with these models give the 
three new necklace lengths. 
The choker is shown with the 
tailored frock in the center, a medium length necklace at 
the left, and the longer necklace, after the sautoire model 
with the added pendant at the right-hand side. 

The textiles for these dresses include: dull-finished 
crépe, knitted silk, silk-and-wool, marocain, tie silk and 
moiré. For more formal gowns, chiffon and lace are added 
to these materials. The lace is used in deep flouncings for 
finishes to taffeta and moiré dresses or with the chiffon 
which is used in long trailing lines. 

The colors for these 





well to give here a list 
of two-toned or triple- 
color blends that have 
attained highest fa- 
vor with the wearers 
of handsome costume 
jewelry. The simpler 
blend includes jade 
and black onyx, 
smoked amber and 
ivory, zircons and cit- 
ron quartz, topazes 
and peridots, ame- 
thysts and beryls and 
many another like 
combination. When it 
comes to the more un- 
usual, we have tur- 
quoise and carnelian, 
sunstone, light yellow 
topazes and black 
onyx; smoked amber, 
brown topazes and 























day-time gowns may 
be described in two 
groups, the pale tints 
and the darker tones. 
The pale tints cover 
all those colors known 
as the suntan tones, 
the beige tints, the 
new yellow-green and 
the pastelle shades. 
The darker tones in- 
clude blues, browns 
and greens, reds and 
purples, with, of 
course, the addition 
of black. 

The new silhouettes 
include the princess 
model and that new 
long line with the 
fullness at the bottom 
of the skirt. Details 
for these gowns in- 
clude bows and 








red coral; brown ag- 
ate, rose tourmalines 


and topazes. 
Using both gems and gemstones, costume jewels are 


showing such exotic color schemes as are to be found in 
combining carnelian, red coral, lapis and peridots; sap- 
phires, rubies, dark brown topazes and pink beryls or jade, 
emeralds, yellow topazes and sapphires. Such color 


The new necklace lengths are shown with this trio of silk dresses 


sashes, scarfs and 
decorative cuffs and 
collars and the use of two materials to give variety to these 
spring costumes. In coats, the Russian influence is felt 
in many models and in a great many coats and wraps in- 
terest is given the back of the model by the addition of 
capes and bews, plaits, flouncings and fancy stitching. 
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Photo of anniver- 
sary clock sale 
window by the 
Kay Jewelry Co., 
Buffalo, N. Y. 
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The display was 
made in January, 
and 40 clocks 
were sold in two 


days aa ao PAMNIETOS ANTI“FA: 
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The firm says it 

sells its clocks 

“mostly by win- 
dow displays” 


“People buy from 
the window,” said 
the manager of 


the concern 
Cemiirce 
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SELLS +0 CLOCKS 


ln Two Days 


BY R. K. DORAN 


OOK at the above photo and note how the Kay 
Jewelry Company, Buffalo, N. Y., advertises a sale 
of clock imports. The photo was taken in the 

forepart of January during the course of an Anniversary 
Clock sale—a sale that sold forty clocks in two days at 
a price of $14.95. 

“This merchandise was purchased 


high grade articles to onlookers of the _ display. 

A good window, indeed! A display, we say again, that 
was one of the most attractive and profitable in Buffalo 
merchandising circles in the month of January. 

Kay’s carry regularly a stock of some fifty clocks. Out- 
side of two special times of the year, when a similar 
clock sale is held, this stock is turned 
over better than twice a year. Five 





especially for this two-day sale,” says 
C. G. Kirchhofer, credit manager, “We 
wanted to ‘step up’ business right after 
Christmas and keep the people coming 
to our store during January. 
only sold practically all the clocks pur- 
chased for this event but the sale was 
a good one in bringing people to our 
store to purchase other merchandise. 
The window got people to ‘talking 
about’ us. In a month that is normally 
dull, we attribute much of our increased 
January business to the pulling power 
of this clock sale!” 

The Kay clock window was one of the 


Displays That Sell 


We not fee display illustrated was one of 

the most attractive and most profit- 
able in Buffalo merchandising circles 
in the month of January. The Kay 
Jewelry Co. carries a regular stock 
of about 50 clocks. 

The stock is turned over better 
than twice a year. 
makes are sold, which range in price 
from $7.95 to $100. The best seller 
was a clock retailing at $29.75. 


standard makes are sold which range in 
price from $7.95 to $100. The clocks re- 
tailing for $14.75, $29.75, $37.50 and $55 
are the “best sellers’ with the $29.75 
article the one best seller of the lot. 

“We sell our clocks mostly by window 
display,” says Mr. Kirchhofer. “It is 
our experience that people buy from the 
window. For this reason we change all 
our displays more often than formerly 
and pay more attention to the indi- 
vidual displays. 

“We have complete clock displays 
three and four times a year. Once a 


Five standard 





best in Buffalo during January. It 
was colorful, high-class and caused much comment among 
passersby on the street. 


ACs the number of clocks in the window—thirteen 
—and this is the thirteenth anniversary of the 
Kay store in Buffalo. It is not a crowded display by any 
means. The two portraits, one at either side of the 
window, lend the “personal” touch that is needed to make 
the most of any window display. Then there is the 
Subtle pen-stand suggestion in the lower row of clocks. 
Four pen holders that delicately suggest purchases of 


month, on an average, one of our win- 
dows will contain a partial display of clocks. 


y ernpers in themselves, we are frank to admit, are 
not as easy to handle or as profitable as other 
jewelry lines. But there is good profit in their sale and 
constitute an item that any jeweler should stock and 
merchandise well. 

“Every seller of ‘clocks has more or less trouble with 
customers not knowing how to regulate, set up or other- 
wise take care of their purchase. We side-step much 

(Continued on page 55) 
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A Condition That Has Not Yet Been Fulfilled 


T the last annual convention of the American 
A National Retail Jewelers’ Association held at 
Dallas, Tex., the following resolution was 
adopted unanimously after considerable discussion 
and consideration. 


“Resolved: By the American National 
Retail Jewelers’ Association in annual con- 
vention assembled at Dallas, Tex., Oct. 4, 
1928, that the plan for the organization of 
the various branches of the jewelry industry 
of the United States, which has been outlined 
to this convention by Mr. Bartley J. Doyle of 
Philadelphia, be approved; provided the plan, 
before being put into operation, be first care- 
fully detailed and discussed with all appro- 
priate departments of the government, and 


approved by such departments.” 
(The italics are our own). 


The discussion in the Executive Committee, which 
resulted in the resolution being introduced made clear 
that the “appropriate departments” of the govern- 
ment mentioned were the Department of Commerce, 
the Federal Trade Commission and the Department 
of Justice. Up to the present no approvals of any 
such departments of the plan outlined have been filed 
with the officers of the American National Retail 
Jewelers’ Association, while, on the other hand, de- 
nials of any such approval have been made by repre- 


CIRCULAR April 11, 1929 
sentatives of the three departments in question to the 
correspondent of THE JEWELERS’ CIRCULAR. 

At the Department of Justice it was stated that a 
letter on the subject had been sent to the sponsor of 
the plan by an officer of the department, but that it 
was not an approval or in any way an O.K. of the 
proposition. 

In view of the above, it would seem that the reso. 
lution of indorsement is still in abeyance and will re. 
main so until the conditions set forth are complied 
with. 





The Changing Nature of Competition 


HE rapid changes that are taking place in mod- 
[en business methods and the ever increasing 

high pressure competition for a share of the 
consumer’s dollar are reflected in all branches of 
present day industry. In place of active rivalry 
which was formerly limited, for the most part, to 
individual firms in the same industry we now find a 
much more complex situation. In our own industry 
the retail jeweler feels this pressure on all sides. He 
must compete with department stores, gift and art 
shops, drug stores, mail order houses, chain stores 
and hardware merchants as well as with his old rival 
the retailing-wholesaler. 

In addition there is the wider field of competition 
which comes from other industries and which affects 
all branches of our trade. This competition is not new 
in the sense that it has not existed in the past. The 
automobile and radio dealers, to mention only two 
fields, have been strong competitors of the jewelers. 
What is new is the determined effort of business men 
to affect the competing desires of consumers in such 
a way as to create a demand for their own products 
as against the products of other industries. This 
condition has already developed in the jewelry indus- 
try, but not to such a marked degree as is to be found 
in some other industries. An example of this is seen 
in the advertising contest between a leading cigarette 
manufacturer and organized sugar interests. 

In discussing this “new competition,” as it is 
called, the current issue of the Guaranty Survey, pub- 
lished by the Guaranty Trust Co. of New York, says: 

“Although such a purely competitive advertising 
campaign may at first sight appear to have a nullify- 
ing effect, it is quite possible that in the end not only 
one side but both, may benefit from it. Even the 
public at large may derive advantages sufficient to 
justify the cost, it is contended, since such advertis- 
ing brings out values in products that have never 
been generally known. This type of sales effort 
helps to make the public the real arbiter of what it 
shall buy; and, if properly weighed, tends to raise the 
level of intelligence upon which demand and consump- 
tion are based. * * * 

“The new competition must of necessity be based 
on premises that are in accord with the facts of the 
situation. The consumer, by virtue of this necessity, 
will become increasingly able to choose his purchases 
on a basis of real, not artificially created, values. 

“The attitude of business toward the public gener- 
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ally seems to be moving on from the old standards of 
‘the public be damned’ through the newer slogan of 
‘the public be served’ to the most modern idea of ‘the 
public be informed.’ Selling competition and mod- 
ern advertising are creating new values and new rules 
of procedure.” 

While the jeweler must meet other forms of com- 
petition by up-to-date merchandising methods backed 
by public confidence in him as a specialist in his field 
and in his strict integrity, such an advertising struggle 
to influence public buying, should it in time develop 
in the jewelry trade to 
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even as “balas ruby,” a stone which is in reality a 
red spinel. There is no excuse for advertising as 
a “precious topaz,” a stone that is yellow quartz. 

These are but two of many cases complained of. 
But one of the most flagrant cases of misrepresen- 
tation of this kind submitted was in an advertisement 
that appeared in the Indianapolis papers and which 
illustrated a choker necklace with the caption “Gen- 
uine Lapis,”’ and with a price absolutely out of pro- 
portion to that which a necklace of genuine lapis 
lazuli should cost. It was true in the body of the ad- 
vertisement the stone was 





any extent, would, we be- 
lieve, result in benefit to 
the industry. It would 
center public attention 
more strongly than ever 
on merchandise which has 
real intrinsic value—on 
products that can be 
handed down from gene- 
ration to generation and 
which in many instances 
grow in money as well as 
sentimental value as the 
years go by. 





The Use of Misleading 


Gem Terms 


HE editorial in THE 
1 JEWELERS’ CIRCULAR 

of March 28 urging 
the jewelers to avoid the * 
use of the word “recon- 
structed” in describing or 
advertising imitation or 
synthetic gems, has 
brought about many quer- 
ies regarding thesubject of 
gem terms generally and 


trade. 


in their letter. 
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Praise from Across the Sea 


BUREAU INTERNATIONAL DES ASSOCIA- 

TIONS DE FABRICANTS, GROSSISTES ET 

DETAILLANTS DE BIJOUTERIE, ORFEV- 

RERIE ET ARGENTERIE VOORSCHOTEN 
(Hollande) 


We received the other day the edition of THE 
JEWELERS’ CiRCULAR which appeared on the occa- 
sion of the 60th anniversary of your journal. 

In connection with that event we should like 
to say to you how much we were always im- 
pressed by the really beautiful art work and 
the good editing of your journal. 

We are convinced that your journal will con- 
tinue to work for the welfare of the jewelry 


With kind regards, we are, dear sirs, 
Yours very truly, 
W. van ROSSUM pu CHATTEL, Secretary. 


We are proud of the fact that our foreign 
friends are pleased with THE JEWELERS’ CircvU- 
LAR and we appreciate the comment contained 
It is our sincere desire to con- 
tinue to merit their approval—Editor THE 


described as “real Swiss 
lapis,” but this did not 
take away from the mis- 
representation as far as 
the public was concerned. 
Even if the ordinary buy- 
er did know that “Swiss 
lapis” was nothing more 
than dyed agate (and 
the public does not know 
this), there is no excuse 
for any jeweler putting 
the word “genuine lapis” 
under the illustration of 
a necklace made up of this 
product. If the word 
“Swiss lapis” is to be 
used, the honest jeweler 
should take pains to let 
the public know that the 
stone is not lapis lazuli, 
but a genuine stone dyed 
* in imitation of it. 

The loose use of terms 
of this kind in advertising 
not only reflects upon the 
character of the adver- 
tiser, but, to a more or less 
extent, reflects upon the 
character of the entire 








also the citation of many 

instances of the misuse of terms in describing not only 
imitation but some of the less valuable precious stones. 
The questions and advertisements submitted have 
called attention to the fact that many jewelers (some 
of them large and reputable houses), have not been 
and are not, as careful in the use of descriptive gem 
terms in their advertising as they should be, but in- 
quiry has shown that much of the fault lay directly 
with the advertising agent or the man who handled 
the copy and was due to ignorance more than to at- 
tempt to misrepresent quality. 

Of course, the jeweler whose goods are so adver- 
tised cannot escape responsibility. If the advertising 
copy writer is not sufficiently familiar with the 
nomenclature of gems to describe the product accur- 
ately, he should be taught by his client or at least, 
the client should carefully supervise the advertising 
before it appears to see that no misrepresentative or 
ambiguous terms appear. There is no excuse for 
an advertisement to describe as a genuine “ruby” or 


jewelry trade. The honest 
merchant, who honestly describes his product to the 
public, has every reason to be indignant at such prac- 
tices by competitors and he should not hesitate to call 
to the attention of the papers in which such adver- 
tising appears, the fact that the terms used are mis- 
leading. If he cannot get redress, he should not 
hesitate to make formal complaint against the adver- 
tiser to his local Better Business Bureau or if the 
advertiser does a mail order business or is otherwise 
engaged in interstate trade, complaint should go di- 
rectly to the Federal Trade Commission. 








The 16th National Foreign Trade Convention will be 
held in Baltimore on April 17, 18, 19. Many of the coun- 
try’s leaders in foreign trade will address the delegates. 
On the list of speakers are Hon. Robert P. Lamont, 
Secretary of Commerce; Sefior Don Carlos G. Davila, 
Ambassador from Chile; Daniel Willard, president, Bal- 
timore & Ohio Railway Co., and James A. Farrel, presi- 
dent, United States Steel Corp. 





















































A Perpetual Inventory System 


PERPETUAL stock inventory sys- 
tem, as used by the Olsen & Ebann 
stores, which will permit an entire stock 
to be checked and verified in three hours, 
is explained by B. L. Steelman, of the 
Kalamazoo, Mich., store. 

“These records are kept in loose leaf 
books,” explains Mr. Steelman, “with 
one kind of an article on a page. That 
is, there is one sheet for $50 rings, one 
for $75 rings, one for clocks, one for 
hollow ware and so on. Flat ware is 
listed according to patterns, as, ‘1847,’ 
‘Community,’ and may run along for 
several pages. 

“For the purpose of illustration, let’s 
take the $20 ring page, and show a de- 
tailed history of one article. To make 
the explanation easier, the various col- 
umns are numbered. 

“In column No. 1, the date the article 
was received is written here, and in this 
case we will suppose it to be June 18, 
1928, so 6/18/28 goes in here. The ring 
in question is a one diamond onyx, 
Eastern Star and White Shrine ring. 
All this is abbreviated in column 2 to D- 
Onyx-ES&WS.R¢g. 

“Real valuable information is con- 
tained in column No. 3, for here the key 
number appears. In this case it is RED 
132. These numbers mean something, 
for translated, RED signifies R for 
Ring, E for Emblem, D for Diamond. 
No. 182 is a consecutive number, so there 
is never more than one RED132 ever in 
the store. Furthermore, the small price 
ticket also bears this number, which too 
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Loose leaf comprehensive stock record 
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The merchandising ideas published on these 
pages are gathered together by our field 
editor in his travels around the country. 
Read them, file them, profit by them. 


By Harry R. Terhune 


appears on the salescheck. This num- 
ber is also scratched on the article itself 
for the purpose of perpetual identifica- 
tion. Only those articles such as rings, 
watches, all diamond articles and such 
pieces as it is deemed necessary to trace, 
are scratched. In case a customer has 
bought a diamond ring several years 
back and wishes to trade it in for some- 
thing better, this key letter gives an ab- 
solute true story of the ring, even as to 
whether it is the original stone or not. 

“The next three columns are self-ex- 
planatory. Following are three columns 
which are all marked No. 7. These are 
for the inventory check. If an article 
is in stock at the end of the first year, a 
check is made in the column marked 
No. 1. If the item is still there at the 
end of the second year, a check is made 
in No. 2, and the same at the third in- 
ventory. Three check marks against a 
number means that some drastic action 
should be taken toward disposing of it 
immediately. It is plain that these three 
No. 7’s act as a red warning flag, for 
they automatically call attention to each 
piece of old stock. 


¢¢7N column No. 8 is written the name 

of the purchaser. This information 
is also cross indexed on customer file 
cards. All this is quite important, as it 
tell the customers who are absolutely 
good, as well as those not so good. It 
also gives accurate information as to the 
particular kind of merchandise. individ- 
ual customers are in the habit of buying. 
All this wealth of intimate customer 
knowledge is valuable in making up a 


detailed mailing list and is equally valu- 
able as an aid in gauging a sales talk 
right in the store. 

“No. 9 is for the date purchased and 
No. 10 is the bookkeeper’s check. 

“Several years ago the worth of this 
system was proved right in our store. 
A window smasher got away with $1,700 
worth of goods one day. Through these 
records we were able to tell within one 
hour, precisely what was taken and the 
value of it. If a sneak thief makes away 
with anything, the story of the loss can 
be told in three minutes. 

“This system is neither intricate, or 
cumbersome, nor does it take an office 
force to keep it straight. Its simplicity 
and accuracy recommend its adoption 
by any jeweler who is interested in hav- 
ing the necessary facts of his business 
at his finger’s end.” 

* %* * 


More Salesmanship Needed 


AYS M. R. Russ of Gordon’s, Hous- 

ton, Tex.: “More real genuine sales- 
manship is needed in selling jewelry. 
Precious jewelry is not something to be 
handled in the ten-cent store manner. 
It seems that a need exists for develop- 
ing real selling ability. To illustrate 
how salesmanship can make better sat- 
isfied customers: Not long since, a 
woman asked to see a dinner ring and 
was quite positive in her choice. The 
one serving her noticed that her little 
finger was quite crooked, consequently 
the type of mounting she had selected 
would only accent this slight deformity. 
A very grateful customer was made by 
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tactfully suggesting that another type 
of setting would be better adapted for 
her. This woman realized that the man 
was not “selling” her, but “serving” her. 
If more constructive suggestions were 
made as to the uses to which the vari- 
ous articles could be put, more sales per 
person would be made. My own family 
discovered that a certain dish we have 
is ideal for baking and serving fish. By 
telling customers this, I have sold many 
of these dishes. Most jewelers make the 
mistake of thinking that their trade 
knows the entire stock in the store, as 
well as the use of each item.” 


* * * 


Tips from Chattanooga Jewelers 


OW about our taking you on a little 

visit through that excellent jewelry 
establishment of Edwards & LeBron, in 
Chattanooga, Tenn. Consider yourself 
introduced to O. K. LeBron. Being a 
most courteous host, Mr. LeBron will 
show you through his establishment. 
The spacious front room used for the 
selling of the many articles such as all 
good jewelry stores carry, will be shown 
first, then comes the twenty-five foot 
square dining room, with its table prop- 
erly set, with the necessary articles on 
the serving table and the chest of ster- 
ling ranged all about. In the rear is the 
large china and “gift nook,” while up- 
stairs are the workshops and storerooms. 
Lastly we visit the private office right 
off the silver room. 

So let us now imagine that we are 
sitting right in the aforesaid office lis- 
tening to one well qualified to give some 
good practicable, business building ideas. 

This store has the reputation of send- 
ing as fine a wrapped package as one 
will find anywhere. So we will ask Mr. 
LeBron to start on that subject. 

“All small delivered packages are not 
only carefully boxed but wrapped in sil- 
ver paper. There is no need for any ad- 
vertising on the paper, as the parcel 
tells its own eloquent story of where the 
purchase was made. So many people 
have us deliver wedding gifts or other 
presents that are never acknowledged 
by the recipients, that for our own pro- 
tection we have devised a simple way of 
Imme- 
diately after a package is sent from 
here, a letter is written to the receiver, 
asking that the inclosed postal (See 
Card A.) be filled out and returned to 
us. Then when the donor comes in ask- 
ing, ‘Did you all send that present I 
bought? I never heard from it,’ we 
are able to show proof that it was re- 
ceived. 

“Many interesting comments are 
made under the heading of remarks. 
One separate file is kept in which the 
complimentary letters are indexed. 
Only recently we received a fine letter 
from a Cincinnati bride, in which she 
thanked us for the wonderful way in 
which her present was wrapped. It is 
quite the thing for brides to not only 
display the presents from our store, but 
to display the re-wrapped packages as 
well. While it costs us a pretty penny 
to wrap our goods as painstakingly as 
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we do, I certainly think it is first class 
advertising that adds much to the pres- 
tige of the establishment. 


66(\NE of the best ways to interest 
brides and to get a fair percen- 
tage of the profitable business that is 
bound to come from a wedding is to 
have the bride and her mother call at 
the store. By having her select her 
china, glass and silver patterns, it is 
easy to assure her friends that ‘Miss So 
and So has selected this pattern and is 
delighted with it.’ That is just enough 
to say. Under no condition say or inti- 
mate that Miss So and So visited the 
store and picked out her patterns, even 
though everyone knows that she has 
done it.” 
Right at this point Mr. LeBron de- 


47 


the new mother, then the birthday card 
idea is carried through until the child is 
ten years old. We have found this to be 
excellent good-will advertising. The 
parents are put on our mailing list if 
they are not already so classed. ; 

“There are many kinds of high class 
souvenir advertising ideas that a good 
jewelry store can do without losing any 
of its dignity. When the Chicago Grand 
Opera Co. played here two years ago, 
we wrote each member telling of a little 
gift we had for them, provided that they 
come to the store and get it. The com- 
pany had not been in town two hours 
before 17 out of the 28 members had 
called for the picture of the Chatta- 
nooga Auditorium and the silver pencil 
we had for them. All but two came in, 
and those two sent notes asking if their 
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Card A—This postcard is signed and returned by the customer 


livered a little sermon on a subject near 
to his heart, and one that he has given 
considerable thought. “More sterling 
would be sold if we jewelers could get 
this thought instilled into the minds of 
our better trade. True courtesy de- 
mands that a hostess should entertain 
her visitors in her own home. One is 
not complimenting friends by entertain- 
ing them at hotels, tearooms or road 
houses. Genuine hospitality demands 
home entertainment. 

“Young married couples are encour- 
aged to buy sterling for their tables 
through our advocating that they buy 
“set-ups” at a time, rather than half- 
dozen lots each of spoons, knives, forks, 
etc. 

“A record is kept of all of our cus- 
tomers’ anniversaries. A short while 
before one occurs, a friendly letter goes 
to the husband at his business address. 
After offering our congratulations, we 
go on to say that our records show 
several missing items in such and such 
a set. ‘We know your thoughtfulness 
in picking out something of this kind 
will be appreciated by the madame,’ is a 
line that registers very well. 


¢¢ AN accurate list of the babies as 
they come along in the well rated 
families is kept. A baby book goes to 


gifts could be delivered to them. (Here 
Mr. LeBron showed Mary Garden’s let- 
ters, both the request and the gracious 
‘thank you.’). When the Dokay Con- 
vention was here, we offered to give each 
visitor a little present if they would visit 
our store. We set aside a fifty-cent salt 
cellar for this purpose. These were dis- 
tributed in the gift nook where dupli- 
cates of the gifts were on display at 
fifty cents each. Most every caller 
bought the second one in order to have 
a pair.” 
* * * 


Playing Cards Bring Good Profit 


NICE little extra business is being 

picked up by the Henebry & Son, 
Inc., Roanoke, Va., store through the 
selling of imported high grade playing 
cards. There being no competition on 
these particular brands in town, it is 
possible to realize a fair profit. While 
they mostly go to the well-to-do class, 
quite a market is found for them the 
year round, for there are many people 
who are willing to pay four or five 
dollars for a superior article. Keeping 
a goodly assortment out in the main 
aisle on a small table is found to be a 
fine means of bringing them to the at- 
tention of the store’s customers. 




















































































Fig. 1—Direct lighting upon bot- 


ornamental housing 


traits. Jewelry has been associated with the mys- 
tic and ecclestiastic life of the inhabitants of the 
world and this association has continued to the present 
in the form of amulets, charms, medals, society pins, etc. 
As astrologic worship was one of the oldest of the mystic 
religions, it is not surprising to find a relationship between 


T i love of jewelry is one of the oldest of human 


The illustration 

shows the instal- 

lation of louvers 
on reflectors 


These are intend- 
ed to keep light 
from shining into 
the store through 
glass back 





Fig. 6—Good show window lighting is very essential to the jeweler 
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Look their Best 
By Might 


Artificial Lighting That Does Justice 
to the Jewelers’ Merchandise 


nd a) my, 
oft 4— A yn 
. ; of luminaire shown 
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typical luminaires 
for jewelry stores 


the jewels of man and those of the sky noted in the fa- 
miliar old nursery rhyme “Twinkle, twinkle little star.” 

The use and appreciation of jewelry extends back to the 
most primitive races whose remains. have bene discovered. 
We always find with the mummified bodies various orna- 
ments often uncouth and not beautiful according to our 
standards, showing evidence of jewel appreciation. Leav- 
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ing the more primitive of these, we find the use 
of jewels among the ancient Egyptians very well 
developed. Their tombs have yielded so many 
interesting and valuable treasures that we are 
more familiar with the use of jewels during those 
times than during a great many more modern 
periods. Gold work has been found of this pe- 
riod that exceeds in beauty of design and quality 
of workmanship anything that we can make to- 
day with our highly developed tools, or that was 
produced during the recent period when the gold- 
smith’s art was at its highest development. This 
is more surprising when we consider that gold 
was not abundant in Egypt. The greatest 
Egyptian development, however, was in bead- 
work in which they worked vivid and varied col- 
oring. 


HE foremost of the older workers in precious metals 

were the Greeks. They developed a mastery of the art 
and a variety of styles from the most simple to the most 
ornate. They persevered in new ways and designs. This 
Greek influence is found in early Roman jewelry as the 
Roman conquerors brought the Greek artists to Rome to 
teach their craftsmen Greek methods. 

So the love for and design of jewelry progressed through 
the middle ages. This growth for the most part was in 
designs of jewelry, with the notable influence of Teutonic 
enamel work. It is interesting to note that during this 
entire period we find a great use of colored stones with 
only an occasional use of the favorite stone of today—the 
diamond. 

Two different but coincident events happened to cause 
this popularity. First, the discovery of the stones in 
South Africa in large quantities and the subsequent ex- 
ploitation by De Beers Consolidated made the diamond well 
known and obtainable in sufficient quantities to satisfy the 
demand, that is, as much as the trust felt the demand 
should be satisfied. Second, the changed habits of the 
people, extending their social affairs into the evening, had 
an indirect but far-reaching effect on the popularity of 
this stone. The development of improved illumination 
made possible the extension of social affairs into the eve- 
ning, instead of ending at dark. 

Candles, refined oils and, later, gas, made it possible for 
people to find their way about town by flickering street 
lights. Dancing, which prior to the middle of the eigh- 


teenth century had been an outdoor amusement carried on 














Fig. i—A view of in- 
stallation shown in Fig. 6 
looking from inside of the store. Note 
absence of glare. Two-hundred watt lamps 
and mirrored glass reflectors installed on 12- 
inch centers are used 
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Fig. 8—Where reflectors can be recessed above the ceiling of the win- 
dow a most attractive appearance is obtained 


in the day time, became an indoor amusement and fashion- 
able balls were held in splendidly decorated ball rooms. 
These were lighted often by oil lamps or wax candles in 
ornate fixtures hung with glass crystals which gave a 
sparkle and color to the rays emitted from these sources. 
The theater, too, began to take on a new development at 
this time and the old open-top Shakespearean play house 
gave way to the enclosed, artificially lighted structure with 
which we are familiar. 


T was only natural that the people should elect to wear 
the gems which looked the best under artificial light. 
This quality of brilliance under artificial light brought the 
diamond to the fore as a stone for evening wear. The dia- 
mond had been used chiefly in connection with other stones 
before this time. As these were often of dark blue or 
green they did not show off well under the yellow light of 
the artificial illumination, and accordingly were dropped 
from the settings and the diamonds used alone. So, par- 
ticularly during the last thirty years of the eighteenth cen- 
tury, we find the fashion exclusively for diamonds or pearls 
and the color obtained by enamel or some form of painting. 
During the nineteenth century the progress in artificial 
illumination continued to popularize the evening for social 
affairs and the development of the gas mantle and electric 
light, particularly the gas-filled lamp of the early twentieth 
century, has provided a whiter light than was obtainable 
with the oils and waxes. This has caused a return of late 
to the diamond set with other stones, notably sapphires 
and emeralds. 

The use of white gold as a setting is not entirely 
due to its similarity in appearance to platinum, but 
to this use of whiter light. With the yellow light 
of the oil and candle flames the diamond looked the 
same whether it were set in yellow gold or in the 
whiter silver. However, with the blue white stone 
being accepted as the highest quality of diamond, it 
. has been found desirable to reduce the yellow rays 
... a8 much as possible and this has been done not only 
by the improved illumination, but also by using a 
less yellow setting. 


EWELERS have not been slow to appreciate 

the value of whiter light in displaying merchan- 
dise and have used the daylight lamp, which is con- 
siderably more white than the regular lamp. The 
use of the daylight lamp is not always advisable, 
however, as will be shown further on. Another 
consideration more serious than the merits of vari- 
ous tinted lamps is that of avoiding glare. Glare 
causes fatigue of the employees and does not im- 
prove the mood of the customer, but it has seemed 


(Continued on page 50) 
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traits. Jewelry has been associated with the mys- 
tic and ecclestiastic life of the inhabitants of the 
world and this association has continued to the present 
in the form of amulets, charms, medals, society pins, etc. 
As astrologic worship was one of the oldest of the mystic 
religions, it is not surprising to find a relationship between 
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Fig. 6—Good show window lighting is very essential to the jeweler 
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Fig. 4— Photograph 
of luminaire shown 
in Fig. 3. These are 
typical luminaires 
for jewelry stores 


the jewels of man and those of the sky noted in the fa- 
miliar old nursery rhyme “Twinkle, twinkle little star.” 

The use and appreciation of jewelry extends back to the 
most primitive races whose remains. have bene discovered. 
We always find with the mummified bodies various orna- 
ments often uncouth and not beautiful according to our 
standards, showing evidence of jewel appreciation. Leav- 
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ing the more primitive of these, we find the use 
of jewels among the ancient Egyptians very well 
developed. Their tombs have yielded so many 
interesting and valuable treasures that we are 
more familiar with the use of jewels during those 
times than during a great many more modern 
periods. Gold work has been found of this pe- 
riod that exceeds in beauty of design and quality 
of workmanship anything that we can make to- 
day with our highly developed tools, or that was 
produced during the recent period when the gold- 
smith’s art was at its highest development. This 
is more surprising when we consider that gold 
was not abundant in Egypt. The greatest 
Egyptian development, however, was in bead- 


oring. 


HE foremost of the older workers in precious metals 

were the Greeks. They developed a mastery of the art 
and a variety of styles from the most simple to the most 
ornate. They persevered in new ways and designs. This 
Greek influence is found in early Roman jewelry as the 
Roman conquerors brought the Greek artists to Rome to 
teach their craftsmen Greek methods. 

So the love for and design of jewelry progressed through 
the middle ages. This growth for the most part was in 
designs of jewelry, with the notable influence of Teutonic 
enamel work. It is interesting to note that during this 
entire period we find a great use of colored stones with 
only an occasional use of the favorite stone of today—the 
diamond. 

Two different but coincident events happened to cause 
this popularity. First, the discovery of the stones in 
South Africa in large quantities and the subsequent ex- 
ploitation by De Beers Consolidated made the diamond well 
known and obtainable in sufficient quantities to satisfy the 
demand, that is, as much as the trust felt the demand 
should be satisfied. Second, the changed habits of the 
people, extending their social affairs into the evening, had 
an indirect but far-reaching effect on the popularity of 
this stone. The development of improved illumination 
made possible the extension of social affairs into the eve- 
ning, instead of ending at dark. 

Candles, refined oils and, later, gas, made it possible for 
people to find their. way about town by flickering street 
lights. Dancing, which prior to the middle of the eigh- 
teenth century had been an outdoor amusement carried on 
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work in which they worked vivid and varied col- Fig. 8—Where reflectors can be recessed above the ceiling of the win- 


dow a most attractive appearance is obtained 


in the day time, became an indoor amusement and fashion- 
able balls were held in splendidly decorated ball rooms. 
These were lighted often by oil lamps or wax candles in 
ornate fixtures hung with glass crystals which gave a 
sparkle and color to the rays emitted from these sources. 
The theater, too, began to take on a new development at 
this time and the old open-top Shakespearean play house 
gave way to the enclosed, artificially lighted structure with 
which we are familiar. 


T was only natural that the people should elect to wear 
the gems which looked the best under artificial light. 
This quality of brilliance under artificial light brought the 
diamond to the fore as a stone for evening wear. The dia- 
mond had been used chiefly in connection with other stones 
before this time. As these were often of dark blue or 
green they did not show off well under the yellow light of 
the artificial illumination, and accordingly were dropped 
from the settings and the diamonds used alone. So, par- 
ticularly during the last thirty years of the eighteenth cen- 
tury, we find the fashion exclusively for diamonds or pearls 
and the color obtained by enamel or some form of painting. 
During the nineteenth century the progress in artificial 
illumination continued to popularize the evening for social 
affairs and the development of the gas mantle and electric 
light, particularly the gas-filled lamp of the early twentieth 
century, has provided a whiter light than was obtainable 
with the oils and waxes. This has caused a return of late 
to the diamond set with other stones, notably sapphires 
and emeralds. 

The use of white gold as a setting is not entirely 
due to its similarity in appearance to platinum, but 
to this use of whiter light. With the yellow light 
of the oil and candle flames the diamond looked the 
same whether it were set in yellow gold or in the 
whiter silver. However, with the blue white stone 
being accepted as the highest quality of diamond, it 
. has been found desirable to reduce the yellow rays 
.. as much as possible and this has been done not only 
by the improved illumination, but also by using a 
less yellow setting. 


EWELERS have not been slow to appreciate 

the value of whiter light in displaying merchan- 
dise and have used the daylight lamp, which is con- 
siderably more white than the regular lamp. The 
use of the daylight lamp is not always advisable, 
however, as will be shown further on. Another 
consideration more serious than the merits of vari- 
ous tinted lamps is that of avoiding glare. Glare 
causes fatigue of the employees and does not im- 
prove the mood of the customer, but it has seemed 


(Continued on page 50) 
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Making Jewels Look their Best By Nigh 


(Continued from page 49) 


impossible to effectively light jewelry stores without at 
the same time obtaining glare. The first requirement for 
the appreciation of the value of jewelry is rareness and 
the second is brilliancy. To secure the effect of brilliancy 
with artificial lighting requires that a ray of light fall 
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lesser extent the great nemesis of artificial lighting- 
glare. The jewelers took these units and tried them. Th 
light did all that its proponents claimed it would d 
with one notable exception. It failed to display th 
merchandise to its best advantage. In fact, not only 

did the new equipment fail to make th 













upon the object and be reflected from 
its highly polished surface to the eye 
of the person. It was first discovered 
that the highly concentrated and bril- 
liant rays of the gas filled lamp were 
reflected best from these polished sur- 
faces; and so it became the custom 
to install several luminaires of bare 
lamps throughout the store. 

With the advent of engineered illumi- 
nation, it was found advisable to en- 
close the bare lamp with some sort of 
diffusing globe. Frosted globes were 
first used, followed by opal and tinted 
shades. The result of this was to re- 
duce the effective glare and relieve 
eyestrain. This was done by diffusing 
and distributing the beams of light 
radiated from the filament of the lamp. 


best by night. 


elry displays. 


serves. 


Lighting as an Asset 


HE correct lighting of jewelry 

merchandise is a genuine asset. 
The author of this article aims to give 
the jeweler helpful suggestions for the 
purpose of making jewels look their 
Pure white flawless 
gems, by improper lighting, can, as 
every jeweler knows, be made to look 
off-color, while proper lighting will 
show off the gems to their best advan- 
tage. This article describes the devel- 
opment of lighting, and reflectors are 
illustrated showing how direct down- 
ward rays are provided in order to 
give the necessary brilliancy to jew- 
Incorrect lighting is a 
liability and every jeweler should give 
this problem the study which it de- 





display more attractive, but it eva 
made it look worse than with bar 
lamps and open-bottom shades. 







OMETHING was wrong and th 

jeweler knew from his own observa 
tion and experience that the improve) 
lighting was not adequate for his dis 
plays. The designers and salesmen haj 
overlooked one point. In the breakin 
of the beams into several less inteny 
rays, either by diffusing through froste/ 
and opal glass or by reflection from; 
matte surface such as a ceiling, the 
had relieved the glare, but had also de 
stroyed the second requisite for th 
appreciation of jewel values. Diffw 
ing glassware and indirect illumin. 
























































It was also discovered that if one 
took one of the old open-bottom opaque reflectors and 
turned it upside down, thereby directing the light to 
the ceiling instead of to the floor, a most pleasing 
illumination was obtained, if the ceiling were light enough 
in color to reflect the light without too much loss. This 
was the beginning of indirect lighting. 

Salesmen of both these schools called upon the jewelers 
with their various lines and extolled in glowing terms the 
virtues of their wares. Most all emitted abundant light, 
were pleasing in appearance, and overcame to a greater or 


Light penetrates 
into the showcase 
in the foreground 


The penetration 
of this light elim- 
inates the neces- 
sity of show case 
reflectors 





‘Fig. 5—Silverware lighted by luminaires shown in Figs. 3 and 4 


tion, while relieving glare, at the sam 
time broke up the beam which was reflected from tk 
polished surfaces of the jewelry, and thereby made i 
look less attractive. So jewelers have continued to us 
bare lamps to get the desired effect of brilliancy. 
Some of the less dense types of frosted glassware dil 
not break up the rays enough to cause objection by som 
jewelers and have given satisfactory service.” Other jewe 
ers have found prismatic glassware which gives a satis 
factory illumination. These luminaires are very good ani 
although they usually have an etched finish they may 
(Continued on page 53) 



































This photograph 
was taken entire- 
ly by the artificial 
lighting of the 
store 


Good lighting has 
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turning night into 
day 
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Mh Making Jewels Look their Best By Night 
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obtained on order with a smooth 
finish. This smooth prism finish 
has a greater brilliancy than the 
etched finish and is accordingly 
open to objection from the stand- 
point of glare. A modification of 
-his has been designed and shoud 
give good results, although no in- 
stallations have been reported as 
yet. This modification consists 
in cutting an opening about six 
to eight inches in diameter, de- 
pending on the size of the lumi- 
naire, in the bottom of the bowl. 
This allows the direct light to 
fall upon the jewelry with dif- 
fused light in the store. Two 
rows of prism pendants are used, 
one row suspended from the cen- 
tral band around the glass to re- 
duce the apparent brightness and 
add sparkle, the other suspended 
around the opening in the bot- 
tom to keep the glare from the 
lamp in the unit out of the cus- 
tomer’s eyes. 


NOTHER method which 
has been employed to 
overcome this difficulty is to use 
direct lighting open-bottom 
opaque bowls in ornamental 
frames. 


as the principal light source also 
puts certain limitations upon the 
design of satisfactory equipment 
In the first place, below the 150- 
watt size, the standard line of 
lamps is furnished with inside 
frosting which destroys to a 
small extent the direct rays of 
the lamp, making it inadvisable 
to use lamps below 150 watts. 
Difficulties in controlling the 
light and in avoiding glare from 
large lamps render it inadvisable 
to use over 300-watt lamps, or in 
some few cases 500-watt lamps, 
for this kind of luminaire. In 
the second place, jewelry stores 
should have about twelve to fif- 
teen foot-candles of general il- 
lumination. Under average con- 
ditions this means about sixty 
Square feet per outlet with 150- 
watt lamps, or the units should 
be mounted on eight-foot centers. 


Some of these luminaires are studded around the 
lower edge with low wattage bare lamps to give an appear- 
ance of brilliancy. A sanded finish may be applied to the 
lower edge of the reflecting surface to cut down reflected 
glare into the eyes of the people. 
very well if mounting heights and spacing distances are 
satisfactory, but the physical characteristics of the stores 
are not always such as to permit its use. 





(Continued from page 50) 
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Fig. 2—Half section of prismatic open bottom 

luminaire with prisms. Angle of direct light 

shows field covered by direct rays from lamp. 

Also how lamp is out of field of view. Designed 
by M. Luckiesh. Reprinted by permission 


This luminaire does 
foot-candles. 


Using one lamp 
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Fig. 3—Half section multiple lamp direct-indirect 
luminaires show reflectors for direct and indirect 
light. Lamps for lighting the glass bowl are on 
alternate sockets with indirect reflectors designed 

by the author : 


With 300-watt lamps, the re- 
quirement is 140 square feet per 
outlet or about a_ twelve-foot 
spacing under the normal condi- 
tions of decoration. With the 
larger wattages there is also a 
greater tendency for the lighting 
to be spotty as there is no feasi- 
ble way of reducing the candle- 
power of the direct beam with- 
out also reducing the general il- 
lumination proportionally. 
There limitations have made 
advisable the use of a multiple 
lamp luminaire, one of which 
has been designed by the author. 
In the design lighting the store, 
and displaying brilliancy of the 
jewelry, both effects to be ob- 
tained from an attractive lumi- 
naire, were given equal weight 
and separate treatment. In or- 
der to provide the best general 
lighting, the totally indirect 
method was adopted. This type 
of lighting, which is noticeably 
devoid of dense shadows, would 
help to relieve the shadows cast 
by the direct rays necessary for 
the brilliancy effect. Depending 
upon the spacing and decoration, 
two to four reflectors may be 


used in the bow! of the luminaire directing the light to the 
ceiling. Either 150 or 200-watt lamps may be used in 
these, depending upon the spacing of the luminaire. 
equipment on about 14-foot spacing using three 200-watt 
lamps will provide an average illumination of about fifteen 


This 


To provide the direct downward rays necessary to give 
brilliancy to the display, another reflector using a 150- 


watt lamp is mounted directly 
below this assembly. This 
performs the same function as 
the old style open-bottom re- 
flectors in making jewelry 
sparkle, but is relieved of the 
necessity of furnishing illumina- 
tion. If need be, therefore, only 
large enough to produce the 
necessary direct rays on the 
merchandise. A standard deep- 
bowl, mirrored-glass reflector is 
used to direct the rays. 


: en comes the problem of 
making the whole efficient 
system also look attractive. . It 
could not well be enclosed in any 
opaque casting as that would be 
dark and it has previously been 
mentioned that jewelry stores 
must have brilliancy and sparkle. 
Accordingly the luminous bowl 
(Continued on page 55) 
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Making Jewels Look Their Best at Night 


(Continued from page 53) 


is used as the proper enclosing medium. A hammered ca- 
thedral glass hemispherical bowl] with an opening in the 
pottom the size of the direct reflector and lighted from the 
inside with four 40-watt lamps produces a satisfactory 
degree of brightness without glare. 

This whole unit suspended from an ornamental hanger 
is a good luminare with only two points lacking in the 
way of attractivess. These are that a person can look 
up into the bottom reflector and also there is not quite 
enough sparkle to it. These two are overcome by install- 
ing two rows of crystal pendants as on the prismatic 
unit mentioned; one row suspended around the opening 
at the bottom keeps anyone from looking into the reflector 
and being annoyed by the reflected glare and which also 
breaks up this stray light into many sparkling and 
colored beams. The other row suspended around the top 
of the bowl also breaks up the light which comes from the 
small lamps inside the bowl] into colors. This produces a 
unit that satisfied most any requirement of jewelry store 
lighting. It produces the results desired from a lighting 
standpoint and also from a decorative standpoint. 

One store in Baltimore, Maryland, was equipped with 
these luminaries and caused the suggestion to made that 
a similar luminaire should also be made for the show win- 
dow to provide a brilliant attracting source, which would 
yet be in keeping with the high quality of the jewelry 
establishment. 

As this window has an open back and is also rather 
deep, a smaller luminaire similar to the bowl of that used 
in the store, but without the indirect reflectors was de- 
signed for mounting on the ceiling of the show window. 
This forms a source of attraction to the window and the 
direct lighting reflector provides a brilliant reflection from 
small flat displays in the window. 

The value of this direct light in the center of the 
window can best be appreciated by consideration of the 
law of reflection, namely, the angle of reflection is equal 
to the angle-of incidence. When rays from the regular 
show window lighting equipment fall on flat jewelry in the 
window, they are reflected in accordance with this law 
to the back part of the window, but if the light rays come 
— behind the display they will be reflected to the pass- 
ersby. 

It will be noted that the use of the daylight lamp has 


not been mentioned in connection with this luminaire. 
As previously mentioned, artificial lighting gave impetus 
to the use of jewelry by popularizing the evening as the 
time for social affairs. In fact. most jewelry is worn in 
the evening and such as is worn during the day is often 
under conditions where artificial lighting is being used 
to a greater or lesser extent. Except for a lawn party 
or a home bridge (on a pleasant day and before mid- 
afternoon) most parties require the use of artificial light. 
It is, therefore, to the advantage of the jeweler to sell his 
gems under the same general color of light as that under 
which they will be worn. Also, from a pyschological 
point, if the blue lamp is visible the customer gets the im- 
pression that the jeweler is “faking,” which was one of 
the reasons for not using portable lamps on the counter. 
For these reasons the regular clear lamp is best for jew- 
elry store lighting. 

Since lighting has created a demand for jewelry by 
“turning night into day,” the jeweler should not neglect 
this important ally in planning his store. A lighting 
specialist should be called in to cooperate with the archi- 
tect and decorator so that the quantity, quality, and 
direction of the lighting will be correct. In this way light 
will further aid the jeweler by creating a desire to buy as 
well as the demand to wear. 


= therefore, serves the jeweler three times. In 
the ballroom, theatre, and home it creates the demand 
to wear, in the show window it is a magnet drawing 
customers to the store, and in the store it helps to make 
the sale. It is indeed a rare ally that will serve three 
purposes so well, and the first without cost to the party 
most benefited. In this respect it is much like jewelry. 
Unlike the clothing field where every woman wants some- 
thing different, a piece of novelty jewelry or a gem on 
one woman creates a desire for the same thing on the 
part of her friends, only larger and more expensive, of 
course. Yet this demand creation costs the jeweler noth- 
ing. Like light, it is subtle force at work all the time 
aiding the merchant, and yet just as a poor quality stone 
is a black mark against the jeweler who sells it, so poor 
lighting is a boomerand. Like all valuable assets, light 
must be handled properly, and when so done will work 
unceasingly for its master. 





Sells 40 Clocks in Two Days 


(Continued from page 43) 


trouble by the thorough manner in which we sell a clock 
to a customer. 

“Before actually selling a clock we tell the customer 
not a little bit of its mechanics—all that we think a cus- 
tomer should know. We then instruct her how to ‘set it 
up.’ We tell her how it should be cared for. We remind 
her that a clock is a delicate instrument and that it de- 
Serves and must have her best attention when handling 
it in any manner. 

“Above all we caution the customer that very few clocks, 
no matter how expensive they are, keep absolutely correct 
time. It is our opinion that many jewelers could save 
themselves a peck of trouble if they. would stress this 
very important point—the telling and driving home of the 





fact that most all clocks lose or gain a trifle and that 
absolute perfection is not to be had except in few instances. 


“6 E do not, however, tell the customer so much 

about the infinitesimal inaccuracy of clocks as to 
scare her away from purchasing. No, just a little re 
minder to prevent her from bringing the clock to the 
store in the event it loses ‘five seconds in a week’s run- 
ning.’ 

“Clocks are a great advertisement for a jewelry store. 
They make it a more complete institution. A good line 
of clocks is a prestige builder. It is this with us, at any 
rate. We find that carrying a fairly large line of clocks 
brings business to other departments.” 









THE JEWELERS’ CIRCULAR 


April 11, 1929 





FANCY SHAPED DIAMONDS EXCLUSIVELY 
BAGUETTE 


oe 


xs | ro” 


NY 
4 
. ~~ 

hye? a 
AS a ' 
SAA" 

4 

Y 


tl 


Ss 




















April 11, 1929 


THE JEWELERS’ 








CIRCULAR 57 


Dame Fashion Strolls Up Fifth Avenue 


By Ima Thompson 


drab modes in the new array of silks for men’s 

ties. Colors with blends of purple and blue, 
brown and gold, green and russet, and three-color con- 
trasts are here in tie-silks with great splashing patterns 
in the futuristic manner. With these are being shown 
appropriate scarfpins in forms and colors to corrrespond 
with the gorgeousness of the ties. In the illustration 


are sketches of three 
AN 
w% 


Teva new colors have quite conquered all the 


of these pins in the 
modernistic mode as 
they were used during 
the Easter parade. One 
has a border of faceted 
black onyx as a base for 
an oblong-shaped piece 
of green-blue tourma- 
line. A button-shaped 
black abolone pearl is 
used with a semi-circle 
of small alternating sap- 
phires and emeralds. 
For a tie holding blues 
and purples in its color 
scheme there is the 
square-shaped scarf-pin 
with mosaic pattern car- 
ried out in amethysts 
and beryls in pale tints 
with insets of dark blue 
lapis intended for em- 
phasis. 
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N interesting trio 

of spring shop- 
pers met recently for 
lunch at one of Fifth 
Avenue’s smart restau- 
rants, and these are the 
jewels they wore: Each one had a particular piece which 
attracted special notice. For one it was a hat orna- 
ment, for the second a choker necklace, while the third 
used a pair of handsome earrings to point up her co# 
tume. The hat ornament was used with a black-and- 
white ensemble. It was a design that has proved a 
great favorite among the spring jewels. The center 
of this brooch was massed crystal cut in rectangular 
pieces. The open wings on either side were traced 
in rose quartz and aquamarine, giving just enough 
tint to, the jewel to relieve the severe black-and-white 
of the blended straw and satin of this little tight-fit- 
ting hat. The choker necklace was used on a costume 
of browns and tans. It was a circlet of fitted plates 
in overlapping triangles and it was matched by a pair 
of bracelets. Gray, blue and green made the color 
Scheme of the third costume, a tweed coat and skirt, 
with a green felt hat. The earrings, as they are shown 
in the sketch, were discs of green tourmaline outlined 
In _ oynx and carried on a chain of baguette dia- 
monds. 


fy 
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7 Russia comes the idea for the fringe earrings 
and tight-fitting necklace, shown in the accompany- 
ing sketch. Beads of blue lapis and small pearls are used 
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as the gems while the tassel finish and the fringe-like de- 
sign for both necklace and earrings are carried out in 
dull-finished green gold. The Avenue is showing many a 
peasant theme in its jewelry of the spring and such pieces 
as these with the Russian motif are shown carried out in 
jade, smoked amber, jasper and coral with gold or silver 
for their mountings. 

At first the sun-tan was looked upon with skepticism by 
many a leading jeweler, 
but now  pale-tinted 
pearls are used in con- 
junction with brown 
agate, topazes, jade, 
green and blue tourma- 
line, lapis, peridots and 
zircons to make neck- 
laces, earrings, brace- 
lets and finger rings in 
blends to complement 
the sunburned colors of 
russet, old gold and 
soft yellows. Gowns, 
ye? hats and _ accessories 
2 O=6@= now show these warm 

brown tones, and as 

f they are not at their 
best with shades of 

deep rose, pale lavender 
% and purple, they show 

> ie, up to advantage con- 
S eo trasted with blues and 

7 YN greens or blended with 

seae browns, yellows and 

\ Pea reds. These are chosen 
‘\ for the tones of the gem 

¢ stones and enamels to 
be mounted in the 
sketched bracelet which 
was taken from a typical 
set of the new summer-time jewelry. 
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TWO-TONED ensemble of ultra smartness has a 

tweed dress and a three-quarter length coat in a 
fur fabric. The dress is in tones of blended green and 
gray. Shaded green makes the coat, which is bordered in 
gray astrakhan and has this flattering gray fur for the 
elbow length cuffs and the high standing flared collar. It 
is an interesting combination which has been caught up 
in the color of the jewels with which it was worn on a 
shopping tour lately. Although emeralds are not consid- 
ered always appropriate for daytime wear, and especially 
for wear with a tailored costume, nevertheless they were 
used successfully in necklace and earrings with this tai- 
lored ensemble. The emeralds were cut en cabochon and 
mounted on a chain for a necklace, and used as ear-studs 
for the earrings. The emeralds were carved and shaped 
in long narrow cylinders. 








Ray Stone, for eight years identified with the jewelry 
trade in Danville, Ill., but who for the last three years has 
maintained a watch repair shop at 149 N. Vermilion St., 
has extended the business to include a line of jewelry. 
The stock will be further increased during the forthcom- 
ing weeks. 
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A sketch made at Cha- 
nel’s, in Paris. The 
mannequins in white 
satin are wearing two 
varieties of the evening 
choker—chokers are 
likewise worn by fash- 











THE JEWELERS’ 





CIRCULAR 59 


.ionably dressed clients. 
The antelope bag is 
topped with a band of 
diamonds that is 
matched by the outdoor 
bracelet, designed to be 
worn on the coat sleeve 

















Jungle Jewelry Inspires Parts Designers 


Big Game Hunters Send Back Sketches Reflecting the Cult of Congo Art 


fashions, but some of the fashionable quirks in 

Paris clothes these days owe their origination to 
an elephant hunt that is taking place thousands of miles 
from France. 

This is the story—and it is one that is amusing the 
smart Paris that remains in the French capital while the 
hunting of elephants goes on. It began some weeks ago 
says the Paris correspondent of the National Jewelers’ 
Publicity Association, at the opening of the hunting sea- 
son in France, when wealthy enthusiasts of the hunt were 
deserting Paris cafes and dinner jackets for hunting 
lodges and pink coats, for the annual run. Five popular 
and well-known young men, gathered at a smart dinner 
party, lapsed into a discussion of the decadence into which 
the modern version of the fox hunt has fallen. The end 
of the dinner—and the discussion—was a mutual agree- 
ment to prove their distaste of the fashionable hunt by 
joining in a mid-winter jaunt in search of big game—the 
only sport, they declared, left to today’s vigorous youth. 

The letters that come back to Paris from the five big- 
game hunters have, as yet, given no news of captured 
elephants. They have, however, included photographs and 
Sketches that were sent as suggestions as to “what the 


E> tastions, hunting may seem far removed from 


well-dressed native will wear for this season’s hunt.” 
“Pink coats’—the traditional red hunting jackets—“are 
entirely outmoded” they write, “but note the jewels.” 

Their friends in Paris did note the jewels—and liked 
them. With the cult of Congo art a popular Paris fad, 
the posted photographs and sketches were declared a “find” 
and used as a basis for new fashions in jewelry that are 
strangely like what a native girl would choose for her 
entire costume. 

Thus was originated the jungle necklace—a combina- 
tion of several necklaces, as elaborate as the wearer can 
afford, joined at intervals by immense jeweled rings— 
the most fashionable necklace in Paris. Diamonds, pearls, 
emeralds, sapphires—all jewels are combined to make the 
new jungle necklace a lavish decoration. At its best it is 
worn with a simply cut satin gown with low decolletage, 
the fabric in pale beige or deep cream, preferably, and 
with a variety of bracelets that reach from wrist to elbow. 

A simpler version includes from five to 10 strands of 
melon-cut emeralds, sapphires and diamonds that are 
broken a few inches below the throat at either side by 
immense onyx rings. It is sometimes seen with the 
strands that hang below the rings in double the number 
of those that hang ’round the neck. 
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Native Mexican Ornamentation 


in Modern Jewelry 


First of a Series of Articles Giving Suggestions for Contemporary Jewelry 


By Isabelle 


designers of costumes, jewelry, textiles and furniture 
were turning their attention to the wealth of sug- 
gestions for designs to be found in Mexican native art, 
both ancient and modern. The present disturbance has 
focused this attention more definitely upon this rich field. 
Patou, the great French cou- 
tourier, has already brought out 
av cgos ann 
branches of Mexican-Indian art, ns Tee) > 
stone-cut carving and beadwork, : 


gome gay, informal costumes 
based on the wide trousered suit 

the beating of gold ornaments, 
textile weaving and the art of 


S OME months before the present uprising in Mexico, 


of the Mexican peon; furniture 
has appeared with tiered lines 
after the form of Aztec altars 
and thrones and now jewelers 
are keeping in step, with forms 
and decorations imitating, how- 
ever mildly, the three major 


basketry. 
To obtain the designs shown | 
in the accompanying __illustra- 


tions the splendid exhibits at the 
American Museum of Natural 
History and the Museum of the 
American Indian, Heye Founda- 
tion were studied. The books 
consulted included an enticing volume entitled, ‘“An- 
cient Civilization of Mexico and Central America,” 
by Herbert J. Spinden, and the handbooks of the two 
Museums. 

The units shown in the first illustration are trac- 
ings and sketchings made from the original native 
works of art. The first group shows convention- 
alized animal forms, taken from the small pins and 
amulets of beaten gold. Some excellent grotesque 
motifs are here ready for the adaptation by the mod- 
ern jeweler. 

The second group in this first illustration shows 
the typical bead carvings. The materials used for 
these necklaces, ear ornaments and head decorations 
were carved from obsidian, jade, rock crystal, jasper, 
amethyst, quartzite, agate and turquoise. 

After the style of the little gold ornaments these gem- 
stones were also carved into grotesque figures simulating 
frogs, crabs, lizards and turtles, seashells, armadillos and 
crocodiles, monkeys, dogs and jaguars, butterflies and 
spiders and all manner of birds with vultures and eagles 
leading the list. 

The third group in this second illustration shows 
typical stone-carved motifs, which would make up into 
excellent modernistic mannered jéwels, and the fourth 
little group shows tracings from textile and basketry 
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M. Archer 


patterns with necklace and brooch designs all complete. 

These designs are offered with the assurance that 
further patterns will be the outcome of this slight be- 
ginning. The field is full of marvelous possibilities and 
it only awaits the far-seeing designer and the style- 
originating manufacturer to take advantage of a profit- 

making opportunity. The original designs which ac- 

company this article are by the author. 

Gold, silver and copper are beaten in plates and hol- 
low forms for the native jewelry, and the suggestions 
for the metal pieces of modern make should follow 
this simple workmanship to give the right effect. 

Such jewels will include earring and necklace 
pendants, plaques for necklaces and bracelets, finger- 
rings, hair ornaments and slipper buckles. These 
may be used to complete all-gold or all-silver jewels 
or pieces featuring these metal sections with the 
greater part of these jewels carried out in opaque 

gemstones. Lapis, jade, carne- 
lian, the usual popular stones, 
with turquoise and agate coming 
fi - up in favor, make the beads for 

the necklaces and the inlays for 
the other pieces. 

When architectural details are 
to be used, carved gemstones will 
make the best material except 
when fluted silver details are in- 
troduced for contrast and 
change. Stepped-up motifs, our 
so-called sky-scraper models and 
all tiered forms are excellent 
when used for the basic plans 
for jewels of rock crystal, faceted 
black onyx, jasper, rose quartz 
and amethyst. Earrings are also 
made from emeralds and topazes 
for the finest of these platinum- 
mounted jewels. 

The transparent gemstones are 
to be used with filigree wire 
mounts in outlines to conform to 
these Mexican designs and contours. They will encrust 
these pieces in cone-shaped tiers or square plaques with 
high encrusted centers holding groups of blended colors 
in peridots, tourmalines, zircons, garnets and olivines 
with black onyx for emphasis and faceted white jade. 

The second article in this series, “Tri-Colored Jewels,” 
will appear next month. 








A concern in Montreal, Can., is in the market for the 
purchase and also for an agency for silverware. Further 
information on this inquiry can be obtained by writing 
to the Bureau of Foreign and Domestic Commerce, Wash- 
ington, D. C., and referring to file No. 37257. 
































THE JEWELERS’., CIRCULAR April 11, 192y 





a 


Perpetuating a policy 
established more than 
a HALF CENTURY ago 


N 1874 the house of 

S. L. Van Wezel was founded. 

From its inception over a 

half century ago=to the — 

present day—this house has 

never deviated from its _—s 
policy of cutting diamonds for 


the VWWHOLESALE trade ON 


We have no traveling 
representatives. 





We are not affiliated (directly or * 
indirectly) with any other 
as or individual. 


b VAN WEZEL 2 


aD CUTTERS — 




















April 11, 1929 











THE JEWELERS’ 


CIRCULAR 


Alleged Smuggler Awaits Verdict 





Jury Deliberates Over Testimony Offered at Trial of John T. McIntyre, New York Traffic Police- 
man, Charged with Being Implicated in Diamond Smuggling Plot 


Whether John T. McIntyre, New York 
traffic policeman, now on trial in the 
United States District Court charged 
with being implicated in the latest dia- 
mond smuggling plot uncovered by Fed- 
eral agents, is acquitted or convicted, 
the jewelry trade can feel certain that 
the Government has succeeded in break- 
ing up one of the best organized and most 
active rings ever engaged in this clan- 
destine calling. The case went to the 
jury yesterday (Wednesday) morning 
and when THE JEWELERS’ CIRCULAR 
went to press the jury had not returned 
with its verdict. Before the jury re- 
tired at 11 a. m., Judge Goddard de- 
livered a short charge in which he urged 
the jurymen to give the defendant the 
benefit of any doubt. 

The testimony of practically every 
witness called by the prosecution tended 
to implicate McIntyre with the opera- 
tions of this ring, which numbered 
among its agents one jeweler, his son 
and daughter, a diamond cutter, sev- 
eral steamship stewards, and two lace 
merchants. 

The jury for this trial was selected 
Tuesday, April 2, and immediately As- 
sistant District Attorneys Sylvester and 
Blake began calling witnesses for the 
Government. After examining the men 
who admitted their parts in this smug- 
gling operation, the prosecution sum- 
moned others to the stand to testify 
against the ‘policeman. The Govern- 
ment closed its case on Friday after- 
noon, and it was not until Tuesday that 
the defense had an opportunity to in- 
troduce its first witness. 

Character witnesses, many from the 
police department, were called by the 
defense and for a short time McIntyre 
himself took the stand. He was merely 
called to establish certain facts in re- 
lation to his bank account. 

The trial of McIntyre attracted 
widespread attention in the jewelry 
trade, particularly because of the fact 
that the Government had succeeded in 
rounding up practically every principal 
involved in these smuggling operations. 
In addition the Government has obtained 
confessions from many of these self-ad- 
mitted smugglers as well as a number 
of pleas of guilty. 

While the Federal agents had been 
active in their investigation for several 
months, it was not until last November 
that the first arrests were made. At 
that time William Ballyn, then chief 
steward of the Berengaria, was taken 
into custody. Ballyn’s movements had 
been watched by Federal men for some 
time, and after his arrest he was 
brought before the United States Dis- 
trict Attorney and made a complete con- 
fession. 


Immediately following his arrest M. 


Landau, a diamond importer at 12 John 
St., New York, and his daughter, Fran- 
ces, and John T. McIntyre, policeman 
now on trial, were taken into custody. 
McIntyre was looked on by the District 
Attorney’s office as the “key” man in 
the plot, because, it was charged, the po- 
liceman selected the trustworthy mem- 
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WILLIAM BALLYN, FORMER STEAM- 
SHIP STEWARD AND CHIEF GOVERN- 
MENT WITNESS 


bers of the steamship crews to carry 
diamonds from Europe, bringing them 
into this country without ‘paying duty. 
Sidney Landau, the son of the John St. 
jeweler, was also considered an impor- 
tant factor in the operations, and while 
an indictment was returned against him, 
he has remained in Europe, although 
it was indicated several weeks ago he 
may return to this country and surren- 
der himself. 

In quick succession the Federal au- 
thorities took into custody James S. 
Steel, a lace manufacturer, and Barnet 
Shapiro, a dealer in laces, as well as 
Charles J. Ward, chief steward of the 
Ascania, and Leslie Metcalfe, chief stew- 
ard of the second class cabin on the 
Aquitania. They were all held on 
charges of conspiracy to smuggle dia- 
monds into this country. 

The first one of this group to plead 
guilty was Ballyn, and it was not until 
several weeks later that Shapiro entered 
his plea of guilty. On the eve of Mc- 
Intyre’s trial, Steel pleaded guilty, fol- 
lowed by a similar plea made by Lan- 
dau, who it was intimated, took this 
action with the understanding that his 
daughter would never be brought to 
trial. Ward and Metcalfe later pleaded 
guilty. 


Steel, Shapiro and Landau on the wit- 
ness stand told of the bickerings among 
the members of the so-called ring, and 
of the financial losses suffered by those 
who had taken part. Steel claimed that 
he obtained only $250 for his part of 
the entire operation, and that he was 
unaware that McIntyre received any 
money. 

According to Shapiro’s testimony he 
had introduced McIntyre to Landau, his 
cousin. He told of various meetings be- 
tween himself, Landau and Steel, and 
of the various occasions when he re- 
ceived packages of diamonds from Mc- 
Intyre. On each occasion he claimed he 
gave the policeman $200. After some 
disagreements with Landau over the fi- 
nancial arrangements, Shapiro testified 
he withdrew from the ring, in which he 
claimed he invested probably more than 
$6,000. 

Landau in his testimony stated that 
Steel, who brought McIntyre and Sha- 
piro together, told him that the police- 
man could “bring in anything.” He 
pointed out that Barend Groothuis, who 
preceded Sidney Landau as foreign 
buyer, had arranged with McIntyre for 
the employment of Cunard Line stew- 
ards as carriers for the ring. All 
through the testimony of these witnesses 
it was indicated that they had been dis- 
appointed at the financial returns for 
their efforts. Their testimony tended to 
discredit the Government’s contention 
that this “ring’s” operations ran into 
the millions. Landau told the court that 
many of his customers for these dia- 
monds had failed and that all he had to 
show for his criminal activities were bad 
notes. 

Ballyn was one of the chief wit- 
nesses called by the Government. He 
testified that through McIntyre he had 
been introduced to Groothuis in the fall 
of 1926, and they had then perfected 
their arrangements for smuggling. At 
frequent intervals thereafter, according 
to his testimony, he received packages 
at Southampton, at first from Groothuis 
and then later from Sidney Landau. 
These, according to his own testimony, 
he brought to this country and handed 
to McIntyre after the ship docked. 


Another important Government wit- 
ness was Mr. Groothuis, who testified 
that while he was no longer engaged in 
smuggling activities, he had returned to 
this country from Antwerp at the re- 
quest of Mr. Sylvester. He described 
the meeting between himself, Landau, 
Shapiro and Steel in Steel’s home, where 
the smuggling plot was hatched. He 
testified that Steel introduced him to 
McIntyre, who in turn introduced him 
to Ballyn, and three other Cunard Line 
stewards. 

Under the cross-examination of David 
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P. Siegel, attorney for McIntyre, Groo- 
thuis expressed his regret at having 
ever become involved in these smuggling 
activities. He remarked that he real- 
ized only too late that he was nothing 
more or less than “a tool” for Landau. 


One of the last witnesses called by the 
Government was Frances Landau, 
daughter of the John St. jeweler, who 
told the court that she had first seen 
McIntyre in June, 1927, and at that time 
was accompanied by Shapiro. Accord- 
ing to Miss Landau, Shapiro approached 
McIntyre in front of the Cunard Line 
pier, where he was directing traffic. 
Upon meeting Shapiro the policeman 
took a package out of his cap which he 
gave to the witness to deliver to her 
father. According to Miss Landau, her 
father had introduced her to McIntyre 
in the policeman’s home, where she had 
gone on four or five occasions. 


Charles Ward, another Cunard Line 
steward, admitted on the stand that 
while he was employed on the Aquitania 
he had brought in seven packages for 
which McIntyre paid him $100 each. 
When he left the Aquitania to become 
chief steward of the Ascania, Ward tes- 
tified he turned over this job to Leslie 
Metcalfe. The latter’s story told on the 
stand was similar in many respects to 
the testimony of Ward. 

Before the trial started both Metcalfe 
and Ward, it is understood, made a com- 
plete confession to the Federal authori- 
ties, and pleaded guilty to smuggling. 

On Tuesday morning when the trial 
was resumed the defense opened by call- 
ing three character witnesses all of 
whom testified they had known the de- 
fendant for many years and considered 
his reputation of the finest. These wit- 
nesses included: Deputy Chief Inspec- 
tor William A. Coleman, in charge of 
traffic; Capt. “Matt” McGrath of Olym- 
pic fame; Harry Raymond, regarded as 
the “perennial” grand jury foreman in 
the Federal Court and Deputy Inspec- 
tor Patrick McCarthy. 

In examining Miss Lovett, an employe 
of the Cunard Line, the defense counsel 
dwelt at great length on the arrival on 
Oct. 26, 1928, of the Berengaria. Traffic 
Officer Walter S. Oswald, of Squad A, 
produced records to show that McIntyre 
was not on duty on that day. Inspector 
Arthur J. Dodd explained how police- 
men are given a day off out of every 15 
or if they are on duty three consecutive 
Sundays. With the testimony of Thomas 
J. Horan, an employe of the Postal Tele- 
graph Co., who was called to produce a 
cablegram supposedly sent to her 
brother by Miss Landau, court ad- 
journed until the afternoon. 

At the afternoon session of the court 
Morris Landau was called to the stand 
and questioned relative the cablegrams 
he had received from his son Sidney. 
He claimed ignorance as to what the 


‘code letters signified, but on cross-ex- 


amination by Assistant District Attor- 

ney Sylvester he admitted he knew their 

general significance and that they re- 

gg to shipments, packages and the 
e. 


The next witness for the defense was 
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Vincent Plamb who testified that McIn- 
tyre was at Aeolian Hall, 544 Fifth 
Ave., from 6.45 p. m. to 9 p. m., on Oct. 
26, 1928. The final defense witness was 
John Regan, a reporter for the Shipping 
News, who described genera! scenes and 
customs at the Cunard dock. The Assist- 
ant District Attorney then recalled Cus- 
toms Agent Pike, who again told of 
breakfasting with McIntyre on the 
morning of Oct. 27, 1928. 

The testimony closed, Attorney Siegel 
made his summation, stressing the 
doubtful character of the Government’s 
witnesses, and that “McIntyre is the 
goat.” Assistant District Attorney Syl- 
vester then rested the Government’s 
case. He questioned McIntyre’s inno- 
cence in the face of so much convincing 
and overwhelming evidence, gave fig- 
ures to show the policeman’s bank de- 
posits were greater than his salary, and 
pleaded with the jury to convict the ac- 
cused and thereby make the jewelry in- 
dustry safer for the honest merchants. 

On Wednesday morning Judge God- 
dard made his charge to the jury after 
which the jury retired. After the jury 
had been out for more than five hours 
word came from the jury room that no 
verdict had been reached. Judge God- 
dard however urged the 12 men to con- 
tinue with their deliberations. 








Thieves Get Cash in Robbery of 
Providence Jewelry Plant 


PROVIDENCE, R. I., April 6.—The theft 
of about $400 from a safe and cabinet 
in the office of the Japanese Wood 
Novelty Co., manufacturer of jewelry 
and novelties at 109 Summer St., was 
brought to the attention of the police 
yesterday morning by the proprietor, 
Samuel A. Markoff. Both the safe and 
the cabinet were found locked and ap- 
parently unmolested when trusted em- 
ployes opened them in the morning. 
The cabinet and safe were believed to 
have been safely locked the night before. 

Harry G. Williams, employment man- 
ager, first noticed that a tin box had 
been taken from a safe in the office. 
William B. McCabe discovered soon 
after that a cabinet, used by him for 
storage of cash and papers, had been 
plundered of $165. 








Two Men Held for Hartford, Conn., 
Jewelry Store Robbery 


HARTFORD, CONN., April 8.—Jack 
Daniels, alias “John Braun,” who has 
served time at Sing Sing, is being held 
in the county jail here in default of 
$25,000 bond for trial in the June term 
of Superior Criminal Court. Daniels is 
accused of being the principal in the 
$15,000 robbery of the Alexander Legge 
jewelry store on Feb. 26. 

Daniels was brought to Hartford 
from New York city after an extradition 
hearing before Justice Phillip J. McCook 
of the New York Supreme Court. The 
alleged safe “ripper” protests his in- 
nocence, but the State’ has three wit- 
nesses who testified as to Daniels’ pres- 
ence in the vicinity of the robbery. 
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The Hartford police are also seeking 
to hold “Dopey Benny” Rosenberg, re- 
cently arrested in New York, as an ac- 
complice in the Hartford robbery. Three 
men removed the precious stones and 
jewelry from the Legge store, and police 
believe that in the apprehension of 
Daniels and Rosenberg the crime is close 
to a solution. 








Jewelry Store Thieves Escape After 
Gun Battle With Pawtucket, R. L., 


Policeman 


PAWTUCKET, R. I., April 6.—This city 
had several hours of excitement last 
night and early this morning by the 
activities of a couple of would-be rob- 
bers, who, after smashing the front door 
glass in the retail jewelry store of the 
Goffe & Sons Co., 50 N. Main St., at 9 
o’clock were surprised at an early hour in 
the morning by a patrolman while they 
were attempting to effect an entrance 
into a creamery plant office. A running 
fire ensued between the patrolman and 
the men but the latter succeeded in 
escaping. 

Although the break at the Goffe jewel- 
ry store was committed early in the eve- 
ning at a point close to the police station 
when a large number of persons were 
on the street, the police were unable to 
find anyone who could give any descrip-- 
tion of any suspicious persons. Shortly 
after 9 o’clock three boys passing the 
store noticed the broken glass in the 
doorway and notified the police. Chief 
Inspector Wardsworth went to the store 
and found that the plate glass which 
covered the entire length of the door 
had been broken, and an _ entrance 
effected. 

Only one compartment of the show- 
cases was disturbed, however, by the 
thieves who stole a number of watches, 
rings and other pieces of jewelry, but 
overlooked jewelry amounting to several 
thousands of dollars. The police believe 
that the job was interrupted by persons 
walking along N. Main St. 

Included in the property missing were 
12 charms valued at $75, seven watches, 
six rings and two knives. 








Atlanta Jewelry Store Entered by 
Thieves Who Get Watches 


and Jewelry 


ATLANTA, GA., April 6.—Watches and 
jewelry valued at more than $1,000 were 
taken last Sunday night, by burglars. 
who entered the jewelry store of L. G. 
Looney, 18 S. Forsyth St. 

The burglars “jimmied” open the door 
and thoroughly ransacked the show 
cases, taking a diamond ring, 36 
watches, and other pieces of jewelry. 








The ringing of burglar alarm gongs 
frustrated two attempted jewelry store 
robberies in Port Jefferson, N. Y., last 
week. The stores of Chester L. Darling 
and C. H. Hartman, both on Main St., 
were savéd from theft when the would- 
be thieves were forced to flee at the 
ringing of the gongs which brought the 
State police to the scene. 
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Diamond Thieves Held 





Pair Arrested in Topeka, Kan., for San Francisco Gem Robbery 
Identified as Notorious Characters 


Kansas City, Mo., April 6—Detec- 
tives here have discovered evidence 
strongly indicating that “Black Mike” 
Marino, arrested in Topeka, Kan., March 
30, with John Schopen, in connection with 
a diamond robbery in San Francisco, 
March 26, is one of the leaders of the 
gang of “muscle men” who have been 
extorting huge sums of money from 
gamblers and bootleggers in this city. 

The detectives, George Rayen and Tom 
Higgins, searched a room in the Holland 
House, 14th and Central Sts., which they 
reported yielded two pairs of handcuffs, 
five rolls of adhesive tape, letters, tele- 
phone numbers and other indications of 
kidnapping activities. Also there was 
found five pounds of gum opium worth 
$75 a pound, and an opium pipe. 

Three boxes of pistol ammunition were 
found. A money sack also was unearthed. 
It carried the words: “U. S. National 
Bank, Denver, Colo.” Detectives Rayen 
and Higgins said they had obtained much 
information which could not be revealed 
at this time, since it was desirable that 
evidence be verified. 

When’ the manager of the Holland 
House saw pictures in newspapers on 
Sunday, March 31, of Marino and his 
wife, police were notified that the Ma- 
rinos were tenants there, and a search 
of their room was possible. Among other 
articles found in the room were several 
dozen price tags from strands of imita- 
tion pearls. The tags are believed to 
have been from strings taken in a rob- 
bery of a jewelry salesman’s room in 
the Hotel Baltimore last winter. 

The fact that Marino and Schopen 
were on their way to Kansas City with 
diamonds, stolen in San Francisco, when 
arrested March 30 in Topeka, Kan., has 
spurred police in an investigation of 
“fences” here for the disposition of dia- 
monds. They said they could see no other 
reason for the bringing of such a large 
amount of gems here than that Kansas 
City is a “good market” for stolen dia- 
monds. Local police, it is said, have 
known for months that this city is a cen- 
ter for traffic in stolen diamonds, but the 
San Francisco job renewed interest in 
the matter. 

Even police were surprised when the 
extent of Marino’s activities became 
known through questioning of the man 
who pined for his opium pipe to such 
an extent that he offered to “tell the 
whole thing for a ‘smoke.’” Marino ad- 
mitted, it is alleged, that he had partici- 
pated in “plenty of jobs” the last few 
years because it took money to buy opium 
and he had to have it. He admitted in- 
uirectly, police allege, that he was con- 
ected with the “muscle men” who have 
been kidnaping “easy money boys” in 
ecent months and obtaining huge ran- 
som money for their freedom. Marino 


said Schopen was a member of the 
“muscle squad,” it is alleged. There are 
said to have been four or five main char- 
acters in the “kidnaping racket” in Kan- 
sas City, all of them either coming from 
Minneapolis or having had experience in 
Minneapolis. 

Schopen is known to have had Minne- 
apolis connections, but he maintains si- 
lence, beyond his denial that he was im- 
plicated in the actual holdup of Harry 
Amols, New York diamond salesman, in 
San Francisco. He is said to have told 
police that he was to help bring the stuff 
back and was to get 10 per cent for that. 

“Black Mike’s” story, according to the 
police, is as follows: 

“A friend of mine told me about Amols 
here in Kansas City two or three weeks 
ago. I decided to follow him. I slept 
when he slept. I went where he went. 
Finally I got my chance. The sweetest 
job I ever pulled. Never drew a revolver, 
just gave them to me.” 

With John Schopen, his alleged part- 
ner in the enterprise, Mike laid cautious 
plans. They engaged a stateroom on a 
train bound East. At Reno, Nev., Mike 
got off the train and sent a telegram to 
his wife in Kansas City. “Sister’s op- 
eration successful,” it said, and in code 
he told of his arrival at a certain place 
at a certain time. When he started to 
get off the train in Topeka he felt a 
hand on his shoulder and another hand 
took the bag of diamonds. The same 
officer that arrested Mike and Schopen 
took them to a motor car in which were 
their wives. Mike’s wife had known that 
he would want a smoke and had brought 
along his opium and a pipe. 

The diamonds are in a safety deposit 
box in Topeka. Both men will be taken 
back to San Francisco by officers from 
that city. 








Youths Held on Charge of Robbing 
and Beating Worthington, Ind., 


Jeweler 


EVANSVILLE, IND., April 6.—A robbery 
charge has been filed in the Circuit 
Court at Bloomfield, Ind., against two 
youths, both of Worthington, Ind., in 
connection with the robbery of James 
Ward, 76 years old and a well known 
retail jeweler of Worthington, in Feb- 
ruary, 1928. The boys are being held in 
the county jail at Bloomfield under bond 
of $2,500, which they have failed to pro- 
vide. 

Ward was alone in his home when 
two men called on the pretext of having 
a watch repaired. They attacked him 
with a blunt instrument, robbed him of 
$250 and then fled. 

Three days after the robbery Ward 
recovered sufficiently to seek help and 
was found wandering in a dazed condi- 
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tion. He suffered a relapse and was 
near death for two weeks, but finally © 
recovered. One of the prisoners denied 
all knowledge of the crime while the 
other declared he was in jail at Indian- 
apolis on a liquor charge at the time of 
the robbery of Ward. 

The affidavit for the arrest of the pair 
was filed by Carl Miller, marshal of 
Worthington. The boys were arrested by 
Miller and Lieutenant Fred Martin of 
the State police. 








Window Smashers Get Little Loot at 
Philadelphia Jewelry Store 


PHILADELPHIA, April 6.—Experienced 
window smashers who used a wrapped 
brick to break a hole in one of the side 
display windows of the Herman Barr 
jewelry store, 1018: Chestnut St., at an 
early hour in the morning, escaped but 
were disappointed in their loot as that 
portion of the display they were able to 
reach contained only fraternal tokens 
and rings valued at about $300. Other 
sections of the window contained much 
more expensive jewelry but the thieves 
had no time to seize these as tke break- 
ing of the glass started a burglar alarm 
in the office of a protective organization 
and scared away the smashers. 

The robbery was committed by two 
young men who drove up to the store in 
a car at about 3.30 a. m., when the street 
at that section was deserted, and ham- 
mered the window with a brick. The 
hole they made was, however, so high 
up, that they were unable to reach to 
the floor of the window where the more 
expensive watches and other jewelry 
were on display. When the alarm went 
off they were seen to run from the en- 
trance and into their car, in which they 
speeded east on Chestnut St. By the 
time operatives of the protective organi- 
zation reached the store there was no 
trace of the thieves. 








Louisville, Ky., Jeweler, Accused in 
Diamond Robberies, Must Again 
Stand Trial 


LOUISVILLE, Ky., April 6.—Fred E. 
Stevens, Jr., of the Dixie Jewelry Co., 
charged with being implicated in two 
robberies of diamond salesmen in Louis- 
ville, in 1925 and 1926, drew a continu- 
ance on April 1, to April 18, when the 
case was called in the Criminal Court 
at Louisville. The case has been tried 
three times, with as many “hung” juries, 
while there have been several continu- 
ances. 

On March 1, 1926, Sam Newman, New 
York diamond salesman, was robbed of 
about $100,000 worth of stones, a block 
from the Dixie store. Herman Ham- 


burger, another New York diamond 
salesman, was robbed of a _ similar 
amount a few months before. One 


gangster is serving time, and, it is al- 
leged, implicated Stevens. 








The stock and fixtures of the jewelry 
store of B. Georges, 436 Main St., New 
Britain, Conn., were purchased recently 
by Joseph Janowitz at an auction sale. 
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Jeweler-Burglar Caught 





Walter M. Deutsch, Los Angeles, Led a 
Double Life Until the Police Got Him 


Los ANGELES, April 6.—There have 
been Dr. Jekylls and Mr. Hydes in many 
occupations and professions but it re- 
mains for Los Angeles to turn up this 
double-life man in the jewelry business. 
For in the arrest and subsequent con- 
fession of Walter M. Deutsch, 30 years 
old, it is shown that by day the man car- 
ried on a wholesale jewelry business on 
the eighth floor of the Title Guarantee 
building, and by night plied the avoca- 
tion of a burglar, Deutsch having ad- 
mitted to 24 burglaries in which his loot 
was precious stones and high class 
jewelry. Among the many houses ran- 
sacked were those of the owner and 
agent of the building where he had an 
office. 

Captain of Detectives Cato, who had 
been working on the many burglaries 
which were occurring in the wealthy 
Wilshire district, received a tip that con- 
nected a wholesale jeweler who lived 
at 948 Muirfield Road with the disap- 
pearance of rich hauls of jewelry. 

The house was surrounded by police 
and Deutsch, who said he had just at- 
tempted to enter a house and was scared 
away, had secreted himself in a room 
and defied the police to arrest him. De- 
tective Lieutenant Elliott climbed 
through a window of the room and, 
jumping on him, disarmed him, but not 
until he had put up a fight. 

Deutsch told the police that he had had 
financial reverses and was worried over 
these cares to the extent that he be- 
came a lawbreaker to buoy up his 
finances. 

In one of the burglaries admitted by 
the prisoner, the loot amounted to $10,- 
000 in diamonds. These have been iden- 
tified by the owner, Morris Harris. 
These gems with other loot were found 
hidden in a drain pipe in the prisoner’s 
home. 

About $25,000 in stolen property has 
been recovered by the detectives who 
are still searching the drains and pipes 
and other hiding places at Deutsch’s 
residence. 

Deutsch is being held on a charge of 
attempted burglary until the amount of 
the depredations can be estimated. 








Milwaukee Jeweler Held Up _ by 
Bandit Who Escapes with Rings 
Worth $1,800 


MILWAUKEE, Wis., April 5.—Wil- 
fred A. Wampach, jeweler, 429% Far- 
well Ave., was the victim of a well 
dressed bandit who entered his shop at 
2.30 o’clock and obtained 15 diamond 
rings and a wrist watch, all valued at 
$1,800 from the show case and display 
window. 

Mr. Wampach was alone in the store 
repairing a watch at his front window 
when the bandit entered. He asked to 
look at wrist watches and when they 
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were produced he glanced at them and 
then suddenly whipped out a revolver. 
He pocketed 15 diamond rings and a 
wrist watch, commanded Mr. Wampach 
to walk toward the rear of the store, 
and then strolled out with the loot. 








Philadelphia Manufacturing Jeweler 
Held Up and Robbed by 
Two Bandits 


PHILADELPHIA, April 6.—Police and 
detectives assigned to the Sansom St. 
wholesale jewelry district have obtained 
no clue to the two bandits who invaded 
the shop of Albert Barlly, manufactur- 
ing jeweler on the second floor at 710 
Sansom St., and at the points of two 
automatic pistols looted the shop and 
safe and fled with money, platinum and 
a ring. 

Mr. Barlly was alone in the shop when 
two men entered and one of them in a 
quiet tone, asked to be shown a diamond 
mounted ring for a woman. The jewel- 
er turned to open his safe and as he 
did so was struck over the side of the 
head with a pistol. Half dazed, he 
swung around and both men pointed 
pistols at him, one of the bandits press- 
ing a weapon against his side and order- 
ing him to back into a small inner office 
and sit in a chair. 

From the safe the thieves took $200 
in cash, platinum worth $180 and a ring 
which had been left with Barlly by a 
customer to be repaired. This was 
valued at $150. The thieves also scooped 
up some other jewelry, the entire loot 
amounting to more than $700. 








Prohibition Agents Arrest» Two 
Jewelry Store Thieves Near 
Athertonville, Ky. 


LOUISVILLE, Ky., April 5—On Sunday 
afternoon prohibitions agents near Ath- 
ertonville, Ky., stopped an automobile 
that was suspected to carrying contra- 
band, and arrested two jewelry store 
thieves, who had in their possession 
seven watches which had been taken 
from the Farrel jewelry store, at Buf- 
falo, Ky. The automobile had also been 
stolen in Louisville. 

The men were turned over to the au- 
thorities at Hodgenville, Ky. 
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Jewelers and Pawnbrokers Are Vic- 
tims of Latest Crime Wave 
in Philadelphia 


PHILADELPHIA, April 6.—Jewelers and 
pawnbrokers were victims of an out- 
break of crime here following the end- 
ing of the work of the special grand 
jury, which has been probing crime, 
gangs, bootlegging, crooked police and 
other evils. 

A young man was trapped in a pawn- 
shop it is charged he had planned to 
loot at 11th and Arch Sts. He opened 
a trap door on the roof and made his 
way to the second floor of the building, 
where he sawed a hole in the flooring 
and dropped into the pawnshop. Next 
he attempted to open the safe, but as 
he worked on the protective cabinet he 
set off a burglar alarm and was caught 
by employes of a protective agency. He 
had opened a cash register and taken 
$12.50 and was forcing open a showcase 
when seized, according to the police. 

Earl W. Peters, salesman for a jewel- 
ry house here, was the victim of three 
young bandits, who trailed him some 
distance, and as he was about to enter 
his home at 925 Price St., Germantown, 
halted him with their revolvers and 
took from him a package of silverware 
he was taking home to deliver to a cus- 
tomer the following day. 

The pawnshop of First Bros., at 12th 
and South Sts., was looted of jewelry and 
other articles of an aggregate value of 
$2,700 by burglars, who climbed to the 
roof and cut a hole through which they 
made their way to the street floor. They 
worked without interruption and packed 
their loot carefully, taking it away in 
an auto, detectives found. 








Man Arrested in St. Louis for Omaha 
Robbery Will Fight Extradition 


OMAHA, NEB., April 5.—Information 
was received here recently that the St. 
Louis police have picked up a man whom 
they are holding for Omaha police in 
connection with the robbery of Reuben 
N. Popkin, jewelry salesman, who was 
bound, gagged and relieved of $125,000 
worth of diamonds and other gems in 
his room at the Hotel Fontenelle here 
March 2. No diamonds were recovered 
and none of the stolen jewelry was found 
on the man or in his possession when 
he was arrested. He announced he 
would fight extradition. 

The man held in the case was jailed 
in Omaha for investigation when he 
arrived here from Cincinnati, just a day 
or two before the Popkin robbery at 
the hotel. He was released the night 
before the Popkin robbery took place. 
When police showed Popkin a picture 
of this man released from jail only the 
night before, Popkin said this was posi- 
tively the picture of one of the men who 
participated in the hold-up. 

The men were in Popkin’s room when 
he came in about 11 o’clock in the morn- 
ing. They bound him and gagged him 
by sticking adhesive tape over his mouth. 

Omaha detectives are on the way to 
St. Louis with warrants. 
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Oklahoma Jewelers Indorse A.N.R.J.A. 





Retailers Meet at Oklahoma City, April 8 and 9, and Pledge Allegiance to National Association 
—Trade Questions Discussed, Resolutions Adopted and Officers Elected 


(Special Telegraphic report to THE 


JEWELERS’ CIRCULAR) 

OKLAHOMA CITy, OKLA., April 10.— 
Cooperation between retailer, whole- 
saler, manufacturer, and a more neigh- 
borly feeling between members them- 
selves, was urged by J. W. Owsley of 
Chickasha, president of the Oklahoma 
Retail Jewelers Association in opening 
the 23rd annual convention in Oklahoma 
City Monday. “We must believe in our 
business to make it a success,” Mr. Ows- 





PRESIDENT 


RETIRING 


J. W. OWSLEY, 
ley said, “and believe fully in our asso- 
ciation and make the organization suc- 
cessful.” 

About 65 members of the association 
attended the first day’s session of the 
convention, which closed on Tuesday. 
The association in the past few years 
has shown much advancement, it was 
observed by the president. Reading of 
the trade journals having to do with 
the jewelry business is a thing that 
should not be overlooked by any mem- 
ber, it also was suggested. 

W. C. Dean, mayor of Oklahoma City, 
and himself a retail jeweler, welcomed 
the members of the association, to which 
a response was given by Frank Ward, 
Anadarko, and past president of the 
State organization. 

The annual address of President Ows- 
ley was given during the afternoon ses- 
sion of Monday. 

I. J. C. Holland, San Angelo, Tex., 
Vice-president of the American National 
Retail Jewelers Association, addressed 
the members on general lines affecting 
the trade, and reports of the Dallas con- 
vention of the American National Retail 





Jewelers Association were given by M. 
B. Smith, Pauls Valley, another past 
president of the State association. 

The Question Box for Monday after- 
noon was conducted by Joe Mazer, New 
York, now an importer but 23 years ago 
a resident of McAlester, Okla., and a 
charter member of the Oklahoma asso- 
ciation. With one or two exceptions he 
has not missed a meeting of the Okla- 
homa organization. 

The practice of wholesalers sending 
catalogs to banks and drug stores is de- 
creasing, it was brought out. The Cap- 
per-Kelly bill, which jewelers hope will 
become a law soon, will help the trade 
in a material way, it was stated. 

The watchmaker in a small store, it 
was pointed out, should be located in the 
front, while those in the bigger estab- 
lishment should be roomed in the rear. 
Some jewelers reported that direct mail 
advertising is a success while others 
found it of little consequence. If taking 
in used watches and applying them on 
a sale for a new one helped business 
there should be no objection, it was 
said. How to stop the drug store from 
selling jewelry might be solved by the 
jewelry store putting in a line of the 
things sold in a drug store, it was sug- 
gested. One member found that he had 
done a pretty good business with per- 
fumes. 

Following the opening of the conven- 
tion Monday morning, members of the 
Oklahoma City Retail Jewelers Associa- 
tion, recently organized, came to the 
State convention in a body. Heretofore, 
very few jewelers in the city belonged to 
the State body. 


Tuesday 


Reports of committees, election of offi- 
cers, with talks for the benefit of the 
association, and exchange of ideas of 
business conditions took up the morning 
session on Tuesday. 

Firmly convinced that passage of the 
Capper-Kelly bill, which would legalize 
the fixed selling price of jewelry, and 
that this would “be of supreme necessity 
to our welfare,” Oklahoma retail jewel- 
ers in their closing session on Tuesday 
adopted a resolution fully indorsing this 
measure. The association went on rec- 
ord as promising to “exert all our ener- 
gies to the end that it may become the 
fixed law of the land.” 

Other resolutions indorsed the Har- 
vard Research Bureau; commended the 
service given by the National Mutual 
Fire Insurance Co.; expressed belief that 
the work of the National Jewelers Pub- 
licity Association is encouraging the 
wearing of jewelry and that its efforts 
should be continued, and indorsed the 
work of the Horological Institute of 





America. The Oklahoma association also 
went on record as supporting to the 
“limit of our resources the continuation 
of the policies of the American National 
Retail Jewelers’ Association, that it may 
continue its past proven record of help- 
ful accomplishment for our craft.” 
Reclassification of diamond terminol- 
ogy was strongly urged by the Oklahoma 
jewelers, “to the end that the legitimate 
dealer may no longer suffer from the 
abuse of the misuse of such terms as 





I. J. C. HOLLAND, REGIONAL VICE- 
PRESIDENT OF THE A. N. R. J. A. 


‘Jaeger,’ ‘blue white,’ ‘perfect,’ ‘Wessel- 
ton, and other descriptions improperly 
applied. 

Appreciation also was expressed to the 
American National Retail Jewelers’ As- 
sociation for sending I. J. C. Holland of 
San Angelo, Tex., to the convention. Mr. 
Holland spoke encouragingly and help- 
fully on trade conditions, adding sugges- 
tions for the good of the business. 

Regret also was expressed for the 
death of August Loch, Pittsburgh, Pa., 
the convention going on record as say- 
ing, ‘““‘We take this method of extending 
to his family our acknowledgment of his 
many virtues and his inimitable person- 
ality.” 

The association acknowledged appre- 
ciation of the presence of representatives 
of THE JEWELERS’ CIRCULAR and of the 
Keystone. 

P. G. Storm, of the Storm-Cummings 
Company of Dallas, Tex., spoke briefly 
at the Tuesday afternoon session of 
certain conditions affecting the retail 
jeweler. He urged better relations be- 
tween the wholesaler and the retailer. 

(Continued on page 85) 
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Macon Jewelers Organize 





Officers Chosen at First Meeting of New 


Association of Retail Jewelers 


Macon, GA., April 4—The first regu- 
lar meeting of the newly organized Ma- 
con Retail Jewelers’ Association was held 
last Thursday evening, with officials of 
the Georgia Retail Jewelers’ Associa- 
tion and the Atlanta Retail Jewelers’ 
Association present for the occasion. 

The meeting opened at the Hotel 
Dempsey with an informal dinner, at 
which the guests of honor were the 





R. C. SCHNEIDER, PRESIDENT OF THE 
GEORGIA RETAIL JEWELERS’ ASSOCIA- 
TION 


officials of the Georgia association and 
the Atlanta association of retail jewelers. 
Following this, the meeting was called 
to order by Guy Armstrong of Ries & 
Armstrong, president of the Macon as- 
sociation, and plans for future work as 
well as for the coming convention of the 
state association were discussed in some 
detail. 

Among the officials present who gave 
brief talks were R. C. Schneider of At- 
lanta, president of the Georgia Associa- 
tion of Retail Jewelers; Ernest P. Tom- 
linson, secretary of the state association; 
Mr. Williams of Macon, vice-president of 
the association; Henry Muench, presi- 
dent of the Atlanta Retail Jewelers’ As- 
sociation; Charley Pass of Ewing Bros., 
and others. 

Mr. Schneider took for the subject of 
his address “Why An _ Association?” 
Pointing out that cooperation is the 
watchword of trade today and the foun- 
dation principle upon which every busi- 
ness bases its progress. Henry Muench 
extended the greetings of the Atlanta 
Retail Jewelers’ Association to the Ma- 
con organization, and told some of the 
things that had been accomplished in the 
five years the Atlanta jewelers had been 
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organized. Ernest Tomlinson spoke of 
the work accomplished by the state as- 
sociation, the work to be done and the 
value of membership in the state associ- 
ation to the jeweler. 

Charley Pass gave a most instructive 
talk on the efforts of the watch manu- 
facturers of the country to cooperate 
with the retail jewelry trade. He ex- 
plained in detail the new distributing 
policy of the watch manufacturers, an- 
swered questions concerning it and gave 
one of the most worth while talks of the 
meeting. 

Other speakers were Lincoln McCon- 
nel and Wilton S. Cobb of the Macon 
Chamber of Commerce, who were made 
honorary members of the association in 
recognition for their services in helping 
to organize the local jewelers. 

A constitution and by-laws submitted 
by a special committee were read and, 
with a few minor changes, adopted. At 
the suggestion of R. C. Schneider it was 
decided to incorporate the organization 
under the name of the Macon Retail 
Jewelers’ Association, for the mutual 
benefit and protection of the members. 
Finally, a committee was appointed to 
prepare plans for the entertainment of 
the Georgia Retail Jewelers’ Associa- 
tion, which will meet in Macon in July. 

Officers of the new association are: 
Guy Armstrong, president; Sam L. Orr, 
vice-president; J. Tom Cook, secretary, 
and R. H. Matthews, treasurer. 








Elaborate Program Arranged for 
Joint Convention of North and 
South Carolina Retail Jewel- 
ers’ Association 


CoLUMBIA, S. C., April 6—An unusual- 
ly interesting and enjoyable program has 
been arranged for the annual conven- 
tion of the North and South Carolina 
Retail Jewelers’ Associations, which will 
be held jointly in this city on April 16 
and 17. During the two days’ session 
many prominent persons in and out of 
the industry will address the jewelers on 
various subjects of interest. 

On the morning of April 16 the ex- 
ecutive committee will hold its meeting, 
and arriving guests will register at the 
convention hall in Jefferson Hotel. The 
first business session is scheduled to be 
called to order at 10 o’clock by Presi- 
dent R. W. Muncaster, followed by the 
opening prayer, which will be offered by 
Rev. Lewis N. Taylor, rector of the 
Good Shepherd Episcopal Church. Next 
will come the address of welcome by 
Mayor L. B. Owens, to which responses 
will be made by President Muncaster 
of Florence, S. C., and J. M. Fox of 
Rocky Mount, N. C. 

The opening address of the convention 
will be made by Harry Matthew, Ashe- 
ville, N. C., regional vice-president of 
the A. N. R. J. A. This will be fol- 
lowed by a general discussion, after 
which W. Turentine will address the 
jewelers. 

At the luncheon, which will include 
members from both State organizations 
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and their wives, Joe Garibaldi will de- 
liver a short talk. 

In the afternoon addresses will be 
made by William G. Frasier, president 
of the A. N. R. J. A.; Claudius Pendill 
of the Towle Mfg. Co., and W. Turentine 
of Atlanta, Ga. There will also be a 
general discussion during the afternoon 
on how to run the jewelry business 
profitably under present conditions. 

A banquet will be held in the evening 
in the ballroom of the Jefferson Hotel. 
At this affair Frank F. Barnwell will 
act as toastmaster. The only addresses 
to be delivered will be made by National 
President Frasier and Dr. Havilah Bab- 
cock of the University of South Caro- 
lina. There will also be music and en- 
tertainment. 

At the breakfast conference on the 
next day Arnold Schiffman of Greens- 
boro, N. C., will make a short address. 
Following this function each association 
will be assigned to a different hall for 
their business sessions. 

At the meeting of the South Carolina 
association, President Muncaster will de- 
liver his annual report, followed by 
reports from the secretary and treas- 
urer and the appointment of commit- 
tees. There will be a general discus- 
sion, followed by an address by W. S. 
Allan of James Allan & Co., Charles- 
ton, S. C. 

In the afternoon national issues for 
the good of the industry will be intro- 
duced for discussion. Reports of com- 
mittees, the time and selection of the 
place for the next convention, and the 
election of officers, directors and dele- 
gates to the next convention will bring 
the convention to a close. 








Officers Chosen at Annual Meeting of 
Tri-State Chapter of Pittsburgh 
Jewelry Trade Association 


PITTSBURGH, Pa., April 6.—That there 
is a distinct trend in jewelry styles and 
especially as these concern silverware, 
was stressed at the annual meeting of 
the tri-State chapter of the Pittsburgh 
Jewelry Trade Association held in the 
Chamber of Commerce Thursday night. 

The following officers were elected: 
Paul S. Hardy of the Hardy & Hayes 
Co., president; George C. Kelty of the 
M. J. Smit Co., vice-president; C. Glenn 
Sipe of Sam F. Sipe, secretary and 
treasurer, together with the following 
directors for a period of three years 
each: H. W. Bickle, W. W. Wattles & 
Sons; John M. Roberts III of John M. 
Roberts & Son Co.; Howard F. McAnlis, 
Beaver Falls; Alex Rankin, McKeesport 
and John R. Jackson of the John M. 
Roberts & Son Co., Pittsburgh. 

Committees made their reports and 
told what is being accomplished in 
efforts to standardize trade practices and 
trade ethics. 

The speakers of the evening were: 
H. A. Norton, sales manager for the 
R. Wallace & Son Mfg. Co., Wallingford, 
Conn., and Fred W. Cooper of Phil- 
adelphia, president of the Pennsylvania 
Retail Jewelers’ Association. The last 
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named told of the work being done by 
the organization, some of the things 
which it had accomplished and plans for 
the convention to be held soon in Allen- 
town, Pa., which he invited the jewelers 
to attend. He also paid tribute to the 
Pittsburgh organization because of what 
has been accomplished by the members 
of the trade in this city. 

Mr. Norton’s talk had to do prin- 
cipally with the style trend in sterling. 
He declared that there has been a de- 
cided increase in public consciousness as 
applied to household decorations and as 
it especially concerns silverware. The 
same was true as to decorations gen- 
erally—there being a decided interest 
in the effort of the home owner to beau- 
tify his domicile. 

The Pittsburgh organization has ap- 
plied for a charter, as it is felt that 
this action is necessary in view of what 
the association as a whole is endeavor- 
ing to accomplish. 

Abe DeRoy entertained the visiting 
speakers and some of his friends at a 
luncheon arranged for them in their 
honor and held at the Hundred Club. 
This noonday event preceded the organ- 
izations meeting. In the evening John 
M. Roberts III had the visitors as his 
guests for a dinner held in the Keystone 
Club of which he is a member. 








New England Watchmakers Hold 


Annual Banquet in Boston 


Boston, Mass., April 6.—The annual 
dinner of the New England Watch- 
makers’ Club was held at the Boston 
Chamber of Commerce last Wednesday, 
President J. Charles Stever being in the 
chair. After a most enjoyable dinner 
the members discussed various trade 
topics of interest to the watchmakers. 

The club is one of the oldest organ- 
izations of its kind in the country and 
has been of great value to watchmakers 
in promoting their interests, education- 
ally and otherwise. The demand for 
skilled watchmakers in this city, as else- 
where, is always greater than the sup- 
ply. To remedy this shortage is one of 
the aims of the club. 

J. Emanuels has been secretary for a 
number of years and is one of the most 
active of its members. 








Georgia Retail Jewelers’ Association 
Launches Membership Campaign 


ATLANTA, GA., April 6.—The Georgia 
Retail Jewelers’ Association has opened 
a drive to secure a total of 200 active 
members from among the jewelers of 
the State, according to E. P. Tomlinson, 
Secretary. 

Locally, the jewelers’ association plans 
to fight any attempt to impose a sales 
tax on jewelry this year. The legis- 
lature is meeting in June for its regular 
biennial session, and it is understood 
that an attempt will be made to impose 
a sales tax of one per cent on all mer- 
chandise. The organization plans to aid 
In the passage of the Capper-Kelly bill 
and will also work for a reduction of 
the duty on diamonds. 
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President Cooper Creates Statewide 
Interest in Coming Convention of 
Pennsylvania Retail Jewelers’ 
Association 


PHILADELPHIA, April 6—Fred J. 
Cooper, of this city, president of the 
Pennsylvania Retail Jewelers Associa- 
tion, has returned from a visit to the 
leading retailers of Pittsburgh, enthu- 
siastic over his success in winning their 
cooperation in making the State conven- 
tion in Allentown, May 6 and 7, the best 
attended and most successful in the or- 
ganization’s history. 

Officials of the Pennsylvania retailers 
group have been discussing the advis- 
ability of changing the Allentown con- 
vention dates because of the fact that 
the tri-State retailers convention is to 
be held in Washington, D. C., the same 
week, but it has been decided to keep 
the dates as originally scheduled. With 
the cooperation of the retailers of Pitts- 
burgh and the western end of the State 
made certain as the result of Mr. Coop- 
er’s presentation of the facts to the lead- 
ers in that city, a good delegation is as- 
sured from that section of the State and 
more interest is being aroused steadily 
among retailers of central and eastern 
Pennsylvania in the problems confront- 
ing retailers and which will come up for 
action at Allentown. 








Officers and Directors Elected by Re- 
tail Division of Jewelers’ Guild of 


Omaha and Council Bluffs 


OMAHA, NEB., April 6.—0O. C. Homan, 
president of the C. B. Brown Jewelry 
Co., Omaha, was elected president of 
the retail division of the Jewelers’ Guild 
of Omaha and Council Bluffs at the 
annual meeting. 

R. C. Leydecker was elected promotion 
manager. Mr. Leydecker is an adver- 
tising man for the Hearst newspaper 
here. 

The following were elected to the 
board of directors: E. O. Furen, George 
Gerner, Henry Fritcher, John Hendrick- 
son, M. S. Beem, L. C. Larson, John 
Kurtz, P. M. David, and Al Brodegaard. 

Some committee appointments were 
made including: Membership, J. P. 
Frenzer, O. C. Homan, Tinley Combs; 
Advertising, John Kurtz, Rudolph Hen- 
drickson, R. C. Leydecker. 








New York Silverware Wholesalers 


Elect Officers 


Officers were elected at the last regu- 
lar meeting of the Silverware Wholesal- 
ers Association held on Tuesday eve- 
ning, April 2, at the Hotel Astor, New 
York. Before the business session was 
opened a dinner was served. 

Every member of the organization 
was in attendance at this meeting. The 
first order of business was the election 
of officers which resulted in the choice 
of the following: President, Ely Hy- 
man of Hyman & Zaslav, Inc.; treas- 
urer, Louis Levine of J. J. Schmuckler, 
(re-elected), and secretary, Nat Zucker- 
man of L. Luria & Son. The outgoing 
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officers include William Aisenstein, pres- 
ident, and George Mahler, who for some 
time occupied the office of secretary. 

Members discussed many questions 
relative to the silverware industry and 
plans for introducing new designs were 
also taken under advisement. 








Oregon Jewelers Will Feature Dia- 
monds in April Newspaper Copy 


PORTLAND, ORE., April 5—The Portland 
Jewelers’ Club held an informal dinner 
at the Multnomah Hotel, the evening of 
March 25, with a fair attendance. Carl 
Grieve, president of the state associa- 
tion, told of the plans for the state con- 
vention, to be held May 12-14 inclusive, 
at Eugene, and asked the cooperation of 
those present. 

Two representatives of the Oregon 
Journal described the full-page adver- 
tisement in colors to be used in the mag- 
azine section of the paper on April 14. 
It is tied up with the subject of dia- 
monds, the birthstone for April, and is a 
clever bit of art work and suggestive 
copy. The jewelers were invited to tie in 
with it, and after a meeting of the ex- 
ecutive committee the State association 
decided to underwrite $100 of the ex- 
pense of using the back page. No indi- 
vidual advertisements will be used, but 
the names of the state association and of 
the Portland Jewelers Club will be 
played up. 

It was also decided to have a stag 
party on the night of April 27, and a 
committee was appointed to make the 
arrangements. 








Arrangements Started for 1930 Meet- 
ing of National Association of 


Credit Jewelers in Philadelphia 


PHILADELPHIA, April 6—This city, next 
March, will be host to the National As- 
sociation of Credit Jewelers, which will 
hold its annual convention here, due to 
the efficient work of Herman D. Barr of 
this city, head of the Barr chain of re- 
tail jewelry stores, extending from coast 
to coast. Mr. Barr, a long-time member 
of the association, attended its annual 
convention last month at West Baden, 
Ind. He presented a letter to the conven- 
tion from Mayor Harry W. Mackey of 
this city and one from the Chamber of 
Commerce inviting the gathering here 
next year and promising the officials 
and members that the city and the Cham- 
ber would cooperate heartily to make the 
convention one of the best ever held. 

While there is no branch of the asso- 
ciation here, steps already are under way 
by Mr. Barr and officials of the organ- 
ization to plan for the convention activi- 
ties. One of the leading hotels will be 
selected as headquarters, and arrange- 
ments made for an early start of pre- 
convention activities. It is estimated that 
over 500 credit jewelers from _ all 
over the United States will be present 
when the sessions open. It is planned to 
have the gathering last three days, with 
probably a trip to a seashore resort as 
one of the principal features of enter- 
tainment. 
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The March of Progress 





All Tenants in the Emery Arcade, Cincin- 


nati, Must Vacate by June 1 


CINCINNATI, April 6.—A vast change 
jewelry 


in the complexion of retail 


stores in Cincinnati is being effected 
right now and may result in the elimi- 


THREE OF THESE MEN ARE VETERANS OF THE CINCINNATI TRADE. 


THE JEWELERS’ 





CIRCULAR 


seph H. Rosemeyer, at the left, with the 
Herman Lange store, has been in the 
jewelry business in the Arcade for 47 
years, in which time he has sold about 
45,000 wedding rings. He has sold rings 
to granddaughters of the brides who 
first patronized his store nearly a half 
century ago. 

Louis Hummell, who stands beside him, 





LEFT TO 


RIGHT—JOSEPH H. ROSEMEYER, LOUIS F. E. HUMMELL, VINCENT PERRA SHAFER 
AND EDWARD CELKA 


nation of some of the smaller concerns. 
The biggest change ever to be made in 
the Queen City started this week when 
Thomas Emery Sons, Inc., notified all 
tenants in the Emery Arcade to vacate 
their stores by June 1. This notice was 
sent not only to tenants in the arcade 
but also to those in the Emery Hotel, 
Carew building, several structures on 
Fifth between Vine and Race Sts. and 
two additional structures on Race St. 

It is the first step in what will result 
in the most monumental improvement 
to be made in the down town section of 
Cincinnati. The Emery interests con- 
trol everything in the block set forth 
above and intend to build either one tre- 
mendous structure or two units blend- 
ing into one over the block. 

However, something like 15 jewelry 
stores will be compelled to find new lo- 
cations because of the change. Louis F. 
E. Hummell, secretary of the Cincinnati 
Retail Jewelers’ Association, who, inci- 
dentally, is the oldest tenant in the ar- 
cade, will move to a store in the Hotel 
Gibson on Walnut St. The Herman 
Lange store at Vine St. and the arcade 
will move about a square and a half up 
Vine St. Just what other jewelry con- 
rg will do hasn’t been announced as 
yet. 

Three of the oldest tenants of the Ar- 
cade are seen in the group above. Jo- 


is the oldest tenant, having entered busi- 
ness in the Arcade in 1878—51 years 
ago—and remained there. 

“Frank Herschede also had a store 
in the Arcade when it was opened and 
my place was next to his,” said Hum- 
mel. “When he left the Arcade I took 
his store.” 

The boy in the picture is Vincent 
Perra Shafer, 1644 Jonathan Ave., 
grandson of Vincent Perra, who opened 
a picture frame, toy and novelty store 
in the Arcade in 1880. The boy is the 
third generation of this family to work 
in that store. 

At the right in the group is Edward 
Oelker, jeweler, who has conducted a 
store in the Arcade for 42 years. “When 
the Arcade was built it was like another 
world-wonder and the Emery Hotel, six 
stories high, was like a skyscraper tow- 
ering over the small two-story houses,” 
said Oelker. 

The Arcade was opened July 12, 1877 
with a battery of 50 stores that were in- 
tended primarily to house nothing but 
jewelry establishments. Later, however, 
novelty shops, gift companies and other 
concerns were permitted to join. At 
one time there were as many as 22 
jewelry stores in the Arcade but at the 
present writing there are about 15. 
Their moving out is probably the largest 
wholesale movement of such enterprises 
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in this section of the country if not 
throughout the entire United States. 

Other changes effected in the Queen 
City mark the passing of two of its 
oldest concerns. The Joseph H. Kenkel 
Co. on upper Main St. is in the hands of 
those who are selling out the entire 
stock, while similar methods are being 
employed at the Clemens Oskamp store 
on Main St., opposite the Post Office 
building. The latter had been a going 
concern in the Queen City for 74 years 
and is now drawing the curtain on its 
business life. 








Clemens-Oskamp Co., Cincinnati, 
Going Out of Business 


CINCINNATI, OHIO, April 8.—\The 
passing out of the Clemens-Oskamp Co. 
means the end of the oldest retail jewel- 
ry store in the city. It was founded 
in June, 1844, by Clemens Oskamp and 
has since passed through three genera- 
tions of owners. 

The store was started on the west side 
of Vine St. below Fifth and remained 
there until 1919 when it moved to what 
had been the Admiral Café on Main St. 

Ben S. Dickman, president of the 
company, said the stock of the concern 
would amount to $40,000 and with an 
extra force of sales persons, he expects 
to clean it out in six weeks. 








Holds Centennial Dinner 





The Mermod, Jaccard & King Jewelry Co. 
Celebrates One Hundredth Anniversary 
of Founding of the Company 


St. Louris, April 6—An interesting 
event in the local jewelry trade was the 
dinner held last Monday evening at the 
Vandervoort Tea Room, to celebrate the 
anniversary of the founding of the Mer- 
mod, Jaccard & King Jewelry Co., which 
began business here in 1829 and has 
been continuously in the local retail 
jewelry trade ever since. 

Covers were laid for about 60 guests, 
including officials of the company, rep- 
resentative members of the local jewel- 
ry trade, both retail and wholesale, and 
prominent citizens of St. Louis as well 
as some of the municipal officers. Fol- 
lowing the serving of the dinner, a pro- 
gram of speeches by prominent men was 
heard, with Frank M. Mayfield, a direc- 
tor of the company, acting as the toast- 
master. 

Among the speakers were Hon. Henry 
S. Caulfield, Governor of Missouri; Hon. 
Harry B. Hawes, United States Senator 
from Missouri; Harold M. Bixby, presi- 
dent of the St. Louis Industrial Club; 
William G. Drosten, president of the 
Drosten Jewelry Co., and Rev. John W. 
MclIvor, pastor of the Second Presby- 
terian Church. Music by a male quar- 
tette was rendered during the dinner 
and at intervals later on in the program. 
The invocation was given by Rev. 
Father Thomas M. Knapp, S. J., dean of 
St. Louis University. 

As befitted the occasion, the speakers 
all spoke in a congratulatory vein, com- 
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RUBIES CHINESE JADE ---- to be EXACT 


SAPPHIRES BLACK OPALS thee Pla 
‘ oilman Harry F. Sinclair go 
and other to jail. 
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PRECIOUS STONES prived Sinclair of oil leases 
he bought from corrupt 
officials. 


Our industry especially 
has suffered from law- 
lessness and corruption. 
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plimenting the firm and its officers for 
their success in continuing the business, 
after so many years. They stressed the 
fact that it was probably the oldest busi- 
ness concern in the city, with a history 
that coincided with much of the great 
development of St. Louis as the leading 
metropolis of this section of the country. 

In connection with this the firm is 
making a display of many pieces of 
jewelry bought from the firm in the past 
years, some of them dating back over 60 
years. These were secured by loan from 
the owners and assembled by Mr. Estes 
of the firm in a special display case, 
which has been the center of attraction 
of store visitors for the past week. A 
special gala showing of the stock of the 
firm began Monday, April 1, with the 
completion of the extensive alterations 
in the interior of the store. On the 
opening days of the celebration the store 
was crowded with visitors and old cus- 
tomers, interested in inspecting the new 
quarters of the company and to attend 
its 100th birthday party. 








Andrews Bros., Buffalo, N. Y., Sell 
Jewelry Business to Enter Oil 
Industry 


BuFFALO, April 4.—The oil industry 
today claims completely as its own, two 
of Olean’s best known jewelers. An- 
drews Bros. have sold their retail jewel- 
ry store in the Masonic Temple building, 
N. Union St., to Leo T. Dugan, of 
Staunton, Va., formerly of Olean, it was 
announced Tuesday morning. 

Retirement of F. L. and L. R. An- 
drews from the jewelry business, was 
decided upon in order that both brothers 
might devote their entire attention to 
the oil properties which they have been 
acquiring during the past few years. 
They own production in the Allegany 
and Bradford fields. 

On Sept. 1, 1911, the two Andrews 
brothers bought the jewelry business 
of Leon Kelly on N. Union St. The new 
owner of the store, who took charge to- 
day, has returned to Olean, where he 
spent his boyhood, after an absence of 
10 years. 


Bailey, Banks & Biddle Co. Holds 
Annual Stockholders’ Meeting 
in Philadelphia 


PHILADELPHIA, PaA., April 4. — The 
Bailey, Banks & Biddle Co., this city, 
held its annual stockholders’ meeting 
last Tuesday at the executive offices of 
the concern, 1218 Chestnut St. After 
reports were submitted and directors 
were elected the latter went into session 
and chose officers. 

The report of the board of directors 
was submitted for the year ending Feb. 
28, 1929, and was enthusiastically re- 
ceived by those in attendance. The di- 
rectors were commended for their pro- 
gressive conduct of the business, which 
shows substantial gains. 

The following named directors were 
unanimously re-elected for the ensuing 
year: David E. Hilsee, Andrew Alex- 
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ander, Jr.; Charles D. Schaufele; Har- 
vey Gourley and Walter Hibbert. 

At the reorganization meeting of the 
directors held immediately after the 
stockholders meeting the following were 
re-elected as officers of the company: 
President, David E. Hilsee; vice-presi- 
dent and treasurer, Andrew Alexander. 
Jr.; secretary, Charles D. Schaufele 
and assistant treasurer, Harvey Lippin- 
cott. 








Veteran Employes Honored by 
Philadelphia Concern 


PHILADELPHIA, April 4.—Last Tues- 
day, S. Kind & Sons, jewelers, 1110 
Chestnut St., honored five of their em- 
ployes, each of whom had completed 25 
vears in the service of the firm. Gold 
watches were presented to each of the 
following: George E. Moore, Robert A. 
Stone, Leander A. Anderson, Otto Zaiss, 
George Russell, by Frank Kind, head of 
the firm. 

Twenty-five years ago S. Kind & Sons 
moved from 928 Chestnut St. to the 
store previously occupied by H. Muhr 
Sons, 1110 Chestnut St. Messrs. Rus- 
sell, Zaiss and Stone had been with the 
Muhr firm and became affiliated with S. 
Kind & Sons at that time. Messrs. An- 
derson and Moore were associated with 
the firm a few months earlier. 








Brisk Business Reported 





Los Angeles Wholesalers Well Pleased with 
First Quarter of 1929 


Los ANGELES, April 6.—Wholesale 
jewelers in Los Angeles are jubilant at 
the amount of business done for the first 
quarter of 1929, nearly all reporting the 
volume of business is greatly in excess 
over that for a corresponding period of 
1928. Retailers also report business as 
holding favorably in comparison with 
1928. 

Meyer Levey, vice-president of the E. 
Bastheim Jewelry Co., told a JEWELERS’ 
CIRCULAR reporter yesterday that his 
salesmen had returned from their sev- 
eral territories and that orders from 
them had exceeded any similar period in 
the history of the company. 

“You can say,” remarked Mr. Levey, 
“that our business for 1929 thus far is 
very successful and profitable. The vol- 
ume as well as the net value of sales 
show gratifying increases. The two 
big national conventions coming here, 
those of the Elks and Shriners, alone 
will bring millions of dollars to Los An- 
geles.” 

Sunderland & Miller report their sales 


as vastly in excess of 1928. “Our vol- 
ume,” said an executive to THE JEWEL- 
ERS’ CIRCULAR reporter, “is nearly 


double that of 1928 and so rapidly has 
it increased that we have been obliged 
to put in a salesroom and display of our 
lines in San Francisco, so as to handle 
our orders more expeditiously.” 
Vice-President A. B. Ebener, of the E. 
W. Reynolds Co., also corroborated the 
other optimistic reports and stated yes- 
terday that all of his departments were 
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showing increases. “And, too, these in- 
creases,” declared Mr. Ebener, “are not 
trivial ones. Some of our departments 
will show nearly double that of a year 
ago. Diamonds are becoming more popu- 
lar, especially those of fancy cut.” 

Traveling men from the East who 
make the Pacific Coast States are al- 
most unanimous in their statements that 
they are meeting with very gratifying 
and increasing sales, especially in the 
cities bordering on the ocean. 








Remission of Penalties 





United States Court of Customs and Patent 
Appeals Cancels Extra Duties on 
Watches and Watch Movements 


WASHINGTON, D. C., April 4. — The 
United States Court of Customs and 
Patent Appeals has handed down its de- 
cision in a case involving the remission 
of duties on watches and watch move- 
ments which differs from all other cases 
of remission which have come before the 
court under the Tariff Act of 1922. The 
court held that remission of duty, as- 
sessed because of undervaluation, should 
be granted to Morris Rosenbloom & Co. 
That company did not import the 
watches and watch movements. They 
had been sold by Bloom & Co., Swiss 
manufacturers, during 1924, to Thelma 
Watches, Inc., of New York, which went 
into bankruptcy without having made 
entry of the merchandise. Morris Ros- 
enbloom & Co. purchased the goods from 
the Swiss manufacturers and on March 
2, 1925 entered it at Rochester, N. Y., 
at 25 per cent less than the invoice value 
to Thelma Watches, Inc. The reduction 
was made because it was a job lot or 
close-out sale and the watches were 
marked “Thelma” on the dial and on 
the plates. 

The United States Customs Court at 
New York denied the petition of Morris 
Rosenbloom & Co. for remission of the 
additional duty on the ground that no 
effort was made to ascertain the dutiable 
value of the merchandise prior to entry 
except, as claimed, that the appraiser, 
now deceased, was consulted. The lower 
court pointed out that Morris Rosen- 
bloom & Co. had the consular invoices 
issued at the time of exportation from 
Switzerland which showed values 25 per 
cent higher than those at which the 
several shipments were entered. The 
appellate court states in its opinion, read 
by Judge Bland, that the popular value 
at which Morris Rosenbloom & Co. 
should have entered its purchases was 
the value of the merchandise on date of 
exportation from Switzerland but that 
the company had shown good faith in 
seeking to ascertain the dutiable value 
before making entry. The appellate 
court points out that this company was 
not the importer of the goods but had 
entered them at the price paid after 
consulting the appraiser. 

Although the final appraised value 
was correct and there was an under- 
valuation, the court holds that under 
the peculiar facts in this case, the re- 
mission should have been granted. 



















































































THE JEWELERS’ CIRCULAR 


Is This Silver Cup Entitled to 
Free Entry? 


Government Raises Question as to Duty on Testimonial De- 
signed by American Artist but Executed Partly 
Here and Partly in France 


WASHINGTON, April 5. — Argument 
was heard by the United States Court 
of Customs and Patent Appeals this 
week on an appeal taken by the Govern- 
ment from a decision of the United 
States Customs Court holding that a sil- 
ver loving cup designed and executed by 
Karl H. Gruppe, an American artist 
who did the work partly in this country 
and partly in France, is entitled to free 
entry under Par. 1707 as a work of art 
produced by an American artist tempo- 
rarily residing abroad. 

The article is a reproduction on a 
small scale of the work of the late Law- 
rence Rumsey, on the Brooklyn Bridge 
in New York City and was presented by 
his mother, Mrs. Lawrence D. Rumsey 
to the polo team at Buffalo, N. Y., as a 
memorial to her son, who was a member 
of the team. The modeling and plaster 
cast were finished in this country. The 
artist then was called to Paris where 
the cup was cast and sent to the United 
States. 

It was classified for duty under Par. 
399 as a manufacture of silver at 60 
per cent ad valorem. The duty paid 
amounted to $305.40. 

On protest, the United States Customs 
Court held that there may be some ques- 
tion as to whether the testimony was 
sufficient to prove the artistic ability of 
the producer of the cup but that the 
record was conclusive that it was en- 
titled to free entry under Par. 1707. 

Charles D. Lawrence, Government 
counsel, argued that the lower court 
erred in sustaining the claim for free 
entry under Par. 1707, as that paragraph 
expressly excludes any article in whole 
or in part, molded, cast or mechanically 
wrought from metal within 20 years 
prior to importation. While the cup 
was cast there is no testimony or evi- 
dence in the record showing it was not 
cast within 20 years prior to importa- 
tion, Mr. Lawrence stated. He referred 
to the declaration of the artist certify- 
ing that the cup is his own production, 
having been produced in Paris during 
the year 1924. 

Mr. Lawrence also noted that the 
lower court held the cup to be free of 
duty under Par. 1707 because imported 
for the purpose of presentation to the 
Buffalo polo team as a memorial to the 
son of the donor. He pointed out that Par. 
1707 provides for exemption from duty 
of such works of art as are “imported 
expressly for presentation to a national 
institution or to any State or municipal 
corporation or incorporated religious so- 
ciety, college or other public institution,” 
subject to the regulations prescribed by 


the Secretary of the Treasury. Mr. 
Lawrence asserted that the record fails 
to present proof that the Buffalo polo 
club falls within any of the institutions 
or corporations mentioned either in Par. 
1707 or the customs regulations there- 
under. 

J. Stuart Tompkins, of counsel for the 
importer, submitted the case on brief. 
The argument is presented therein that 
the decision of the Customs Court hold- 
ing that the cup was entitled to free 
entry under Par. 1707 as the work of 
an American artist temporarily residing 
abroad is in complete harmony with the 
evidence. It is submitted that the Secre- 
tary of the Treasury plainly recognized 
the twofold scope of Par. 1707 when he 
promulgated the regulations for “works 
of art for presentation to institutions” 
and when he promulgated a separate 
and distinct requirement for the free 
entry of “works of American artists 
temporarily residing abroad.” 

As to the authenticity of the loving 
cup as a work of art, counsel for the im- 
porter described the trophy as 15 inches 
high and 7 or 8 inches in diameter at the 
top, with a frieze encircling the cup 
about an inch below the rim. It is this 
frieze which importer’s counsel claims 
makes the cup a sculpture or work of 
art. It is about two inches wide and 
represents a scene of Indians on horses 
hunting buffalo. All the figures are full 
of action. With reference to the fact 
that sculpturing on the cup is a repro- 
duction, counsel for the importer argued 
on brief that it has been repeatedly held 
that statuary may still be original, pro- 
fessional productions where the sculptor, 
as in the case at bar, uses as the crea- 
tion and model of his work the statuary 
or work of another artist. Mr. Gruppe, 
the artist, modeled the artistic work 
from the large freize originally executed 
by Mr. Rumsey but he modeled on a 
much smaller scale. In so doing, coun- 
sel contended, he had of necessity to use 
his professional skill and artistic imagi- 
nation or conception to make the work 
on the cup beautiful and worthy to be 
used as a memorial. In any case, he 
argued, it must be borne in mind that 
the shape and design of the cup is origi- 
nal and that only the frieze is a repro- 
duction of another’s work. 








Louis A. Sundlun, 24 Broad St., Paw- 
tucket, R. I., has returned from an ex- 
tended visit to England, France, Ger- 
many, Italy and Austria, where he made 
purchases for his shops in Boston, Prov- 
idence, Hartford and Pawtucket. 
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Silver Producers Lose 





Court Refuses Mandamus to Compel Govern. 
ment to Purchase More Silver 
Under Pittman Act 


WASHINGTON, D. C., April 5.—The 
District of Columbia courts have re- 
jected a petition of the American Silver 
Producers Association for a writ of 
mandamus to compel the Secretary of 
the Treasury and the Director of the 
Mint to make purchases of silver as 
provided by the Pittman Act. The Dis- 
trict Supreme Court held that the As- 
sociation and the silver producing com- 
panies are not entitled to maintain 
action for writ of mandamus and this 
finding was affirmed by the Court of 
Appeals of the District of Columbia, 
without considering the merits of the 
case. 

The silver producers contended that 
under the Pittman Act the Secretary of 
the Treasury and the Director of the 
Mint were to purchase silver in an 
amount equivalent to the silver bullion 
broken up and sold and the amount al- 
located for subsidiary coinage. Alloca- 
tions were made for such subsidiary 
coinage but purchases were not made 
to take the place of such allocations, 
their petition represents. 

In holding that the silver producers 
were not entitled to maintain action for 
a writ directing the purchase of corre- 
sponding amounts of silver to that sold 
or allocated, Justice Van Orsdel states 
that there was no showing that they 
would be financially benefited by the is- 
suing of the writ. Neither does it ap- 
pear, he says, that the Government off- 
cials were under any obligation to pur- 
chase silver from the producers seeking 
the writ or that such producers have 
any silver which they could sell to the 
Government. 

“Not having the necessary legal in- 
terest upon which to claim the writ on 
their own behalf, it logically follows,” 
Justice Van Orsdel concludes, “that they 
are not in a position to claim it on be- 
half of others who might have such an 
interest. Assuming, for the purpose of 
argument, though it does not clearly 
appear from the record, that relators 
would be indirectly and remotely bene- 
fited by the purchase of silver from 
others, this interest is too indirect and 
remote to entitle them to the writ.” 








{ 
Another Bill Requiring Licenses for 


Chain Stores Introduced in 
Wisconsin Legislature 


MADISON, Wis., April 5.—Another 
bill aimed at chain stores has been of- 
fered in the Wisconsin senate by Sena- 
tor Bernard Gettelman of Milwaukee. 
The new measure would exact an annual 
license fee from retail stores with the 
provision that when a concern operates 
more than 20 establishments in_ the 
State each separate store would pay an 
annual license fee of $1,000. 

To circumvent any danger on the con- 
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stitutionality of the bill, all stores would 
be licensed, but individual ones would 
pay only a nominal fee of $1 a year. 








Action Started to Test Constitutional- 
ity of Philadelphia Auction 
Ordinance 


PHILADELPHIA, April 6.—A_ decisive 
test of the Philadelphia auction ordi- 
nance, under which jewelry auctions 
have been kept under some sort of con- 
trol, is to be made in the courts here as 
the result of a suit in equity filed by 
the firm of David Kaskey & Co., N. 
Fourth St. The suit is filed against 
Mayor Mackey and Superintendent of 
Police Mills in Common Pleas Court No. 
3 and counsel for the Kaskey firm an- 
nounces the action is intended as a test 
of the act passed by the 1927 Legisla- 
ture empowering the city to charge a li- 
cense fee for auctioneers. The com- 
plainants claim that auctioneers are 
also compelled to pay a fee to the State 
as well as the mercantile tax and that 
this triple taxation is unconstitutional. 

Under the ordinance activities of the 
jewelry auctions have been curbed to 
quite an extent here and comparatively 
few of the “stores” which infested Mar- 
ket and other streets in the business dis- 
tricts are left. Leading jewelers of the 
city, backed and aided by the Better 
Business Bureau have kept the police 
department after violators of the ordi- 
nance and are interested in the pending 
suit. It may be that the Better Business 
Bureau will be represented by counsel 
at the trial should there be any neces- 
sity for its intervention as an organiza- 
tion. Whether the Pennsylvania Re- 
tail Jewelers Association, which aided in 
obtaining the passage of the act for the 
ordinance, will take a part in the action 
is uncertain, but its officers will keep a 
close watch on the case. 








Bill Which Widens Application of 
Workmen’s Compensation Law Is 
Signed by Gov. F. D. Roosevelt, 
New York 


ALBANY, N. Y., April 5—The Gates 
Bill, which widens the application of the 
Workmen’s Compensation Law to occu- 
pational diseases, was signed by Gov. 
F. D. Roosevelt today. 

One of the seven diseases included in 
the original bill, but eliminated by the 
legislators, was radium paint poisoning, 
fatal cases of which in watch factories 
in New Jersey and Connecticut have led 
to prolonged litigation in the past few 
years, 

In signing the bill, Governor Roose- 
velt said: “This bill deliberately leaves 
out a great majority of the diseases, and 
grudgingly singles out four less frequent 
diseases for relief.” 








The jewelry store of A. Seidensticker 
will be moved some time in February 
from 223 High St., Hamilton, Ohio, to 
& new location at 213 High St. 
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the Editor 





Shoemaker, Stick to Your Last 
SAN FRANCISCO, March 30, 1929. 
Editor THE JEWELERS’ CIRCULAR: 


On page 97 of your issue of March 21 
you have printed a plaint from one who 
signs himself ‘An Observer,” and in your 
comments you have invited a reply from 
a wholesaler. 

I, having been connected with the 
wholesale jewelry business for many 
years and being also somewhat of an 
observer myself, recognize that your cor- 
respondent is making statements that 
are true facts. 

In my judgment, the way to sidestep 
the annoyances mentioned is for the glass 
man and the salesman of so-called gift 
merchandise to stay away from the re- 
tail jewelry stores and the wholesale 
jewelry stores, as well. 

I am opposed to the policy of the re- 
tail jeweler seeking to handle outside 
lines with which he is not familiar and 
which do not belong in a jewelry store. 
I recently wrote an article for the Pa- 
cific Goldsmith on this subject entitled 
“Shoemaker, Stick to Your Last.” 

In my judgment, the large manufac- 
turers of watches, jewelry, silverware 
and clocks are creating a demand through 
national advertising for merchandise 
that should rightfully belong in the re- 
tail jewelry store, and the retail jeweler 
will find sufficient business to occupy his 
time, his capital and his intelligence to 
act as a competent distributor of such 
merchandise. A jeweler who handles this 
merchandise in addition to diamonds, 
which are always in demand, will find 
his business profitable and will bring 
back to the jewelry store the prestige 
and dignity which it once had. 

Yours very truly, 
A. W. HuaeIns. 





Cash Discounts Must Be Added 
to Cost 


Providence, R. I., April 8. 
Editor of THE JEWELERS’ CIRCULAR: 


In your publication of March 14, page 
41, you make a statement that THE 
JEWELERS’ CIRCULAR is ready to advocate 
and support any plan or movement that 
will prove beneficial to the trade as a 
whole, which statement we admire. 

Jewelry is sold at all kinds of cash 
discounts and terms. It seems to us 
that one of the underlying principles 
of any industry is to have at least one 
point to illustrate the proper founda- 
tion upon which an industry may grow. 

You no doubt know that if manufac- 
turers and wholesalers were to have the 
same cash discount, it might assist the 
retail jeweler to purchase his merchan- 
dise through the correct channels. 

Cash discount when given by manu- 
facturers must be added in the cost of 
the merchandise. It is evident that a 
manufacturer who is selling merchan- 


dise at 2 per cent is in a position to 
sell his goods at less money than if he 
sold at 6 per cent. When these goods 
are passed on through the distributor, 
it is plain that with a 2 per cent dis- 
count the merchandise offered to the 
ultimate consumer is offered at less than 
merchandise which has originally been 
priced to carry a 6 per cent discount. 
Furthermore, you realize that when a 
wholesaler buys from a manufacturer 
who is giving a 2 per cent cash discount 
his liabilities are less than if he pur- 
chased at 6 per cent cash discount. The 
same condition applies to the retail 
jeweler. 

Perhaps a. research made by you 
throughout the entire industry may do 
much in establishing at least one basic 
point, enabling the craft to flourish 
and that point—TERMS AND DIS- 
COUNTS. 

Yours very truly, 
WACHENHEIMER Bros., INC., 
by Harry Wachenheimer. 








Ralph Bertini Joins Sterling Division 
of International Silver Co. 


On April 15, Ralph Bertini, who for 
the past four years has been assistant 
sales manager of R. Wallace & Sons 
Mfg. Co., joined the International Silver 
Co. as sales promotion manager of the 
Sterling Silver Division. 

Mr. Bertini’s experience in his former 
connection, as well as that gained with 
the A. C. Gilbert Co. of New Haven, 
Conn., where he was for eight years 
advertising manager, fits him particu- 
larly for the duties of this important 
post. He is not only well acquainted 
with the methods of modern merchandis- 
ing, but also has a keen and sympathetic 
insight on the problems of the jewelry 
trade. 

With the International Silver Co., Mr. 
Bertini will have his office at Walling- 
ford, Conn., where the company has re- 
vently consolidated its sterling silver 
operations. 








Market Prices for Silver Bars 


The following are the quotations for 
silver bars in London and New York 
as reported for the past week: 

Selling Price 


London U.S. Gov’t New York 

Date Official Assay Bars Official 
April 2.. 2538 58% 56% 

+ 3. 25% 58 3% 56 

“ 4. 25% 58 3% 56 

<b... 26% 57% 551% 

- 6. 25% 581% 55% 

si 8. 2532 58% 55% 








Two recent attempts of thieves to en- 
ter the Windsor jewelry store, 135 N. 
Illinois St., Indianapolis, Ind., were 
frustrated. The thieves cut the glass in 
the front door both times but were 
frightened away before gaining en- 
trance to the store. 
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Peeeeeeeeeereeeeeeeeerleeeerlla! 


“VARNISTAR” 


U. S. PAT. No. D74127 


GENUINE CRYSTAL 
PENDANTS and EARRINGS 


‘ YARNISTAR CRYSTALS, now made in earrings as well as in pendants. 
















The beautifully cut star crystals mounted in white gold and sterling 
silver settings readily adapt themselves into charming creations for the 
most discriminating. The price is on a novelty basis. 
* One jeweler writes: “Your Varnistar Crystal is the largest 
repeat item in my store.” 






Samples sent to responsible jewelers. 


STEPHEN VARNI CO. 
15 Maiden Lane, New York 


Cutters and Importers of 
~ Unusual Gems and Necklaces + 


Pe@eeeeeeeeeeerteeeleeereeecella! 


OUR BUYERS 


MR. A. J. KROWER, MR. A. L. JUDIS and MR. HENRY WEIL 
Will be located at 
BILTMORE HOTEL, PROVIDENCE, R. I. 


from 


April 16th to April 18th, Inclusive 
HOTEL ASTOR, NEW YORK CITY 


from 


April 19th to April 29th, Inclusive 


LEONARD KROWER & SON, Inc. 


NEW ORLEANS, LA. 












































Unusual Opportunity for Experienced Man To Take Charge 
of Diamond Department 


Prominent wholesale jewelers are seeking a man, age personality; one who has been associated for some 
30 to 40 years, whose past experience qualifies him for years with well known concerns; and whose loyalty, als 
this position. Jt calls for assorting original lots of loose _ sincerity and conscientious efforts have been proven. 
diamonds and keeping stock record of same ; the proper 
selection of diamonds to be set in mountings of various 
types ; the filling of mail orders in the diamond depart- 
ment and serving counter customers requiring dia- 
monds or diamond jewelry. 






Here is a splendid opportunity for a man to make him- 
self valuable and develop a splendid future with a 
concern whose business has been constantly growing 
for the past sixteen years. 








; ; : Replies confidential. State experience in detail, age, 
We require a man of good appearance and pleasing salary expected 


Address Box A 1154, Care Jewelers’ Circular 
















The BUYERS’ DIRECTORY Price $1.00 JEWELERS’ CIRCULAR 
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Death of B. J. Cooke 





Veteran of American Clock Trade Passes 
Away at His Home in Philadelphia 


PHILADELPHIA, April 6—One of the 
best known and loved men in the Ameri- 
can clock trade has passed on in the 
death of Benjamin J. Cooke of this city, 
for years head of the firm of B. J. Cooke 
& Sons, clock wholesalers, 826 Walnut 
St. Mr. Cooke, who was in his 70th 
year, traveled in his younger days all 
over the country in the interests of the 
firm founded by his father, and was 
widely known and liked. Messages of 





THE LATE B. J. COOKE 


condolence have been received by his 
family from all parts of the United 
States, where retailers had known him 
in his earlier career. 

Mr. Cooke, although he had lost a leg 
several years ago as a result of gan- 
grene, was of a fighting nature, and 
struggled gamely for years against the 
disease which finally conquered him. 
While a great sufferer, he always main- 
tained a cheerful attitude, and this trait 
endeared him to all. He was taken ill 
soon after Christmas, and since then had 
been confined to his home, 1534 S. 15th 
St. For practically all his adult life he 
also had maintained a summer cottage 
at Ocean City, where he was one of the 
most popular residents. 

During his “road” days, Mr. Cooke, 
who was of portly build, was affection- 
ately known as “Big Ben.” He was a 
clock man all his life, entering the busi- 
ness, now conducted by the third Cooke 
generation, and after retiring from the 
traveling end of the game, conducted the 
business from the store end, in which he 
was later assisted by his sons, Elmer 
and Edwin, who now are conducting the 
business at the same location. 

In addition to his sons, he leaves a 
widow and one daughter, Miss Adele 
Cooke. His funeral was largely attended 
by jewelers of this city and vicinity. 
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Samuel T. Crosby 


Boston, Mass., April 6—Word was 
received in this city last week of the 
death of Samuel T. Crosby in Brooklyn, 
N. Y. Mr. Crosby was a son of Mr. 
Crosby of the old firm of Crosby, Morse 
& Foss, pioneers in the diamond business 
in this country. 

For J. B. Humphrey, who has been 
dead for many years, Mr. Crosby went 
to New York in charge of the cutting 
department of Randall, Baremore & 
Billings, which passed out of existence 
years ago. Mr. Crosby remained in New 
York, however, and continued in the 
jewelry business, retiring some years 
ago. He came of an old Hingham family. 





Harry P. Kent 


ATTLEBORO, Mass., April 8.—Harry P. 
Kent, 69 years of age and for nearly 
40 years one of the best-known active 
residents of this city, died yesterday at 
his home, 8 Prospect St., after a long 
illness. Up to Jan. 1 of this year Mr. 
Kent was a member of the Attleboro 
Board of Assessors, having served two 
two-year terms by popular election and 
having retired at his own request when 
the change in the city charter gave 
to the Mayor the power of appointing 
assessors. For four years prior to his 
election to the Board of Assessors Mr. 
Kent represented the joint Attleboro- 
North Attleboro district in the Massa- 
chusetts Legislature. 

For 33 years Mr. Kent was a manu- 
facturing jeweler, as a member of the 
F. W. Weaver Co., which was started 
in 1887 and sold out in 1920 when both 
Mr. Kent and Mr. Weaver retired. 

Mr. Kent was born in Wrentham. 
Mass., Oct. 29, 1859. When Attleboro 
became a city in 1914 Mr. Kent was 
elected as a member of the first mu- 
nicipal council and served two terms 
before entering the State Legislature. 

He is survived by his widow, Mrs. 
Etta F. Kent, one son and a grandson. 
He was a member of the Masonic frater- 
nity and of Hope Chapter of the Eastern 
Star of Attleboro and was also a mem- 
ber of Orient Lodge of Odd Fellows. 





Hurd L. Wilbur 


GALESBURG, ILL., April 8—Hurd L. 
Wilbur, for more than half a century 
identified with the jewelry and optical 
business in this city, died suddenly the 
morning of April 5, following an attack 
of heart disease, in his home here. 

Mr. Wilbur was born May 23, 1848, 
in Cooperstown, N. Y., and came to 
Galesburg in 1865, entering partnership 
with M. L. Winans in a jewelry store, 
which continued until Mr. Winans dis- 
posed of his interests to E. J. Peterson. 
A few years later Mr. Wilbur joined 
P. O. Lanphear and P. C. Tryner in 
the jewelry and optical business, acquir- 
ing the interests of both his partners 
in a few years. 

Lately his son, Dr. Fred Wilbur, has 
been associated with him in business. 
Besides the widow and his son, he leaves 
a daughter and two sisters. 
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Death of H. A. Reinhardt 


Former Treasurer of Buffalo Retail Jewelers’ 
Association Succumbs at the Age 
of 61 Years 


BuFFALO, April 4——Herman A. Rein- 
hardt, 61, jeweler for nearly 30 years 
at 1190 Lovejoy St., and a member of 
many business and fraternal organiza- 
tions, died at his home in Lovejoy St. 
last Monday. 

Born in Henlebsen, Halle on der Saale, 
Germany, Oct. 19, 1867, Mr. Reinhardt 
came to Buffalo as a young man. He 
had served his apprenticeship under 
watchmakers in both Germany and 








THE LATE H. A. REINHARDT 


Switzerland. He entered business for 
himself in 1900. 

For years Mr. Reinhardt was an active 
member of the Buffalo Retail Jewelers’ 
Association and served for several years 
as its treasurer as well as a member of 
the board of directors. 

Deceased is survived by his widow, 
Mrs. Margaretha Goldfus Reinhardt and 
one son, Charles Reinhardt, of Buffalo. 
Several brothers and sisters in Germany 
also survive. 

Funeral services were held at the 
home this afternoon at 2.30 o’clock, the 
Rev. Henry A. Kraemer, pastor of 
Trinity Evangelical Church, officiating. 
The Elks had charge of a short ritual 
preceding this service, while the Ma- 
sonic ritual was used at the grave in 
Ridgelawn cemetery. 





W. E. Clingenpeel 


PORTLAND, ORE., April 5—W. E. Clin- 
genpeel, a resident of Douglas County, 
Oregon, for the past 26 years, and the 
greater part of the time in the jewelry 
business at Roseburg, died there March 
21 at the age of 73 years. Mr. and Mrs. 
Clingenpeel came to Roseburg from Kan- 
sas in 1903. 

Two brothers survive, as well as the 
widow. The body was taken to Kansas 
for burial. 
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(Special Telegraphic Report to THE 
JEWELERS’ CIRCULAR) 

Mexico, Mo., April 9.—With the re- 
election of the principal officers and 
selection of delegates to the National 
Convention in Cleveland the Missouri 
Retail Jewelers Association closed its 
23rd annual convention at noon today 
and many of the visitors were taken for 





- 


TINLEY L. COMBS, REGIONAL VICE- 
PRESIDENT OF THE A. N. R. J. A. 


a motor trip to interesting points of the 
city. 

This convention was one of the most 
successful and had the largest attend- 
ance of any in recent years. The four 
jewelers of this city, Robert Worrell, 
Fred Pilcher, E. A. Dearing and Isadore 
Taylor, performed the duties of host 
in a most admirable manner in spite of 
the fact that it rained every hour of 
Sunday, Monday and Tuesday morning. 
The rain prevented many jewelers from 
attending on account of the condition 
of the roads. The officers and those 
who attended feel very much encouraged 
as a result of this convention, and feel 
that their showing this year among the 
State associations affiliated with the 
National Association is going to be much 
more favorable one. 

Not on the regular program but 
which received very favorable comments 
from the people and press of Mexico 
was the lecture on diamonds given Mon- 
day afternoon at the Liberty Theater 
by William Drosten, of St. Louis. He 
discussed the mining, cutting, etc. of 
diamonds, and illustrated operations on 
the screen to a large audience which 
came in response to an_ invitation 
through the press to hear the talk. 
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Missouri Convention a Great Success 





Monday’s Sessions 


The Monday morning session was 
opened at 11 o’clock with President 
George Porth in the chair. He intro- 
duced Paul Koehler, St. Louis, who led 
the singing with an accordion and after- 
wards played several selections. Robert 
Worrell, Mexico, one of the original 13 
charter members of the organization, 
delivered the address of welcome, and 
stated that in his 40 years as a jeweler 
he had had many thrills but never 
dreamed that the thrill of welcoming 
the members of the association to his 
home town would ever be his. In a 
pleasing and witty manner he made 
the jewelers feel welcome in this beau- 
tiful little city. 

President Porth responded briefly and 
thanked Mr. Worrell. 

Secretary-Treasurer Fred Sands, then 
read the report of his office giving in 
detail the activities of the past year and 
a statement of the financial affairs. A 
splendid balance in the treasury was 
indicated. 

President Porth delivered a brief re- 
port of his office and expressed very 
optimistic views for the jewelry business 
and association work. The convention 
then adjourned for luncheon at 12.30. 

The luncheon was a very enjoyable 
affair and Mr. Koehler again favored 
with several selections and accom- 
panied the community singing. After 
lunch the afternoon session started with 
more than 100 in the room. 


Monday Afternoon 

The first speaker was Walter Wilson, 
Kansas City, who talked on salesman- 
ship. He emphasized the necessity of 
creating a desire for jewelry and for a 
proper method of presentation. He also 
offered a number of suggestions for 
creating interest in the store, and in the 
merchandise. He summed up salesman- 
ship as “the ability to sell merchandise 
that will not come back to a customer 
that will come back.” 

President Porth then introduced H. E. 
Heinrichs, who explained that he sub- 
stituted for Robert Barton, sales man- 
ager of the Elgin National Watch Co., 
and who was scheduled to make an ad- 
dress on the distribution policy of this 
company but found at the last moment 
he was unable to be present. Mr. Hein- 
richs told of the efforts to effect dis- 
tribution through proper channels and 
protect the jeweler in the sale of Elgin 
watches. He stated that the company 
was pleased with the success so far 
attained. His talk was followed by a 
discussion of certain features of their 
plan and Mr. Heinrichs seemed to ex- 
plain all points raised to the entire 
satisfaction of all present. 
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Bad Weather Fails to Cut Down Attendance or Dampen Enthusiasm at Twenty-third Annual 
Gathering of Retail Jewelers Held at Mexico, Mo.—Old Officers Re-elected—Conven- 
tion Marked by Interesting Speeches and Discussions and Enjoyable Entertainment 










A. W. Anderson, then explained the 
advantages of the National Jewelers 
Mutual Fire Insurance Co. He did this 
by asking a series of prepared ques- 
tions and explaining the answers. 

One of the most interesting and profit- 
able talks of the entire convention was 
that of Vice-President Oliver Selle, St, 
Louis, who in Will Rogers fashion, 





OLIVER SELLE, VICE-PRESIDENT 


trimmed a window and arranged a dis- 
play of merchandise. He used glass 
fixtures and fine silk for the display 
and covered the floor with wall paper, 
providing very effective results. He 
prefaced his talk by giving an imita- 
tion of a jeweler trimming a window 
with cigar boxes and tissue paper. 
The afternoon’s session was closed by 
Tinley Combs, regional vice-president 
of the American National Retail Jewel- 
ers Association, who discussed the 
activities of the National Jewelers Pub- 
licity Association and of the National 
Association. Mr. Combs presented the 
story of the publicity association in a 
very interesting way and pointed out the 
great possibilities of this work. In 
speaking of the National Association he 
told of the Harvard Research Work and 
the advantages of the permanent New 
York office convention activities. In 
closing he called attention to the con- 
vention to be held in Cleveland in 
September and predicted this would be 
one of the largest and most successful 
ever held and cited evidence of the in- 
terest already being manifested. Mr. 
Combs’ remarks were heartily applauded. 
The following convention committees 
were appointed by the president: Nomi- 
nating committee, Herman Mauch, St. 
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Louis; Charles Tieman, California; and 
Fred Pilcher, Mexico. Resolutions com- 
mittee: Phil Dallmeyer, Jefferson City; 
Oliver Selle, St. Louis; Charles Tieman, 
California. Auditing Committee: Frank 
Nickl, St. Louis; E. P. Burman, Spring- 
field; Anderson Blanton, Paris. 

President Porth then announced the 
program for Tuesday and called atten- 
tion to the banquet and entertainment 
for the evening given by “the Missouri 
Mules,” an organization of representa- 
tives who travel in the State. 

MONDAY EVENING 

About 90 were present for the ban- 
quet given by the “Missouri Mules,” and 
at 6.30 guests entered the Gold Room to 
martial strains by “The Colonels” of the 
Missouri Military Academy, who also 
played throughout the evening. When the 
menu was finished Gus Habeck, presi- 
dent of the “Mules,” acted as master 
of ceremonies and announced the vari- 
ous acts, which included songs, readings 
and legerdemain. The readings by Miss 
Worrell of Hardin College, daughter of 
Robert Worrell, and the legerdemain 
act of Vice-President Selle were fea- 
tures of the entertainment. Dancing 
was enjoyed until near midnight. 


Tuesday’s Sessions 


Promptly at 9.30 Tuesday morning 
President Porth called the meeting to 
order with a goodly attendance present 
and introduced the first speaker, L. Mit- 
chell White, editor of the Mexico Ledger. 
Mr. White contrasted old methods of 
doing business with those of today and 
devoted most of his time to a discussion 
of advertising. 

Mr. White was followed on the pro- 
gram by Ralph Roessler, Marion, Ind., 
chairman of the membership drive com- 
mittee of the retail division of the 
Jewelry Trade Association. Mr. Roessler 
pointed out the various phases of the 
organization and explained the neces- 
sity of retail jewelers’ cooperation in 
order to make the proposed jewelers’ 
institute a success. 

Reports of committees were then 
called for. The auditing committee re- 
ported the records correct and a very 
pleasing balance in the treasury. In the 
report of the resolutions committee 
presented by Phil Dallmeyer apprecia- 
tion was expressed to the speakers on 
the program, the “Missouri Mules,” local 
jewelers and others who had contributed 
toward the success of the convention. 
Other resolutions indorsed the Capper- 
Kelly bill and the Jewelry Trade As- 
sociation movement. 

Upon the recommendation of the 
nominating committee the following 
officers were re-elected: George Porth, 
Jr., Jefferson City, president; Oliver 
Selle, St. Louis, vice-president; Fred 
Sands, Kansas City, secretary-treasurer. 

The new executive committee consists 
of the officers and Phil Dallmeyer, Jef- 
ferson City; W. E. Pennell, Trenton; 
E. P. Dunham, Springfield; William 
Drosten, St. Louis; Fred Pilcher, 
Mexico; Anderson Blanton, Paris; Her- 
man Mauch, St. Louis, and Charles Tie- 
man, California. 
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The delegates to the national conven- 
tion are the president and secretary, who 
have power to select alternates if unable 
to attend. 

The place of the next convention was 
left to the executive board, with Boon- 





WILLIAM DROSTEN, MEMBER OF THE 
EXECUTIVE COMMITTEE 


ville, Sedalia and Excelsior Springs, sug- 
gested. 

There being no further business the 
convention adjourned. 


THE “MULES” ELECT 


The “Missouri Mules” held their busi- 
ness session Tuesday morning at 8.30. 


~ 





HERMAN MAUCH, MEMBER OF THE 
EXECUTIVE COMMITTEE 


After hearing the report of Secretary 
Sands the present officers, A. P. Halbeck, 
of the Kiger Jewelry Co., president; 
Nelson Hagnour, of the Eisenstadt Mfg. 
Co., vice-president, and Fred Sands, of 
the Mid-Continent Jeweler, secretary- 
treasurer, were again chosen. After re- 
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solving to strengthen the organization 
and put forth greater effort in behalf 
of the Missouri association during the 
coming year the session was adjourned. 








Allied Trade Show 





Chicago Wholesale Jewelers Arrange for 
Fourth Annual Exhibit, August 5 to 9 


CuicaGo, April 6.—The fourth an- 
nual Jewelry and Allied Trades Show, 
to be conducted under the auspices of the 
Wholesale Jewelers of Chicago, will be 
held at the Hotel Sherman from Aug. 5 
to Aug. 9 inclusive. The first announce- 
ment of this approaching event was 
made several days ago in an eight-page 
folder outlining the rules and regulations 
governing this affair and necessary in- 
formation for the exhibitors. 

The show will be in charge of the fol- 
lowing committee: Joseph Stein, of the 
Stein & Ellbogen Co., chairman; Tom 
White, Otto Young & Co.; Sidney Y. 
Ball, the Norris-Alister-Ball, Bridges 
Co.; E. Filholm, Benjamin Allen & Co.; 
Charles T. Gustafson, C. H. Knights- 
Thearle Co.; Emil Braude, Emil Braude 
& Sons, Inc., Jack Friedland, Hart 
Jewelry Co.; H. Hirsch, A. Hirsch & 
Co.; Darwin Forsinger, J. W. Forsinger 
Co.; Arthur Oppenheim, Block-Weinfeld 
Co.; S. Leubusher, Leubusher, Schu- 
mann & Co., and A. C. Becken, A. C. 
Becken Co.; A. B. Coffman has been 
designated as manager of the show and 
all requests for reservations or informa- 
tion should be sent to his office at 35 E. 
Wacker Drive. 








Oklahoma Convention 
(Continued from page 71) 








Regarding the question of merchandis- 
ing, he said there were questions that 
would be difficult for anyone to answer. 
Strict bookkeeping methods should be 
employed if the jeweler would know 
much about his business, and this was 
lacking in many instances, he declared. 
“You must move your stuff and know 
where it is going and to what account it 
is going,” he said. 

I. J. C. Holland told of his plan of hav- 
ing “Dollar Day” sales at regular inter- 
vals during the year and that it had 
proven a great success. 

With the installation of officers which 
was conducted by Joseph Mazer of New 
York, who was president of the first as- 
sociation organized in the State 23 years 
ago, the convention was closed. 

Officers of the association for the next 
year are: J. J. Jones, Oklahoma City, 
president; first vice-president, J. W. 
Owsley, Chickasha; second vice-presi- 
dent, Frank White, Guthrie; third vice- 
president, J. B. Smith, Alva; secretary- 
treasurer, N. C. McCoy, Cushing; ad- 
visory board; M. B. Smith, Pauls Valley; 
Fred Harle, Durant; N. O. Barnhill, Ok- 
lahoma City; E. F. Gray, Shawnee; Geo. 
R. Holmes, Hennessey. 

The 1930 convention will be held in 
Oklahoma City. 
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Spring Jewelry Fashions 
SCen IM 


Smart London Shops 


By Jack Brooks 


LTHOUGH the wearing of mixed precious 
oA au semi-precious stone jewelry is_ strictly 

taboo with the formal evening gown this year, 
there will be considerable scope for the bizarre type of 
ornament with the day frock and the sports suit. Imita- 
tion stones worn in conjunction with real gems cannot, 
of course, be prevented, but the sartorial law is adamant 
so far as the fashionable woman is concerned. For her 
the simplicity of the artistically cut evening gown pro- 
vides a background for beautiful diamond and pearl pieces 
that must be worn sparsely. Fashion leaders say there is 
no sartorial crime greater than that of loading down an 
elaborately trimmed frock with a quantity of jewelry, 
however fine in quality the latter. When real gems are 
worn with these evening gowns the idea is to get a bal- 
anced effect. The simpler the gown the better the back- 
ground for the display of worth-while jewelry. This 
coming season we doubtless shall find that the 
more valuable the evening gown and the more 
famed its designer, the simpler its construc- 
tion. This means that gems of great value 
will be worn with effect. Only a few pieces 
will be worn at one time, but they will be on 
the large side. For instance, an ideal set for 
the formal evening frock is a magnificent 
chain of large single diamonds, a single long 
bar brooch of diamonds, and bracelets to 
match on one arm only. Diamond brooches 
and bracelets will be particularly large, but 
perhaps only one specimen of each will be 
worn at one time. The average woman who 
seeks to be in the fashion this year but can- 
not afford the high quality jewelry ensemble 
that is to be the mark of the exclusively mod- 
ern, can with safety, rely upon the dress de- 
signer to fill the gap without outraging Dame 
Fashion. 

The dress designer, in collaboration with the 
dress jeweler, will provide the necessary em- 
broidery and jewelry for the frock, but not, 
of course, of first water quality. The de- 
signer will provide a necklace and pendant 


ous in its effect probably than were the wearer 
of the frock to attempt to choose her own 
jewelry for it. Imitation stones and dia- 
mante are the media used in this dress decoration, but 
their inclusion is regarded in a different light from that 
of the use of the imitation ensemble or mixed precious 
and semi-precious outfit worn haphazardly. Where, for 
instance, the imitation stone pendant is a definite part of 
the gown a triangular piece is cut away in front of the 
round neck so that the pendant hangs against the skin. 


A new platinum 
. . + 48 , shoulder 
effect that is quite artistic and more harmoni- “hk ae 
monds, sapphires 
and emeralds 
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Crystal and onyx 
“necklace” and pendant 
in fringe effect 


The colored stones are attached to 

narrow strips of the dress material 

which are sewn where required. 

One type of frock with long tight 

sleeves has bracelets of semi-pre- 

cious stones sewn on in this way 

reaching from the wrist to the 

elbow. A _ specially designed type 

of frock for restaurant use brings 

with it specially designed jewelry 

ensembles. The “restaurant suit’ 

is in various colors and is midway between an evening 

dress and a street dress. A necklace worn with this gas- 

tronomical dress is of large smooth crystal beads engraved 

with quaint Greek profiles, each with its bunched up coil 

of hair and floating ribbons. The hat carries a flat oval 

of crystal similarly engraved. Fobs with crystal seals 
and large cameo rings in which gray stone 
is inset with white, complete the outfit. An- 
other type of ring has a big topaz set in 
wreath leaves of marcasite and brilliants. No 
bracelets are displayed with the restaurant 
suit. 


HERE are indications that the specialist 
jewelers are striving for color effects with 
high quality materials. In a Bond Street shop 
for instance, a famous jeweler displays a re- 
markable chain and pendant in which pink 
pearls, black, yellow, white and gray, are 
alternated with diamonds of all sizes and 
shapes. The pendant of pearls is featured 
with one great pearl of natural tint right in 
the center. The massed color effect is striking 
although some critics of jewelry art take ex- 
ception to the manner of its designing and the 
inclusion of more than two or three colors. 
The whole affair is naturally very costly. 
Considerable attention is being paid to 
jewelry for use with sports clothes. We have 
had special sports necklaces and bracelets of 
unusual design for wear over the glove, and 
some quite acceptable coat lapel ornaments and 
jeweled belt buckles. Now the jewelry de- 
signers are concentrating on _ buttonhole 
jewelry. This will take the form mostly of 
little floral sprays and since semi-precious and precious ma- 
terials scrambled together are not taboo with the outdoor 
ensemble some attractive, colorful little posies are being 
evolved. One for early spring wear is the tulip spray. Jade 
and enamels are used and a very natural effect is obtained. 
Other materials being used -for the floral sprays for the 
lapel include amethyst, coral, amber, onyx, aquamarine, 


brooch 








d 
il 
al 
Is 
1e 
n- 
in 
10 
nt 


he 





April 11, 1929 













A “fringe” jewelry shoulder brooch. 
This ornament is also useful as a 
hat brooch 





ivory and the like. Diamond tipped, the petals and leaves 
of these sprays faithfully portray the natural subject 
chosen, the whole line being a decided contribution to 
jewelry artistry. 

It has been learned here in London that Paris is intro- 
ducing some innovations in new jewelry styles, one being 
jeweled Greek sandals to match the dress worn. The one- 
sided effect in jewelry fashions also is being exploited, it 
seems. In addition to the side sloping hat which leaves one 
ear and eye exposed and the necessity of single earring 
fashions, a new type of sleeveless gown has an elaborately 
embroidered armhole of paste edged with black velvet. The 
other armhole is unadorned. Half a dozen diamond and 
sapphire bracelets are worn on the unadorned arm, the 
one having the armhole paste decoration being left bare 
of jewelry of any kind. 


HAT might be termed “fringe” jewelry is to be 

ushered in with some of the new frocks. The idea 
of this type of design appears to be a sort of conformation 
of jewel outline to that of the flared and paneled 1929 
dress. The swaying fringe of jewels harmonizes with the 
floating drapery effect of the frock. Some of the more 
popular ensembles in “fringe”’ 
jewelry will be of crystal and 
onyx and platinum and onyx, 
although diamonds and the col- 
ored gems are used with striking 
effect in this new example of the 
gem craftsman’s versatility. The 
fringe design is _ particularly 
adapted to the earring, neck 
pendant, shoulder pin and 
bracelet. The orthodox bar or 
circle brooch is given a new lease Platinum — 
of life with the 1929 fringe, G7, ,Droveh | set 
diamonds, emeralds, sapphires, and large emer- 
and even rubies, being used in ald 
pendant form, the brooch itself 
being of cloudy crystal. 

Of all the handbags, both for sports wear and evening 
use that are being evolved in a variety of shapes and ma- 
terials the most popular likely will be the flat antelope 
model with jeweled frame. Gold and platinum frames inset 
with gems are used with the best quality bags, the clasp 
being in the form of a knob of metal surmounted by a 
matching gem. One model with a gold frame has deco- 
rations of black enamel inset with pearls. With black 
enamel the topaz is used with pleasing results. Another 
alliance is coral and jade, while another is ivory and onyx 
and crystal and lapis lazuli. One type of handbag of the 
flat envelope order has an original fastening in the shape 
of a jeweled dagger which is skewered through a little loop 
of leather protruding from a slot in the bag. Not one of 
the most facile methods, perhaps, for a woman in a hurry, 
but a decorative fastening, sure enough. The evening bags 
are things of beauty. Octagonal in shape, many of them. 
A seed pearl bag has its rows of gems graduated into a 
central diamond monogram. Then there is a velvet one 
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having as a clasp an elaborate knob of onyx surrounded 
with diamonds. The old fashioned dorothy bag is being 
revived and fitted with a modernistic jeweled frame. 

Cabochon pearls and diamante as well as turquoise 
and pearls are being used a lot for embroidery on the new 
evening gowns now being worn. Reville recently showed 
a remarkable evening frock which indicates the trend in 
modern dress fashions. It has practically no back, but 
long tight sleeves with detachable frill wristlets, and a 
choker collar. This collar is tied at the back of the neck 
and hangs down in two long narrow pennons almost to 
the ground. The décolletage reaches practically to the 
waist at the back. This is outlined with cabochon pearls 
and diamante. The uncovered back will be partially cov- 
ered with a pearl pendant rope worn in two or three 
strands, or one of the new diamond pendant necklaces. 

Single earrings, twice as long as those usually worn, 
will be fashionable. They will be of diamonds and pearls 
or crystal and black onyx with a sprinkling of the colored 
stones and will provide the necessary one-sided effect. The 
other ear and eye will be almost hidden by the helmet- 
like hat which slopes down to one side of the face. 

The shoulder brooch and the hip ornament will 
be utilized for holding draperies as well as serving an 
ornamental purpose. Platinum brooches in angular design 
studded with diamonds, sapphires and even carved emer- 
alds—the latest fashion of the specialist jeweler—will be 
worn a lot. Some of these brooches are of the “clip” 
variety and look particularly well worn between the left 
shoulder and the neck line. A new type of necklet fitting 
close around the base of the neck in an oak leaf design 
will be worn with sports clothes. It is in various semi- 
precious materials. 

Uses to which jewelry will be put with the new season’s 
dresses will be many and varied. 
Bows of black lace will have 
their centers and: ends dusted 
with diamonds. A jeweled 
flower will be worn on the hip 
with some gowns to match the 
stones or beads worn elsewhere. 
Floating side draperies will be 


held at the waist by plaques of 
precious and semi-precious 
J Vi, stones. A coral and onyx alli- 


ance will be used a lot. Coral 
and onyx will be used in the 
drapery plaques with a surround- 
ing of brilliants. Ankle bracelets 
to assist in holding up the shoe 
are being introduced, the bracelet matching the heel ma- 
terial, whether jeweled or plain. Shoulder straps of jeweled 
flowers will be fashionable, while diamond epaulets for 
holding the décolletage draperies will be another striking 
notion. Crystal of all kinds is likely to have a vogue. At 
some of the coming weddings plans are being made for 
the brides to carry bouquets of crystal flowers instead of 
real ones, the crystal motif being repeated in the head- 
dress. Menu holders are making their appearance in the 
utility section composed of crystal flowers into which the 
menu is slipped. The flower spray supports the menu 
holder. With these holders is a table plant—a graceful 
palm tree in clouded green crystal. Glass beads of huge 
dimensions are slated for afternoon wear. These bracelets 
and necklets will be in the brightest of mixed colors. 
Thin gold bracelets will be worn, too. But there must be 
ten or more on one wrist to get the desired effect. 

Earrings will be longer than ever this season, accord- 
ing to the leaders of fashion, and the larger they are the 
smarter they are considered. 


































































































































88 
Trade School Opens 





Instruction in Many Branches of the In- 
dustry to Be Taught at Class Established 
in New York 


The Jewelry Trade School, for which 
the Jewelry Crafts Association has been 
working for months was opened yester- 
day (Wednesday) at Public School 27 
located at 42nd St. and Third Ave., 
New York. This school it is agreed will 
fill a long felt want, not only in the 
form of a medium to supplement the 
shop training of apprentices, but in the 
improved spirit certain to manifest it- 
self among the young men receiving in- 
struction. 

In announcing the opening of this 
school the Jewelry Crafts Association 
calls attention to the fact that the school 
authorities will take care of the trans- 
fers of those pupils who are at present 
attending other Continuation Schools. 
They will also arrange the day on which 
they are required to attend. The hours 
of instruction will be from 9 a. m. to 
3 p. m., one day a week, allowing one 
hour for lunch. Room 213 has been set 
aside for.registration and entrance into 
the jewelry class. 

C. A. Jakobb, a well known designer 
in the trade has been secured as in- 
structor for this class. The subjects to 
be taught are jewelry making, setting, 
engraving, polishing and designing. In- 
struction in this class is not limited to 
apprentices and employers who have 
men in their shops desirous of improving 
on their knowledge and skill are invited 
to send these employes to the school. 

Further information about the school 
may be obtained by telephoning or writ- 
ing to the Jewelry Crafts Association, 
48 W. 48th St., New York. 








Teams for Membership Drive Ap- 
pointed at Meeting of Executive 
Board of Retail Jewelers’ Asso- 

ciations of New York 


Last Friday night the Executive Board 
of the Retail Jewelers Associations of 
New York held a meeting at the Hotel 
Astor, at which Charles T. Evans, sec- 
retary of the A. N. R. J. A. was guest of 
honor. Various matters were discussed, 
but the most important of these was the 
membership drive which was launched 
last Monday by the New York State 
Jewelers Association. 

Mr. Evans spoke at some length on 
this campaign, and committees repre- 
senting the various organizations on the 
executive board are now busy soliciting 
new members. Teams were appointed 
representing the Bronx, East New York, 
Brooklyn and Metropolitan organiza- 
tions. It is expected that some time next 
week reports will be made by the cap- 
tains of these various teams. 

The auction legislation, which has 
been sponsored by the organization, was 
defeated at Albany, but it is understood 
that representatives of the association 
will soon meet with the auctioneers, and 
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if possible draft a workable bill. To 
create interest in Mother’s Day, May 12, 
jewelers represented in the membership 
of the executive board, will display in 
their store windows uniform signs urg- 
ing that gifts of jewelry be given for 
this occasion. 

It was emphasized at the meeting last 
Friday night that the newly established 
office of the National Association has 
been of great assistance to the retail 
jewelers and the organizations repre- 
sented renewed their pledge of support 
and cooperation to the A. N. R. J. A. It 
is understood that Mr. Evans is arrang- 
ing for a joint meeting of all branches 
of the trade, at which time an address 
on the Capper-Kelly bill will be made, 
probably by Clyde Kelly, one of its spon- 
sors. 








Jewelry Salesmen Licensed to Solicit 
Business in Wisconsin for Mutual 
Insurance Organization 


MILWAUKEE, WIs., April 5.—Officers 
of the National Jewelers’ Mutual Fire 
Insurance Co. met at the Elks’ Club on 
March 29, with four representatives of 
local wholesale houses who were given 
licenses to act as agents for the com- 
pany in the State of Wisconsin. Among 
the agents who were granted licenses to 
sell insurance were A. F. Weckerle and 
Henry Derus of the O. H. Bingenheimer 
Co. and A. H. Leichtfuss and C. F. 
Dabel of the William F. Gollberg Co. 
Besides soliciting insurance the men will 
endeavor to secure memberships in the 
Wisconsin Retail Jewelers’ Association. 

Both the Wisconsin Retail Jewelers’ 
Association and the National Jewelers’ 
Mutual Fire Insurance Association will 
hold their regular quarterly meeting at 
the office of Mr. Stecher on Wednesday, 
April 10, according to present plans. At 
this time further plans for the State 
convention, to be held May 21 and 22 at 
Oshkosh, will be made. 








Jewelers’ Tweezers Held Dutiable at 
Forty Per Cent Instead of Sixty 
Per Cent, as Claimed by 
Government 


WASHINGTON, April 9.—The Treasury 
Department has published as T. D. 43290 
the decision of the United States Cus- 
toms Court holding that brucelles, or 
jewelers’ tweezers, are properly dutiable 
at 40 per cent ad valorem under Par. 339 
of the 1922 Tariff Act, as manufactures 
of metal not specially provided for, in- 
stead of 60 per cent under the eo nomine 
provision for tweezers in Par. 354. 

The tweezers, which are of the class 
used by jewelers in making and repair- 
ing watches and jewelry, were classified 
for duty under Par. 354. R. F. Downing 
& Co., Inc., the importers, protested, and 
the Customs Court held that the scope 
of Par. 354 was limited to pedicuring and 
manicuring instruments, such as cuticle 
knives, corn knives, nail files, etc. 
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U. S. Trade-Mark Law 





Supreme Court Holds It Does Not Apply 
to Infringements Except in Interstate 
and Foreign Commerce 


WASHINGTON, April 8.—The U. S. Su- 
preme Court held today that the Trade- 
Mark Act does not allow a remedy for 
infringement of a registered trade-mark 
within the limits of a State not affect- 
ing interstate and foreign commerce and 
does not enlarge the common law rights 
within a State where the mark has not 
been used. The court’s decision was 
handed down on an appeal from a de- 
cision of the Ohio Supreme Court which 
held that the purpose of the Federal sta- 
tute was to afford full protection to the 
registrant and owner of a trade-mark 
and to protect their rights in all states 
even in advance of the establishment of 
trade therein. 

In this proceeding Griggs, Cooper & 
Co., a Minnesota corporation, owner of 
the registered trade-mark “Home Brand” 
for various grocery products, sought an 
injunction to prevent the United States 
Printing & Lithographing Co., an Ohio 
corporation, from printing and _ selling 
labels containing the word “Home” for 
use on similar goods in states other 
than those in which Griggs, Cooper & 
Co. markets its products. No _  in- 
terference with interstate or foreign 
commerce was alleged in the suit. 








Fire Destroys Liberty, Ky., Jewelry 
Store 


LOUISVILLE, Ky., March 29.—Fire 
starting in the Commercial Bank build- 
ing, at Liberty, Ky., early the morning 
of March 29, spread to other concerns, 
and destroyed the W. W. Bradley jewel- 
ry store, most of the stock being de- 
stroyed or badly damaged. 

Loss was reported at $3,000 or more 
to the jewelry house, about one-half 
being insured. 








Association Notes 


The Arkansas Retail Jewelers Associ- 
ation will meet at Little Rock, April 25 
and 26. 

* * * 

Meeting jointly the members of the 
Texas and Louisiana Retail Jewelers 
Associations will convene on April 22 
and 23 at Dallas. 

* Ld * 

Plans are now being completed by the 
Michigan Retail Jewelers Association 
for its annual convention which will be 
held at Grand Rapids on April 29 and 30. 

* * ca 

Cedar Rapids will be the scene this 
year of the annual convention of the 
Iowa Retail Jewelers Association to be 
held April 22 and 23. 








Carl Rivinius, 83, owner of a jewelry 
store in Ebensburg, Pa., died recently 
after an illness of two months. 





















su- 
le- 
for 
irk 


nd 
hts 
not 


slry 


‘ire 
‘ild- 
Ling 
rns, 
wel- 

de- 


10re 
half 


30ci- 
1 26 


the 
slers 
| 22 


r the 
ation 
ll be 
d 30. 


this 
the 


velty 
ently 





April 11, 1929 


NEW> 


LOTTE 


METROPOLiIZ 


New York Notes 


The Roxy Watch Co., importer, is now 
in larger offices at 9-11 Maiden Lane. 

Henry Miller, of Miller & Veit, Inc., 
48 W. 48th St., sailed for Europe last 
Friday on the Paris. 

It was announced last week that 
George Schofield is now representing 
Henry Meyer, 527 Fifth Ave. 

The Kaufman Mfg. Co., Inc., manu- 
facturer of platinum rings, 100 W. 21st 
St., is moving to more spacious quar- 
ters at 21-27 W. 46th St., on May 1. 

A new jewelry establishment at Fifth 
and Washington Sts., Hoboken, N. J., 
will be opened tomorrow (Friday) eve- 
ning under the style of Kramer’s. 

H. & E. Oppenheimer, formerly lo- 
cated at 20 W. 47th St., moved yesterday 
(Wednesday) to new quarters on the 
29th floor at 580 Fifth Ave. 


A. Lubin, dealer in diamonds and 
jewelry, 87 Nassau St., has moved to 
more commodious quarters in the same 
building. 

A charter of incorporation was 
granted during the past week to the 
World Art Jewelry Studio, capitalized 
at $10,000. 


Edward A. Rosenbaum has severed 
his connection with Haldiman & Co., 
Inc., and is now engaged in the jewelry 
business in Room 92 at 65 Nassau St. 


Leo Wolleman, importer of precious 
and semi-precious stones, 106 Fulton St., 
returned last Friday on the Leviathan 
from his annual trip to Europe. 


J. M. Paul, jeweler, 3310 Eastern 
Ave., Baltimore, Md., and his wife are 
spending their 15th wedding anniver- 
sary in this city, and while here are 
stopping at the Manger Hotel. 

Mr. and Mrs. Hill Tanenbaum, of 
Augusta, Ga., are at the Hotel Pennsyl- 
vania this week. Mr. Tanenbaum is 
buying fixtures for his new store, hav- 


ing closed his former establishment last 
fall. 


Walter Lewy of Lewy & Co., impor- 
ters of jewelry and jewelry novelties, 
321 Fifth Ave., will leave for the Euro- 
pean stone and jewelry markets on 
April 16. Mr. Lewy will sail on the 
North German liner Berlin, and expects 
to remain abroad for about seven weeks. 


The Gem Club of New York will hold 
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its regular monthly meeting tonight 
(Thursday). This meeting is expected 
to be largely attended as the candidates 
for office will be nominated for the elec- 
tion to be held in May. The committee 
on arrangements will also make its re- 
port on the spring golf tournament. 
This affair is looked forward to with 
a great deal of interest and the com- 
mittee’s report will be one of the most 
interesting features of the meeting. 
After the regular business meeting 
dinner will be served at a down-town 
restaurant, and the members will then 
adjourn to the Park Row Bowling 
Alleys, where the final matches of the 
season will be rolled. The business 
meeting will be held in 15 Maiden Lane. 

Many of the older jewelers of the 
city learned with regret of the death, 
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last Saturday, of George Carlton Com- 
stock, a prominent member of the New 
York bar, who years ago was one of 
the first attorneys for the original 
Jewelers Board of Trade in this city 
and for many years represented a large 
number of prominent firms in the indus- 
try, including the Gorham Mfg. Co., the 
Keystone Watch Case Co., and a number 
of diamond concerns. Mr. Comstock 
passed away at his residence, 1155 Park 
Ave. Funeral services were held Tues- 
day morning, April 9, at the Brick Pres- 
byterian Church, 37th St. and Fifth 
Ave. Deceased is survived by a son, 
George Carlton Comstock, Jr., and two 
daughters, Mrs. Fraser Muir Moffat, 
Jr., and Miss Mary Edgar Comstock. 

Bernat Mechlovitz, 320 W. 37th St., 
this city, was granted a preliminary in- 
junction in his action in equity, insti- 
tuted recently in the United States Dis- 
trict Court against the Dolly Mode Mfg. 
Corp., 151 W. 30th St. As reported in 
these columns last week, the plaintiff in 
this action was granted a motion for an 
injunction restraining the defendant 
from continuing its alleged infringement 
of manufacturing ornamental designs 
for brooches patented by Mr. Mechlovitz. 
The injunction, which finally resulted 
from this motion, was issued on April 2 
and was granted without bond and with- 
out prejudice to the right of the de- 
fendant to contest the plaintiff’s claim 
for a permanent injunction. In the in- 
junction, the defendant, or its agents, 
are enjoined from making or selling 
brooches infringing on designs Letters 
Patent No. 76949. 

Being the double of the Police Com- 
missioner of the world’s largest city has 
its advantages, at least Mortimer Tesch- 
ner, production manager of the Arrow 
Mfg. Co., maker of boxes for the 
jewelry trade, 1100 Adams St., Hobo- 
ken, N. J., thinks so. Mr. Teschner re- 
sembles Commissioner Grover Whalen 
so closely that once he places his foot 
on the Manhattan side of the Hudson 
he is shown all the courtesies and con- 
siderations falling to the lot of the head 
of New York’s “finest.” Newspapers 
have commented widely on Mr. Tesch- 
ner’s likeness, and only a few days ago 
in company with two reporters from a 
Metropolitan daily the production man- 
ager visited this city on a wager that 








(Continued on page 91) 
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Over One Hundred Years the Jewelers’ Bank 
CHATHA M 


pHENIy A Bank's Best Friend 
Is a Satisfied Customer 


Hundreds of Jewelry Merchants opened their first bank 


account here and are among our best friends today. 
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TRustcomPANY We Welcome New Business 
—— Main Office—149 Broadway 
Capital, Surplus and Branches—Battery to the Bronx 
Undivided Profits over 
Twenty-five ente 
Million Dollars Resources Over a Quarter of a Billion Dollars 
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TO LET Qos, 
Modern JEWELRY FACTORY 


ORMERLY the premises of A. J. Casse 
i Co., makers of fine enameled cases and 

clocks, and jewelry of distinction. 

. * * 

Rather than dismantle this well equipped shop, 
we took it over for the purpose of renting it 
to a high class manufacturer of name and 
reputation. 
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Rooms 
800 Baths 


Old Fashioned Hospitality 
in a Modern Setting 


In the Grand Central Section, 10 minutes 
from Penn. Station, near Times Square, 
Fifth Avenue shops and important com- 
‘ mercial centres and theatres. 


Radio in Every Room— 
Single Rooms $3 to $5 per day 
Double Rooms $4 to $6 per day 
S. Gregory Taylor, President Oscar W.Richards, Manager 


STERMONICLAI 


NEW YORK CITY 








Per Day 
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LEAVITT REALTY CO. 
126-132 West 46th Street NEW YORK 


Bryant 7747 
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Restringing French Knotting 


Matching , ‘ 
Pearls and Beads Fancy Weaving, 


CLASPS ; Cleaning 
La Vie Pearl Company 


65 NASSAU ST. (Cortland 0650) NEW YORK, N. Y. 















































Banking Service for the Jewelry Trade 


WE offer to jewelers the special facilities developed through 
years of intimate association with their business, together with 
all the financial and service resources of a great banking institution. 











MARKET AND FULTON OFFICE 


IRVING TRust COMPANY 


81 Fulton Street, New York 
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he could “fool the police.” From all 
reports Mr. Teschner had the “cops” 
saluting him and even holding up traf- 
fic while he crossed the streets. At the 
box office of a local theater he was again 
mistaken for the Commissioner, and had 
no difficulty in securing seats at box 
office prices for one of Broadway’s hits. 
When Mr. Teschner dons a derby, a dark 
overcoat and the traditional Whalen 
white flower, he looks every bit the part 
of the Police Commissioner. 


John T. Gordon became associated on 
April 1 with Avvocato & Tuch, gem 
specialists, 48 W. 48th St. 

On May 1 Dreher Bros. & Wider, now 
at 37 Maiden Lane, will move to larger 
quarters at 48 W. 48th St. 

The U. S. Chain Co. will be located, 
on and after April 15, in the new U. S. 
Chain Co. building at 148 11th St., Long 
Island City. 

S. Capalan of L. Lewitt & Co., 
manufacturers of watchcases, 240 W. 
40th St., left on April 8 to visit his 
territory in the East. 

The Arax Jewelry Mfg. Co., manufac- 
turer of costume and seed pearl jewelry, 
formerly at 105 Fulton St., is now lo- 
cated at 74 W. 46th St. 


Edward Kittay & Co., diamond cutters 
and importers, 87 Nassau St., are mov- 
ing their New York office to Room 1010 
at 170 Broadway, on May 1. 


The Benedict Mfg. Co., East Syracuse, 
N. Y., has opened a complete display 
room under the management of John 
L. Leslie at 366 Fifth Ave., this city. 


Robert Seltzer of Seltzer Bros., 35 
Forsythe St., returned to this country 
last Saturday on the Leviathan after 
purchasing jewelry novelties abroad. 

Krieger & Dranoff, dealers in watch 
materials and jewelers’ supplies, are 
now located at 10 W. 47th St., having 
moved recently from 562 Fifth Ave. 

Joseph Eisenstein, formerly with 
Aisenstein-Woronock & Sons, Inc., 22 
Eldridge St., as their New England rep- 
resentative, is now connected with Sitz- 
man, Gold & Posner, 105 Canal St. 

Ralph J. Blumenthal, who has been 
associated with “The House of Jades,” 
has opened his own office at 65 Nassau 
St., dealing in importations from China 
and Japan. 

I. V. Bertuch announces that he has 
taken into partnership W. Mechanic, and 
in the future will do business at 145 W. 
45th St., under the style of Bertuch & 
Mechanic. The concern will specialize in 
Chinese jade and star sapphires. 

Among those recently elected to mem- 
bership in the Merchants’ Association 
of New York were: the A. Wittnauer 
Co., importer of watches, 402 Fifth Ave., 
and the La Perfection Pearl Necklace 
Co., Inc., importers of pearls, beads and 
novelties, 11 W. 30th St. 

The Brooklyn Retail Jewelers Associ- 
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ation will hold its regular monthly meet- 
ing tonight (Thursday) at Hotel St. 
George. At this time it is expected that 
arrangements will be made for a social 
affair to be held on April 21, to which 
only members will be invited. 


Alfred Morell, for many years with 
Black, Starr & Frost and Dreicer & Co., 
is now associated as executive vice-presi- 
dent with T. Kirkpatrick & Co., Park 
Ave., at 57th St. Mr. Morell is the re- 
tailers’ representative on the Good and 
Welfare Committee of the National 
Jewelers Board of Trade and is active 
in the Retail Jewelers Association of 
Greater New York. 


C. A. Rau, agent for the American 
Railway Express Co. at the Erie Ter- 
minal, Jersey City, N. J., is holding for 
identification a salesman’s_ telescope 
valise, containing a sample line of neck- 
laces and buckles. The identification tag 
for this valise was lost in transit and 
any one who can help locate the owner 
is requested to communicate with C. A. 
Rau, or with THE JEWELERS’ CIRCULAR. 








The next Gift Department 
will appear in THE JEWELERS’ 
Circu.ar on April 18. Some of 
the latest gift merchandise will 
be illustrated and a special 
article on “Mother’s Day in 
the Gift Department” will of- 
fer helpful selling hints. 




















An involuntary petition in bankruptcy 
was filed last Friday against Louis 
Kruger, retail jeweler, 1493 St. Nicholas 
Ave. The petitioning creditors are: S. 
Jollofsky & Sons, Inc., with a claim for 
$349; Barnet Pusrin, $149, and Abra- 
ham Fedelman, $100. Mr. Kruger had 
previously filed an assignment for bene- 
fit of creditors on March 30, naming 
David Scher, 826 E. 163rd St., Bronx, 
as assignee. 

Schedules in bankruptcy were filed 
on April 3 by Isidor Good, retail jeweler, 
13 John St. These schedules list liabili- 
ties of $36,852 and assets of $20,200. 
The liabilities include secured claims, 
$5,825; unsecured claims, $22,904; notes 
and bills which ought to be paid by other 
parties, $6,000; and accommodation pa- 
per, $2,123. The assets represent real 
estate, $6,500; stock in trade, $4,600; 
machinery, tools, etc, $600; debts due 
on open accounts, $8,000; deposits of 
money in banks and elsewhere, $500. 


David Belais, of David Belais & Co., 
15 W. 47th St., has been appointed 
chairman of the jewelry division for the 
annual Maintenance Appeal of the Sal- 
vation Army, May 1 to May 15, under 
the direction of Colonel Edward Under- 
wood, Salvation Army officer in charge 
of the task of raising $560,000. This 
amount is required to carry on the Army 
activities in Greater New York during 
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the coming year. Mr. Belais is appoint- 
ing a committee of representative men 
among the trade who will assist him in 
raising the jewelry trade quota. 

A. D. Leveridge of the diamond firm of 
A. D. Leveridge, 12 E. 54th St., New 
York, and Vaucresson S. & O. France, 
arrived in this city on the Albert Ballin 
on Wednesday, April 3, for a service trip 
to the firm’s clients. Mr. Leveridge will 
sail again for Europe next Saturday. 
He reports the same firm condition of the 
European diamond market that existed 
through all of last year, and the rapidly 
increasing demand for luxuries of all 
kinds abroad. Mr. Leveridge believes 
that this demand will bring prosperity 
and higher living costs, particularly in 
France. 

The L. & C. Mayers Co. now occupying 
most of the fifth floor and part of the 
eighth floor. at 170 Broadway, has 
taken a lease on the entire fifth floor 
at 545 Fifth Ave. In their new quarters 
the concern will have 10,200 square feet 
of floor space. The Mayers concern will 
move about June 1, its executive offices, 
auditing and filing departments and in 
fact all other departments of its mail 
order business. For the convenience of 
its out-of-town customers the concern 
will still maintain quarters at 170 
Broadway, where they have taken a 
lease on one-half of the fifth floor. 

Two youthful robbers, eight and nine 
years of age, were caught Sunday night 
while attempting to loot the jewelry 
store of Rocco Belli, 195 Ave. A. The 
boys had several fountain pens in their 
pockets and told the arresting officer 
they intended to sell them in order to 
buy pigeons and a coop. One of the lads 
had a fully loaded .38-caliber pistol in 
a holster about his waist, saying he 
found it in the store. So diminutive were 
the captives that they made their en- 
trance between the bars of a cellar win- 
dow without disturbing the burglar 
alarm. After being brought to the Fifth 
St. station and booked by Patrolman 
Michael Murphy as juvenile delinquents, 
the lads were sent to the Children’s So- 
ciety. 

A private and public exhibition of the 
work of the school department of 
the Mechanics Institute, 20 W. 44th St., 
will be held tonight (Thursday). The 
private exhibition from four to six 
o’clock and the public exhibition from 
7.30 to 9.30 o’clock. In this will be a 
very creditable display of jewelry de- 
signs produced by the class of the In- 
stitute under the instruction of C. A. 
Jakobb, a well-known designer of the 
trade, who is also the instructor of the 
class recently put in the public schools 
by the Jewelry Crafts Association. For 
his class in Mechanics Institute, three 
prizes have been offered in the form of 
medals, two by Theo. A. Kohn & Son, 
Inc., and one by Walter McTeigue of 
Walter McTeigue, Inc., 36 W. 47th St., 
who is president of the Jewelry Crafts 
Association. These medals will be 
awarded at the closing exercises of the 
school department to be held at the 
Town Hall, 113-123 W. 48rd St., on 
Friday evening, at 8.30 o’clock. 


























































































92 


Philadelphia 


The Novelty Jewelry Co., a wholesale 
concern, has removed its business from 
902 Walnut St. to a new location at 806 
Walnut St. 

J. T. Wickes, watchmaker to the trade, 
has moved from 729 Sansom St. to the 
Washington Square building at Chestnut 
and Seventh Sts. 

J. C. Demmert, Camden, N. J., jeweler, 
who has had a place of business at 504 
Federal St., for 20 years, is to move to 
a new store at 216 Broadway. 

John A. Lilly, for many years with 
the late George W. Devinne, emblem 
manufacturer, 131 S. llth St., has 
opened a similar business in Room 203, 
Burd building, Ninth and Chestnut Sts. 

The well-known wholesale jewelry 
house of John F. Blisard & Bro. at 132 
South Eighth Street has applied for a 
charter and is to be incorporated under 
the style of John F. Blisard & Co., Inc. 

The quota of Philadelphia credit men 
to aid the national campaign against 
credit crooks is $150,000, and the local 
group thus far has received pledges 
of almost $23,000, with many excel- 
lent prospects yet to be canvassed. The 
money is to be used for the Creditors 
Protection Fund in the warfare against 
commereial crooks. It is stated that a 
number of wholesale jewelry houses and 
manufacturers are among the contrib- 
utors. 


Federal Notes 


A motion for issuance of a supple- 
mental complaint against the Merchants’ 
Cooperative Advertising Service, of Dal- 
las, Tex., will be heard by the Federal 
Trade Commission on April 12. Eugene 
W. Burr, attorney in charge of the 
prosecution of the complaint against the 
firm, will present for the information 
of the Commission the circumstances 
which have arisen since issuance of the 
original complaint and which, in his 
opinion, warrant bringing additional 
charges. The original complaint al- 
leged that the Dallas firm was guilty 
of misrepresentation in the sale to re- 
tail merchants of coupons to be given by 
the latter to their customers for re- 
demption by the respondent in silver- 
ware. 

The Treasury Department announced 
last week the entry of a decree by the 
United States District Court for the 
Southern District of California for the 
forfeiture and sale of diamonds seized 
by customs agents from various diamond 
merchants and jewelers in Los Angeles 
which had been smuggled into the coun- 
try in June or July, 1927, by or 
with the assistance of Max H. Schenit- 
zer and Sofia Schenitzer, his wife. 














There is no evidence, according to the 
court, that warrants a finding that any 
of the merchants from whom the dia- 
monds were seized were other than pur- 
chasers in good faith and the decree pro- 
vides that no sale of the diamonds shall 
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be made for 90 days in order that the 
bona fide and lawful owners or claim- 
ants may institute proceedings for the 
recovery and return of the diamonds. 


District Judge McCormick’s opinion 
is published by the Treasury Depart- 
ment for the guidance of customs offi- 
cers and others concerned. It is on file 
in the office of THE JEWELERS’ CIRCULAR. 
Jurisdiction over appeals taken from 
the Patent Office was transferred April 
1 from the Court of Appeals of the Dis- 
trict of Columbia to the United States 
Court of Customs Appeals, which will 
be known henceforth as the United 
States Court of Customs and Patent 
Appeals. The transfer was made un- 
der a law passed by the last Congress, 
signed by President Coolidge on March 
2, to relieve congestion on the docket of 
the District court. For several years 
past judges on the United States Court 
of Customs Appeals have presided on 
the bench of the District Court in pat- 
ent and trademark cases in which ap- 
peals have been taken from decisions of 
the Commissioner of Patents. 








Boston 





Joseph Lajoie, for 35 years a jeweler 
at Worcester, Mass., died on March 29 
at his home. Mr. Lajoie retired from 
active business some time ago and was 
88 years old at the time of his death. 

The Thomas Long Co., Boston, Mass., 
won the first prize in the Bowling 
League which has just closed its season. 
The annual banquet is to be held April 
12 at the Elks Hotel when the presen- 
tation of awards will be made. 


An exhibition of semi-precious stones 
was held last week by Shreve, Crump 
& Low, Inc., Boston, Mass. The carne- 
lian and topaz seemed to be the most 
popular, but a close third was coral for 
skin jewelry. Jade and amethyst found 
numerous admirers and continue popu- 
lar. The display was mounted mostly 
in gold, although there was a large 
quantity of uncut stones in the exhibi- 
tion. Shreve, Crump & Low present a 
number of exhibitions during the year, 
all of them designed to educate the pub- 
lic in the value and art of jewelry. 
These exhibits always create a great 
deal of public interest. 

Franklin Porter, Peabody, Mass., gave 
a talk on “The Silversmith and His 
Craft,” at the recent meeting of the Pea- 
body Historical Society, and illustrated 
his lecture with a display of the tools 
used in the silversmith craft, as well as 
products of the silversmiths’ art. He 
traced the story of the art of working 
silver by hand for 5000 years. Mr. Por- 
ter has a studio in the neighboring town 
of Danvers, and has gained a wide repu- 
tation for his skill in the art. Among 
his present tasks is that of making by 
hand some pieces for the communion 
service for the Washington cathedral, 
the pieces to be executed in design to 
correspond to the general design of the 
cathedral. 
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Providence 





Judgment was awarded C. Mancini & 
Sons in four cases heard in the civil 
session of Sixth District Court last 
week before Judge Rueckert on book 
accounts. 

Charles A. Dunn, dealer in imitation 
stones, has removed from the Howard 
building, 171 Westminster St., to 825 
New Industrial Trust building, 111 
Westminster St. 

H. A. Green & Co., Inc., this city, have 
been incorporated under the laws of 
Rhode Island to conduct a manufactur- 
ing jewelry business with an authorized 
capital stock consisting of 300 shares of 
common stock of no par value. The in- 
corporators are: Max Silverman, Harry 
A. Green and Samuel H. Workman. 








Pittsburgh 


Charles E. Baker of this city has 
bought Freshman’s jewelry store, Al- 
toona, Pa. He has also bought the 
Brotherhood Watch & Jewelry Co., 
Youngstown. 

S. O. Perry, representative of the 
Norris, Allister-Ball-Bridges Co., for- 
merly in the Jenkins Arcade, has moved 
to larger quarters in Room 405 in the 
Clark building. ; 

About April 15 L. J. Marks, importer 
of diamonds, removed from the Pitts- 
burgh Life building, Pittsburgh, Pa., 
to new and larger quarters in Room 408 
of the Clark building. 











Business Changes 





The jewelry store of W. C. Miller, 
Danville, Ill., has been sold to Irvin 
Spritzenberger. 

C. A. Calkins of Viola, Wis., has 
bought the jewelry store of L. M. 
Calkins at Ladysmith, Wis. 

Samuel Berkou, for many years a 
jeweler on S. Eighth St., Lebanon, Pa., 
has taken possession of larger quarters 
at 718 Cumberland St. 








Jewelers’ Gold Bars Withdrawn and 
Exchanged at New York 


Week Ending April 6, 1929 
The U. S. Assay Office reports: 


Gold bars exchanged for gold 


a ee $1,052,775.95 
Gold bars paid depositors...... 55,365.78 
BRON 55.0 Sis enw ametoeie eee $1,108,141.78 


Of this gold bars exchanged for gold 
coins are reported as follows: 
Exchange 


Oo OG ESR ae ee eee en ee ee $666,601.18 
i Biss hieities aaa le wie ee we a alae 81,533.12 

esa tei oka ek ath Ce NR preteen aE 70,883.35 

ee: Se re een 96,757.22 

2 Sree ree rer ee 116,891.88 

Bess HES Keb eRe es es 20,109.20 
—— il 

i) SRS een he eee ee $1,052.775.95 
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they will remain for about 10 days at- 
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Chicago Notes 





E. S. Heller and his nephew, S. Heller, 
manufacturers’ representatives, left last 
week on an extended business trip 
through their territory. 

George Dahlman, manager of the Chi- 
cago office of the Reliance Mfg. Co., is 
spending a week at the home offices get- 
ting his new fall sample line. 

George Flemming, of the J. J. Som- 
mers Co., left recently on a business trip 
through his eastern territory. Mr. Flem- 
ming will be away until April 20. 

Frank D. Newburger, representing 
the Leach & Miller Co., and Kasper & 
Esh is making a business trip to cities 
in the Middle West. Mr. Newburger 
will return home in about two weeks. 

The Atlas Silver & Casting Co., Inc., 
339 S. Wabash Ave., has completed the 
remodeling and enlarging of its shop. A 
complete plating department has been 
added. 

J. Y. Lebolt, of Lebolt & Co., re- 
turned to his desk last week after spend- 
ing 10 weeks in California and Mexico. 
Mr. Lebolt spent all of his time in visit- 
ing with his many friends and taking 
in all places of interest. 

Briggs & Faussett, auctioneers, 
having closed a successful sale for the 
Mitchell-Greer Co., Fort Worth, Tex., 
which ran for eight weeks, are now con- 
ducting a sale for the Kruger Jewelry 
Co., Wichita Falls, Tex. 

P. M. Slauter & Son, Elwood, Ind., 
are holding a remodeling sale this week. 
Charles Hubbard, auctioneer, Chicago, 
is conducting the sale. This is the sec- 
ond sale Mr. Hubbard has conducted for 
the concern. 

Harry D. Henshel, of the Henshel 
Pearl Corp., New York, made a hurried 
business trip to Chicago last week to 
consult with the wholesalers here who 
have been designated as distributors of 
Blue Bird pearls. 

Sympathy from members in the trade 
was extended to Charles I. Herron, 209 
N. State St., last week on account of 
the death of his mother. Mrs. Herron 
had been ill for about a year, and passed 
away on Wednesday. 

Fred Whitney, of the Hadley Co., ac- 
companied by Harry Teeple, of the Cali- 
fornia branch of this company, left 
here on Monday for Providence, where 


tending the semi-annual sales confer- 
ence. 

Roland W. Esterly, Duluth, Minn., 
stopped in Chicago last week to visit 
with his brother, Hugh A. Esterly, en- 
graver, located in the Heyworth build- 
ing. Mr. Esterly motored to West 
Baden, to attend the convention of the 
National Association of Credit Jewelers 
and stopped here on his way home. 

Ray Grosscup, of the diamond depart- 
ment of C. D. Peacock, Inc., is con- 
valescing at the Swedish Covenant Hos- 
pital, after an appendicitis operation. 
Mr. Grosscup has been at the hospital 
for two weeks and expects to remain 
there for at least another week before 
returning to his home. 

Mr. and Mrs. Robert S. Nathan, 5318 
Ellis Ave., Chicago, announced the en- 
gagement of their daughter, Rosalind, to 
Harold G. Kohen, son of Mr. and Mrs. 
Max A. Kohen, of Minneapolis, Minn., 
at a reception held in their honor last 
Sunday. Mr. Kohen is a member of 
Harold G. Kohen, Inc., operators of Max 
A. Kohen, Inc. stores of Minneapolis. 

Sig Burg, importer and wholesaler, 
with offices in the Heyworth building, 
announced last week that Caesar Tschu- 
din has joined his sales force and will 
represent him through the Pacific Coast 
territory. Mr. Tschudin is well known 
to the trade in that territory, as he 
called on them for years when he repre- 
sented other lines. 

Raymond J. Shaffer and James H. 
Burch have incorporated under the 
name of the Shaffer & Burch Co. Mr. 
Shaffer entered into the retail business 
for himself several months ago, and Mr. 
Burch joined him last week. Both of 
these men are well known to the trade, 
and both formerly were connected with 
the Hipp & Coburn Co. 

Herman Landfield, son of Abraham 
Landfield, retail jeweler, 212 E. 47th St., 
passed away at a local hospital last week 
from the result of wounds he received 
while attending a boxing bout at the 
Coliseum a week previous. During the 
riot Landfield, who was peacefully seated 
in the balcony, was hurled over the bal- 
cony banister. 

Harold Barmon, who was associated 
with the Pacific Pearl & Ivory Co., has 
made satisfactory arrangements with 
the Associated Jewelers’ of America, 
with home offices at Seattle, Wash., and 
Chicago offices in the Pittsfield build- 


ing, to represent them through Ohio, 
Michigan and Indiana. This will take 
effect on May 1, and Mr. Barmon will 
travel out of the Chicago office. 

The Frank Rifas Co., platinumsmith, 
will remove its shop and offices from the 
15th floor of the Kesner building to more 
modern and spacious quarters on the 
19th floor of the Pittsfield building. Ad- 
ditional new machinery will be added, 
and there will be more window space 
for additional workmen. The space will 
be divided to provide for the shop, pri- 
vate diamond room and reception room. 

The engagement of Miss Dawn Mac- 
Arthur to Wallace J. Hahn was an- 
nounced at a party last Saturday eve- 
ning. Miss MacArthur is the daughter 
of Mrs. Harriet MacArthur of 4501 N. 
Kimball Ave., and is connected with the 
Chicago store of Lebolt & Co. Mr. 
Hahn is associated with his father, Jacob 
Hahn, in the lapidary business of Jacob 
Hahn & Son, Chicago, and is well known 
to the trade. The wedding date has 
not been set, but the event will not take 
place for several months. 

The Associated Jewelers of America 
have opened offices in Suite 1022 Pitts- 
field building, where they will carry a 
complete line of their imported jewelry 
and novelties. This concern is located 
at Seattle, Wash., and also has a branch 
office in New York. D. W. Thomas, 
president, spent the past week here get- 
ting the office established and attending 
to important business. Miss Esther 
Hegburg, who was associated with the 
home offices for some time has been 
placed in charge of the Chicago office, 
and Anthony Tranel, also of the home 
office, will represent them in Illinois and 
St. Louis. 

Max Kohen and his son, Harold G. 
Kohen, of the Harold G. Kohen, Inc., 
operators of the Max A. Kohen, Inc., 
stores, Minneapolis, called on the whole- 
sale and manufacturing concerns in Chi- 
cago last week making purchases for 
their stores. While here they announced 
that they would open their third store in 
Wisconsin on May 1. The store is lo- 
cated at Kenosha and all new fixtures 
in walnut are now being made to order. 
The store will be managed by Mr. and 
Mrs. Roy Johnson, of Newton, Kan., 
who for the past six months were con- 
nected with one of their other stores. 





(Continued on page 94) 






























94 


Chicago Notes 


(Continued from page 93) 








Mr. Johnson will have charge of the 
store and Mrs. Johnson, the office. 

Joseph H. Niderost of the retail 
jewelry firm of Niderost & Tabor, San 
Francisco, Cal., who is also boxing com- 
missioner for that city, reached Chicago 
last Thursday with a string of eight 
amateur boxers and their coaches 
through the courtesy of the Olympic 
Club of San Francisco, who are on their 
way to the National Amateur Cham- 
pionship Boxing Contest to be held in 
Boston next week. The boys had several 
hours lay-over in Chicago and had a 
thorough work-out in a local gymna- 
sium, while Mr. Niderost found time to 
visit with some of his friends in the 
jewelry field. Mr. Niderost says each 
one of his boys has won the Pacific Coast 
championship in their class and he ex- 
pects them to win a number of cham- 
pionships in the national contest in Bos- 
ton. 

Samuel Schmidt, retail jeweler, who 
for a great many years was located at 
1343 Milwaukee Ave., has removed his 
business to 1361 Milwaukee Ave., only a 
few doors north. Mr. Schmidt has spared 
no expense in the outfitting of this new 
store. The entire store front has been 
remodeled to make it one of the finest 
stores in Chicago. The wall cases are 
built in, which gives it a most unique 
appearance. The ceiling is in Gothic 
type, and done in a rich green craftex 
finish. The overhead lights are of the 
modernistic type, something entirely 
new, and over the cases just projecting 
from the ceiling are lights especially 
adapted to show off the merchandise to 
its best advantage. At the rear of the 
store to the right is a modern optical 
room. In the center is the cashier’s 
office and to the left are three private 
credit rooms. Samuel Schmidt is as- 
sisted by C. G. Kussman, John Knudson, 
J. K. Harmon and Miss Helen Kuester. 








Portland, Ore. 


J. H. Peare, jeweler at La Grande, 
has been in Portland on business, and 
announces that business conditions in 
his part of the State are fine. 

May 1 the new jewelry store of Fred- 
erick Miller and Paul Harbaugh will 
open on the ground floor of the Buyers 
building. 

David H. Kirk has opened a modern 
jewelry store in the Metropolitan build- 
ing, Vancouver, Wash. Mr. Kirk for- 
merly had a store in Seattle, but was 
recently for 18 months in Camas, Wash. 
His new store was opened March 21. 

Frank A. Heitkemper, at 324 Alder- 
St., has had in his window a model of 
tea time in the drawing room of an 
early American home. It is a model ex- 
ecuted by Dwight Franklin, the sculptor, 
and has been sent from the headquarters 
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of Rogers, Lunt & Bowlen, silversmiths 
of Greenfield, Mass. 

Mrs. Tillie Grossman, 57, of Portland, 
died last week after a severe illness. 
She was born in England, and came to 
Portland 30 years ago. For several 
years she was engaged in the jewelry 
business here. She leaves two _ sons, 
both physicians. 








Cincinnati 


A. W. Kampf, artist, creator of spe- 
cial platinum pieces -and manufac- 
turer of jewelers’ tools, will open a retail 
jewelry store on Sixth St. in the Palace 
Hotel block. He will engage in special 
work, but will include jewelry of the 
higher grade and diamonds. Kampf’s old 
establishment is located at 3422 LaRue 
Court in Westwood. 

O. M. Jaccod, who was the first watch 
maker in Cincinnati to receive a certifi- 
cate from the Horological Institute of 
America, has established a watch and 
jewelry store of his own. It is located 
on MeMillan St., just east of Gilbert 
Ave, Walnut Hills. Mr. Jaccod for- 
merly was a partner in Jaccod & Roy, 
watchmakers in the Glenn building, but 
this was dissolved. 

Mrs. Susan Park Whitehouse, 46, wife 
of William H. Whitehouse, president of 
the Whitehouse Jewelry & Diamond Co., 
died at the family residence, Dixie High- 
way, Ft. Mitchell, last Thursday. She 
had been in ill health for several months. 
Funeral services were held at the home 
Saturday afternoon with burial follow- 
ing in Highland Cemetery. The hus- 
band, Susan Whitehouse, a daughter, 
Godfrey Park, her father, one brother 
and three sisters survive. 

The floor of the shop of Heileman & 
Roth, manufacturing jewelers, in the 
Murdock building on Opera Place, will 
be burned to recover “findings” that 
have been ground into the wood and has 
fallen between cracks during the past 
25 years. The Heileman concern has 
been located in the structure for a quar- 
ter of a century and now intends to 
move its shop to the rear part of the 
seventh floor at 413 Race St., where a 
former member of the concern will also 
establish a retail jewelry store. 

The case of a man at Ft. Thomas, 
Ky., charged with obtaining money under 
false pretenses, will be heard April 25 
by Judge William C. Buten of Campbell 
County courts. The man was arrested 
on five warrants issued by county offi- 
cials acting for the Wadsworth Watch 
Case Co., Dayton, Ky. It was charged 
that the man, who had been employed 
by the watch case concern, converted 
funds that were intended for Kendall 
Stegeman, son of Harry Stegeman, vice- 
president of the Wadsworth company. 
The arrest was made several weeks ago 
and the case set several times, but was 
continued upon each occasion. It was 
said that the man had made good for 
all of the money he wrongfully appro- 
priated. 
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Detroit 


The Sallan Jewelry Co. has a new 
store on Biddle St., Wyandotte. 

C. C. Jenks, retail jeweler, recently 
moved into a new shop, a short distance 
from his former address on Michigan 
Ave., Ypsilanti. He has equipped it 
with new fixtures and made other im. 
provements. 

Otto Simon, aged 55 years, and for a 
long time engaged in the retail jewelry 
business on Gratiot Ave., Detroit, died 
last week after an illness which began 
about the first of the year. The busi- 
ness, it is stated, will be conducted as 
usual under the management of his 
widow and a son. 








St. Louis 


The new shop of Frank H. Niehaus, 
jeweler in the Hotel Jefferson, 1215 Lo- 
cust St., was opened for business last 
week. The firm occupies a ground floor 
store in the new section of the hostelry, 
with an entrance from the lobby of the 
hotel as well as from Locust St. 

The lease on the store of the Selle 
Jewelry Co., in the Arcade building, 
Eighth and Olive Sts., was renewed re- 
cently and the store is now being re- 
decorated and brightened up, with sey- 
eral new plans for the interior arrange- 
ments being considered. 

Business is reported satisfactory 
among the dealers. The advent of Eas- 
ter brought some increase in the call for 
articles in the stores and the new spring 
season trade has been showing some in- 
provement with the coming of April. 
Wholesalers also report the salesmen 
are doing a fairly good business. 

Robbers smashed one of the windows 
in the store of the McCoy-Weber Jewel- 
ry Co., 515 Locust St., one night last 
week and grabbed a number of watches 
that were on display and made their 
escape. A bystander saw the robbers 
and said they made their escape in a 
waiting automobile, warning him to 
“Get away from here, or we will kill 
you.” 

There will be a meeting of the mem- 
bers of the local retail jewelers’ organi- 
zation, at Hotel Statler, Wednesday, 
April 17, at which time Robert Barton, 
sales manager of the Elgin National 
Watch Co., will make an address. Presi- 
dent Oliver Selle is making an effort to 
have a large attendance, this being the 
first meeting of the local jewelers since 
last fall. 








The Duval Jewelry Co. of Orlando, 
Fla., is moving its store to 17 S. Orange 
Ave. Remodeling operations on the 
front of the new quarters were recently 
in progress, and the entrance will be fit- 
ished to harmonize in appearance with 
other Duval jewelry stores in the State 
of Florida. G. C. Stone, formerly o 
Jacksonville, will be manager of the 
store at its new location. 
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Los Angeles 


A. N. Levy, proprietor of the Holland 
Diamond Cutting Co., has removed from 
Suite 900 to 919, in the Judson Rives 
building, where he has more commodious 
quarters. 

F. B. King, who has been in active 
business at Redlands, for the last 30 
years is about to retire from business 
and Reed & Gates, jewelry auctioneers, 
are conducting a sale of his stock. 

The Pearlin Jewelry Co., formerly at 
938 S. Broadway, has removed to 923 
S. Broadway where it has a more mod- 
ern store. The company has taken ad- 
vantage of the trend of shoppers to 
locations farther south than in former 
years. 

Don A. Runnels and T. Sherquist, en- 
graver and diamond setter, respectively, 
have removed from Room 420 Metro- 
politan building, to Room 626 in the 
same building. Room 420 is now being 
occupied by the Los Angeles Jewelers’ 
Engraving Service, which removed from 
Room 426. 

S. Davidson, formerly a watchcase 
maker of Los Angeles but who left here 
about five years ago has returned to 
the city and opened a new shop at 424 
S. Broadway where he will repair and 
make cases for the trade. Mr. Davidson 
has been engaged in this kind of work 
for the last 25 years. The new concern 
is called the Los Angeles Watch Case Co. 

The Jewelers’ Security Alliance sent 
a check for $100 to Lieutenant C. Craig, 
of the Los Angeles Police, for his as- 
sistance is running down a bandit who 
robbed the jewelry store of E. B. Kizer, 
5717 Pasadena Ave. Lieutenant Craig 
supplied the detectives of the Alliance 
with information by which the bandit 
was traced to Seattle, thence to Toronto, 
Can., where he was arrested two months 
ago. In the robbery the hold-up secured 
about $1,500 worth of jewelry and 
watches and, in addition, brutally beat 
up Mr. Kizer with the butt of a revolver. 

Leonard E. Lossieff, diamond broker, 
Loew State building, was robbed of 
gems valued at $1,355, last week, while 
on his way home at 1936 Veteran Ave. 
The shock was so acute that Mr. Lossieff 
fainted in his car when police halted 
him, in their search for stolen cars 
which is being conducted each evening 
at heavy traffic points. Excitedly he 
told the officers that he had been robbed 
and that one of the bandits threw his 
watch back in the car but kept the gems. 
The watch was found by the police un- 
der the seat, where it had been thrown 
by the bandit. 

Funeral services were conducted 
April 5, at the Ruppe Mortuary for the 
mother of A. N. Slavick, president of 
the Slavick Jewelry Co., W. Seventh St. 
Interment was at Home of Peace Ceme- 
tery. Mrs. Slavick, who was 78 years 
old, died sleeping on a Pullman while on 
her way to visit a daughter, Mrs. Louis 
Silverman, Fayetteville, Ark. Her son, 
A. N. Slavick had just returned from a 
meeting in the East of the National As- 
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sociation of Credit Jewelers. Besides 
the son and daughter mentioned, two 
other daughters survive, Mrs. Henry J. 
Irmas and Miss Minnie Slavick. 


Nashville 


Jewelers here report trade fair since 
Easter as well as before. The Nash- 
ville trade will be well represented at 
the State convention of jewelers at 
Knoxville, May 23-24. 

The annual session of the legislature 
has been a busy one since the recess. 
Reconvening Monday the session will 
end in six days. There has been some 
talk of an extra session. The sales tax 
legislation on gross sales was defeated. 

A rare old silver cup that the Shery 
Jewelry Co. in Nashville found shows 
that Tennesseans were racing their 
mounts as far back as 1804. Mrs. 
George W. Hale, of Shadow Hills, in 
Belle Meade, purchased the cup from 
the concern which bought the cup at Gal- 
latin, one of the centers of horse breed- 
ing and racing in the early days. It had 
been buried during the Civil War. The 
cup is more than a foot high. It stands 
more than 16 inches and the bowl 
slightly more than eight inches in 
diameter. It is of Georgian design, with 
pendant ring handles dropped over lions 
heads. 

















New Orleans 





Reports from many New Orleans re- 
tailers would indicate that the Easter 
business transacted was up to expecta- 
tion. With more settled and pleasant 
weather approaching jewelers are op- 
tomistic as to trade for the spring and 
summer months. 

Alfred J. Krower, accompanied by 
Henry Weil, of the firm Leonard Krower 
& Son, Inc., New Orleans, have just 
returned from an extended trip through 
European markets, anticipating their 
requirements, in particular in the lines 
of diamonds and watches, owing to the 
fact that there may be a revision in 
the tariff. While abroad, they visited the 
world-famous Leipzig Fair, in which 
there were over 10,000 exhibits of every 
class of products as manufactured in 
Germany and adjacent countries. They 
also visited the British Industries Fair, 
London, which occupies a tremendous 
area and in which were elaborate ex- 
hibits of products of manufacturers 
throughout the entire British Empire. 
Although Europe was in the grip of the 
most severe winter weather ever re- 
corded and there was considerable in- 
terference with traffic and navigation, 
the attendance at both expositions was 
the largest on record. During Mr. 
Krower’s trip, he visited the manufac- 
turing centers of England; diamond 
centers of Antwerp and Amsterdam; 
Leipzig, Berlin, Pforzheim; Vienna; 
Chaux de Fonds, Switzerland; and Paris, 
returning to the States on the palatial! 
steamer Ile de France. 
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Ohio Notes 


E. E. Wiford, Sidney, has moved into 
larger quarters across from the Wagner 
Hotel, in Sidney. 

The Parther Jewelry Co., Inc., 8 S. 
Ludlow St., Dayton, has moved into 
larger and more attractive quarters in 
the 100 block on N. Ludlow St., Dayton. 

The Spence Jewelry Co. formerly at 
25 E. Fifth St., Dayton, is now located 
in its new location on S. Main St., Day- 


ton. \ 
Omaha 


Trade conditions in this territory are 
showing an improvement since the first 
of the month, and jewelers expect a 
good spring and summer business. 

Gems and jewelry valued at $1,000 
were stolen from the display window of 
Ye Diamond Shoppe, 1508 Douglas St., 
by a burglar who hurled a brick through 
the window recently. The thief was not 
caught. 




















Business Records 





An involuntary petition in bankruptcy 
has been filed by Rogers Credit Jewelers, 
Akron, Ohio. 

A receiver has been appointed for the 
Mervis Jewelry Co. (Inc.) Baltimore, 
Md. 

An involuntary petition in bankruptcy 
has been filed against the Kertz Quality 
Shop, Ogden, Utah. 

The Wiscman Co., Inc., Washington, 
D. C., is reported to have executed a 
deed of trust. 

The Gem Jewelry Co., Inc., Atlanta, 
Ga., is offering a settlement of 20 cents 
on the dollar. 

{t is reported that Emil Nelson, St. 
Helens, Ore., is offering 20 cents on the 
dollar to creditors. Assets are placed at 
$3,000 and liabilities at $5,000. 

The Hull Street Jewelry & Optical 
Co., Ine., 1317 Hull St., Richmond, Va., 
has filed a voluntary petition in bank- 
ruptcy in United States District Court. 
Peter Otey Miller, local attorney, has 
been appointed receiver in the sum of 
$5,000. The schedule of the petitioner 
was expected to be filed some time this 
week. 








Roy T. Lowe, 32 years of age, credit 
manager for the Gleeson Jewelry Co., 
jobbers, 604 W. Main St., Louisville, Ky., 
was saved from death by poisoning on 
April 1, when D. J. Gleeson, president 
of the company, called at his apartment, 
Lowe having been ill for several days. 
Receiving no answer to knocks he had 
the door opened, and found that Lowe 
was in convulsions from poison, taken 
by accident, in lieu of a prescription. 
He was rushed to the hospital, and will 
recover. A half hour later would have 
been too late according to physicians. 
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Cleveland 


Charles W. Jelliffe of Mansfield, Ohio, 
retail jeweler, moved the past week into 
new and larger quarters. 

Joseph Kominek has opened an at- 
tractive retail jewelry store at 3735 E. 
131ist St. He was formerly a watch- 
maker for the Brotherhood Watch & 
Jewelry Co. 

Work of remodelling and redecorating 
the offices of the A. H. Ficken Co., 
watch jobbers in the Citizens building 
has been completed. A large vault has 
been installed and several additional 
private offices added. 

The regular monthly meeting of the 
Cleveland Jewelry Crafts Association 
was held recently at the Winton Hotel 
with President A. E. Schultz presiding. 
Dinner preceded the meeting which 
consisted of a discussion of trade prob- 
lems. 

Schedules in bankruptcy of the 
Brotherhood Watch & Jewelry Co., this 
city, were filed in United States Dis- 
trict Court last week. The schedules 
however were incomplete. No assets 
were shown and liabilities were listed 
at $227,155. 

The formal opening of the branch 
store of the Webb C. Ball Co. on Shaker 
Square was held on Monday. Many 
beautiful floral pieces were received 
from well wishers in the trade. The 
store is situated in a new business dis- 
trict of one of the most desirable resi- 
dential sections of the city, and is the 
first branch to be established by the 
company. 

Easter business for the jewelry trade 
was poor. The expected demand for 
costume jewelry did not materialize. In 
the foreign sections a number of articles 
for gifts for confirmation were sold. 
The trade is now looking forward to 
graduations and weddings. Collections 
are reported to be slow. Local whole- 
salers report that demand for jewelry 
items is more diversified than heretofore, 
cuff links, scarf pins, etc., having a 
greater call. 








London Notes 


Among the many fine presents made 
to Princess Martha of Sweden and Olav, 
Prince of Norway, whose nuptials were 
celebrated this week at Oslo, the Nor- 
wegian capital, the most outstanding 
is the magnificent platinum and diamond 
tiara from the people of Stockholm. 
There are nearly 1000 diamonds in the 
piece which has a wheat sheaf motif in 
deference to the ancient crest of the 
royal house of Sweden. The linked 
sheafs of wheat in miniature is the chief 
theme of the design. Wedding gifts 
from European royalty include a num- 
ber of fine antique silver pieces. 

* cs * 

Preparations for the first courts of 
the season in London, at which the king 
is not likely to be present, are now going 
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forward and court jewelers are being 
consulted with regard to appropriate 
jewelry in which tiaras and necklaces 
of pearls are always a prominent deco- 
rative feature. There are to be real 
gold gowns this year and court dress- 
makers are introducing a number of 
new materials. 
* * ca 

Princess Olga Paley, widow of the 
Grand Duke Paul Alexandrovitch of 
Russia, has lost her appeal from the 
judgment recently given in favor of 
Norman Weisz, Hatton Garden gem 
dealer, and five other London and Paris 
merchants. The princess brought ac- 
tion to recover goods which she alleged 
were seized during the Russian revolu- 
tion and ultimately sold to a London 
syndicate, of which ‘defendants were 
members, by the Leningrad-Gostorg 
(sales agency). . The defense was that 
the goods were legally appropriated by 
the Soviet Government. The court held 
that the goods, valued at nearly $250,- 
000, had been legally confiscated. In up- 
holding this judgment the Court of Ap- 
peal now says the lower court decision 
was the only possible one under the cir- 
cumstances. The princess, said the court, 
was married to the Tsar’s uncle without 
the latter’s consent, the marriage thus 
becoming morganatic. While this saved 
her property from confiscation with that 
of the Romanoff family, the goods were 
handed over to the Russian State Mu- 
seum in 1918 and the princess left the 
country without a passport, fleeing Rus- 
sia, and placing her property within 
the meaning of the confiscatory decrees. 
The goods became the property of the 
Russian government and were sold by 
it. There is nothing in Russian law, the 
court concluded, to entitle a former 
owner to complain. 








Newark 


The Modern Novelty Co. has taken 
another floor at 126 South St. The com- 
pany now occupies the third floor in ad- 
dition to the top floor of this building. 

Conrad J. Brotherly, 411 Springfield 
Ave., and past president of the Ameri- 
ean National Retail Jewelers Associa- 
tion, sailed for Europe last Saturday 
for a two months’ pleasure trip abroad. 

Two Newark, N. J., firms received 
charters of incorporation last week. 
They were the New Jersey Diamond 
Works, Inc., cutters and dealers in dia- 
monds, and the Crown Mfg. Co., watch 
case makers. 

Due to increased business the Gemex 
Co. has found it necessary to enlarge its 
manufacturing facilities at 170 Thomas 
St., where the concern now occupies two 
complete floors in the east wing of the 
Waterman Building. 








On April 1, the name of Paul- 
Gale-Greenwood Co., Norfolk, Va., was 
changed to the firm name of D. P. Paul 
Co. This change in no way affects the 
ownership, management, personnel or 
policies of this 82-year-old organization. 
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STATEMENT OF THE OWNERSHIP, 

MANAGEMENT, CIRCULATION, ETC., RE. 

QUIRED BY THE ACT OF CONGRESS OF 
AUGUST 24, 1912 


Of THE JEWELERS’ CIRCULAR, published 
weekly at New York, N. Y., for April 1, 1929, 
State of New York 
County of New York { 5%: 

Before me, a notary public in and for the 
State and county aforesaid, personally ap. 
peared H. A. Robertson, who having been 
duly sworn according to law, deposes and 
says that he is the business manager of Tug 
JEWELERS’ CIRCULAR, and that the following 
is, to the best of his knowledge and belief, a 
true statement of the ownership, manage. 
ment (and if a daily paper, the circulation), 
etc., of the aforesaid publication for the date 
shown in the above caption, required by the 
Act of August 24, 1912, embodied in section 
411, Postal Laws and Regulations, printed 
on the reverse of this form, to wit: 

1. That the names and addresses of the 
publisher, editor, managing editor, and busi- 
ness Managers are: Publisher, Jewelers Pub. 
lishing Corporation, 239 West 39th Street, 
New York; Editor, T. Edgar Willson, 239 
West 39th Street, New York; Managing Edi. 
tor, T. Edgar Willson, 239 West 39th _ Street, 
New York; Business Manager, H. A. Robert. 
son, 239 West 39th Street, New York. 

2. That the owner is: (if owned by a 
corporation, its name and address must be 
stated and also immediately thereunder the 
names and addresses of stockholders owning 
or holding one per cent or more of total 
amount of stock. If not owned by a corpora- 
tion, the names and addresses of the indj- 
vidual owners must be given. If owned by 
a firm, company, or other unincorporated 
concern, its name and address, as well as 
those of each individual member, must be 
given.) 

UNITED PUBLISHERS CORPORATION 

U. P. C. Stockholders in excess of one per 
cent: Lee, Higginson & Co. (Partnership), 
43 Exchange Place, New York, N. Y. (A) 
Frederic C. Stevens Co. (See Note), 23 Pros- 
pect Terrace, Montclair, N. J. (B) United 
Business Publishers, Inc. (See Note) 239 W. 
39th St., New York, N. Y. 

Note—Stockholders of (A) Frederic ¢. 
Stevens Co.; Velma S. Stevens, 325 West 
End Ave., New York, N. Y.; F. C. Stevens, 
Jr., 325 West End Ave., New York, N. Y,; 
Velma I. Stevens, 325 West End Ave., New 
York, N. Y.; Frederic C. Stevens, 325 West 
End Ave., New York, N. Y.; Ruth S. Kane, 
Montclair, N. J. 

Stockholders of (B)—United Business Pub- 
lishers, Inc.; C. §S. Baur, 3559-164th St, 
Broadway, Flushing, L. I., N. Y.; George H 
Buzby, Philadelphia, Pa.; J. W. Davis & Co. 
(Partnership) New York, N. Y.; Anna B. 
Frank, Pleasantville, N. Y.; Fritz J. Frank, 
Pleasantville, N. Y.: Lee, Higginson & Co. 
(Partnership) New York, N. Y.; C. A. Mus 
selman, Philadelphia, Pa.; : C. Pearson, 
Montclair, N. J.; Lelia C. Pearson, Mont- 
clair, N. J.; F. C. Stevens, New York, N. Y.; 
Harry E. Taylor, Montclair, N. J. 

Attached to and forming part of Affidavit 
of Ownership, April 1st, 1929. 

3. That the known bondholders, mortgagees, 
and other security holders owning or holding 
1 per cent or more of total amount of bonds, 
mortgages, or other securities are: (If there 
are none, so state.) None. 

4. That the two paragraphs next above, 
giving the names of the owners, stockholders, 
and security holders, if any, contain not only 
the list of stockholders and security holders 
as they appear upon the books of the com- 
pany but also, in cases where the stock- 
holder or security holder appears upon the 
books of the company as trustee or in any 
other fiduciary relation, the name of the 
person or corporation for whom such trustee 
is acting, is given: also that the said two 
paragraphs contain statements embracing 
affiant’s full knowledge and belief as to the 
circumstances and conditions under which 
stockholders and security holders who do not 
appear upon the books of the company 4 
trustees, hold stock and securities in a C@ 
pacity other than that of a bona fide owner, 
and this affiant has no reason to believe that 
any other person, association, or corporation 
has any interest direct or indirect in the 
said stock, bonds, or other securities than 
as so stated by him. f 

5. That the average number of copies ° 
each issue of this publication sold or distrib- 
uted, through the mails or otherwise, t 
paid subscribers during the six months pre- 
ceding the date shown above is (This infor- 
mation is required from daily publications 
only). 
H. A. ROBERTSON. Business Manager. 

Sworn to and subscribed before me thi 
30th day of March, 1929. , ™ 

Notary Public Queens Co., Julia C. H. Alle 
(SEAL) (Mv commission expité 

March 30, 1930) 
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Modern Display for Longines Dealers 


The A. Wittnauer Co. has designed a 
new display that reflects the modern 
trend in a dignified manner. It is made 
of wooden blocks painted in dark green, 
gold and silver, and resting on a dark 
green leather tray. The background is 








ATTRACTIVE LONGINES DISPLAY 


of light and dark green velvet with the 
trade-mark “Longines Watches, Stand- 
ard of the World,” stamped in gold. 
The display, which measures 20 inches 
in diameter, is sold together with a fine 
selection of watches. Once the watches 
offered in this special sale are disposed 
of, the jeweler can use the display for 
any other model he has in stock. The dis- 
play has already proved to be very 


popular. 
- eo @ 


Combining Beauty with Utility 


Many pieces of silverware and silver 
plate are beautiful, many are useful, 
some are both. The Sheets-Rockford 
Silver Co., Rockford, Ill., has been com- 
mended for the lovely service tray now 
being produced, which combines beauty 
and utility. Numerous are its uses; a 
baked potato dish, a bread or roll tray, 
or Sunday night cold meat platter. Any 
housewife can easily add uses too num- 
erous to mention. 

This utility tray is 12 inches long, 
heavily silver plated and a most unusual 
value, retailing at $6.70. The pattern is 
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“Bradford,” that charming Early Amer- 
ican design that is authentically por- 
trayed in the same company’s flatware. 
The combination of Bradford hollow- 
ware and flatware offers to consumers 
the distinct advantage of having a com- 
plete table service in one pattern, and a 
pattern that has won great favor. 


* * * 


“Bucky” Harris Gets a New Watch 


Ralph Brown of the Daniels Jewelry 
Co., Phoenix, Ariz., recently presented a 
watch to “Bucky” Harris, manager of the 





RALPH BROWN OF THE DANIELS 
JEWELRY CO., PHOENIX, ARIZ., PRE- 
SENTING A WATCH TO “BUCKY” 


HARRIS 


Detroit “Tigers.” A long acquaintance 
has existed between these men, as for 
years Brown has made outfielder sun 
glasses for various ball players, so when 
the “Tigers” were in Phoenix on their 
training trip Brown did the honors. 
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Announcement of Aisenstein-Woro- 
nock & Sons, Inc., New York. 


of General Interest 


The announcement made last week in 
THE JEWELERS’ CIRCULAR, that Aisen- 
stein-Woronock & Sons, Inc., one of the 
largest wholesale jewelry houses in the 
East, located at 20-22 Eldridge St., New 
York, were going out of the clock, silver- 
ware and general jewelry business, 
caused considerable comment in the 
trade. As previously reported in these 
columns, this house, after disposing of 
these particular lines will move to a 
new location in the heart of the uptown 
jewelry district, and will handle only 
diamonds, diamond jewelry and watches. 
The exact location of the concern’s 
new quarters has not been announced. 

“A. & W.,” the name by which this 
house is commonly known, has been con- 
spicuous in the jewelry business for 44 
years, and has come to be recognized 
as one of the leading wholesale houses 
in the East. In addition the firm has 
contributed largely to the growth of the 
jewelry business, particularly on the 
East Side section of New York. 

The leading factors in this concern 
are the two founders, Morris Aisenstein 
and Morris Woronock, who are still 
active. In 1885, both these men, then 
young, formed a partnership to sell 
jewelry, and from a modest beginning 
developed a wholesale business with 
more than 10,000 accounts in the United 
States. 

Morris Aisenstein is now president of ° 
the firm, and Morris Woronock occupies 
the office of treasurer. Both partners 
have associated with them in the busi- 
ness their sons, Louis Aisenstein, occupy- 
ing the office of vice-president, and 
David Woronock, the office of secretary. 
William Aisenstein is also associated 
with the business. The same officers will 
continue when the business is moved up- 
town. 

In making the announcement that they 
would handle only diamonds, diamond 
jewelry and watches, and that they 
would move to the uptown district, the 
firm has also let it be known that Value 
Bells, a monthly publication issued by 
the house, will be continued in modified 
form. 
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IN 1928 OUR PURCHASES OF AMERICAN 
SWEEPS SHOWED A LARGE INCREASE 
OVER ALL PREVIOUS YEARS. 


FIRMS WHO HAVE ONCE SHIPPED TO 
US CONTINUE TO DO SO. 


WE DO NOT LOSE CUSTOMERS—BE- 
CAUSE WE GIVE A BETTER PRICE AND 


A SQUARE DEAL EVERY TIME. 


LEES & SANDERS 


LIMITED 


SWEEPS SMELTERS 


BIRMINGHAM 
ENGLAND 








CABLES “REFINERS” BIRMINGHAM 
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(Continued from issue of March 28) 


VER in Times Square the Paramount 

clock is of interest. The clock equip- 
ment consists of a master movement, 
driving direct the east and west. dials, 
each 25 feet in diameter. This master 
movement gives one-half minute im- 
pulses to two smaller movements, one 
of which operates the north dial and the 
other the south dial—each 22 feet in 
diameter. The master movement is 
weight driven, pendulum regulated, and 
automatically wound by electricity. The 
two secondary movements are likewise 
weight driven, and automatically wound, 
but receive their impulses every half- 
minute. 

The master clock also controls appa- 
ratus for flashing the time at night, on 
the 18-foot glass ball surrounding the 
stack. The time is shown by one red 
flash for the first quarter of the hour; 
it is flashed twice on the half-hour, three 
times at three quarters, and four times 
at the hour—followed by a white flash 
for each hour; thus, the hour is shown 
by the number of white flashes. 

The east and west faces (dials) are 
constructed on the face of the building, 
consisting of bronze circles three feet 
in diameter, holding glass stars. The 
minutes consist of six-inch bronze 
frames, with glass fronts, and all are il- 
luminated at night. The north and south 
dials are of skeleton bronze construction, 
with three feet illuminated stars, and 
single bulbs mounted in cups marking 
off the minutes. 


i tem hands on each one of the four 
faces are outlined by electric bulbs, 
Spaced about six inches on centers. The 
total current consumed for illuminating 
the faces and hands is 50,000 watts, 
and an equal amount of electric illumi- 
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nation is consumed by the time ball— 
flashing the hours and quarters, and 
lighting the tower. The total is therefore 
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The Paramount clock looks down from 
the heavens 


100 kilowatts, all of which is turned on 
and off—according to the season of the 
year—by the clock mechanism. And in 
this connection it may be of interest to 
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ork Town 


many people the statement by Dean 
Widner, superintendent of the Para- 
mount building, that the actual cost of 
running and illuminating this mammoth 
clock does not exceed ten dollars per 
year. 


UST to what extent many people de- 
pend on this giant clock was shown 
last summer when it was found neces- 
sary to make certain repairs to electri- 
cal circuits feeding the hundreds of 
lights in each hand of the Paramount 
clock. The hands were then taken inside 
the building for a complete overhauling, 
and numerous telephone calls, and even 
a number of telegrams have been re- 
ceived at the Paramount building office 
from office workers many blocks away 
. Claiming that they were missing 
the clock’s services and asking repeat- 
edly for the operation of the clock . . . 
as soon as possible. 

Several European countries have 
many world-famous clocks. Some of 
them, however, are only famous because 
they were constructed before 1360, when 
clock construction was in a very crude 
state—when the water-dripping clock 
and the town-crier announcing the hour 
to the people of the city in a public 
square, and the sun-dial enabling people 
to tell time by the shadow of the sun 
during only the sunny hours of the day, 
and oil lamps and marked candles and 
“hour-glasses” were the timekeepers of 
the day. 


ANY other European clocks are fa- 

mous because they were placed in 

or on old cathedrals and various his- 
torie public buildings. 

Still others like the old clock at Berne, 

Switzerland, or the famous Strassbourg 

clock have a whole procession of char- 
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crystals, furnished in a hand- 
some mahogany finished cab- 
inet, will enable you to fit 


any fancy crystal without 


grinding. 


Order through your 
jobber or direet 


from us. 
119 Fulton Street 








Gold and 
Silver 


Anod 


Have given unqualified 
satisfaction to three 
generations of platers 





You should try them. 


HANDY & HARMAN 


Executive Offices 


57 William St., New York, N. Y. 











A complete assortment of fancy <> 


Standard 
Unbreakable 
Watch Crystals, 
Inc. 


71 Nassau St., New York 


Wholesale Distributors 
PENNANT WATCH SUPPLY CORP.\ ples of our crystals. 


A standard unbreakable round 
crystal inserting outfit, fur- 
nished in a handsome mahog- 

any finished cabinet, takes 
care of all round crystal 
jobs. 


——_e—— 


Write for 1929 cir- 
cular and free sam- 


New York 


We Reclaim Your 
Precious Metal Scrap 


You receive full allowance 
for all precious metals — 
platinum, palladium, gold 
and silver—that appear in 
old jewelry, sweepings and 


polishings shipped to us. 


Spyco Smelting & Refining Co. 
51 South Third Street 


Minneapolis Y Minnesota 


Si 


April 11, 1929 
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acters appear on the scene when the 
clock strikes the hour. 

While these are very interesting to 
the visitor they do not serve a vital 
function in the community life of today. 
With perhaps only one exception, the 
Westminster clock on the Victoria Tower 
of the Houses of Parliament in London, 
with its striking of the hour on Big Ben 
II, a giant bell weighing over 13 tons, 
none of the old world’s clocks could be 
compared in any practical sense with 
our own Metropolitan clock: the clock 
in the Metropolitan Life Insurance Co. 
building in our own “little, old New 
York.” 


HE clock serving as a landmark of 

New York harbor, the Colgate clock, 
with its 50-foot dial is, so far at least, 
the largest clock in the world. The 
largest four dial tower clock in the 
world, however, is the mammoth clock in 
the Metropolitan Life building, located 
346 feet above the sidewalk, and visible 
far and wide over the city. 

The dials are built up of reinforced 
concrete faced with vitreous blue and 
white mosaic tile. Each dial is 26 feet 
and 6 inches in diameter. The figures 
on the dial are four feet high, and the 
minute marks 10% inches in diameter. 

The minute hand measures 17 feet 
from end to end, 12 feet from center to 
point, and weighs 1000 pounds. The 
hour hand measures 13 feet and four 
inches from end to end, eight feet and 
four inches from center to point, and 
weighs 700 pounds. The hands are built 
on iron frames, sheathed with copper, 
and revolve on roller bearings. 

The master-mechanism, enclosed in a 
mahogany case not much larger than 
that of the Grandfather clock, in the 
directors’ room, on the third floor of the 
Metropolitan building, is the heart and 
soul not only of four immense tower 
clocks but of a magnificent system of 
clocks and many other purposes that 
clocks serve. 

This master-mechanism is in a mahog- 
any case, beautifully carved and pol- 
ished. Except for a few little brass at- 
tachments with extending wires and 11 
pilot clocks with dials about four inches 
in diameter, the master clock does not 
look much different from a_ beautiful 
hall clock. 


fg balagty tle mercury pendulum 
swings slowly to and fro, lazily 
measuring the time as if there were no 
hurry about anything in the world. As 
the hands approach the even hours, a 
soft, smooth winding noise is heard, 
caused by the small electric motor which 
automatically winds up the mainspring 
once every hour. The motor stops as 
the clock hands reach the hour and at 
once every one of the 260 clocks in all 
the offices of their 46-story building reg- 
isters the very moment which is indi- 
cated on the master clock dial. 

As the master clock does not vary 
more than five seconds a month, every 
clock may be said to keep exact time. 
The pendulum meanwhile measures an- 
other 60 seconds . . . and again an elec- 
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tric impulse is sent through the master 
clock, sending the hands of the secon- 
dary clocks forward one minute. 

When this has happened 60 times and 
the hour has passed, the clock is again 
self-wound, and the leisurely pendulum 
begins on a new hour. 

The hands of steel, sheathed with cop- 
per, are so well balanced on their roller 
bearings that they can be moved by a 
slight push of the little finger; in fact, it 
takes but one-twenty-fourth of a horse- 
power electric motor to turn both hands. 

The master clock transmits minute 
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Gigantic clock in Metropolitan Life 
building 


impulses to the tower clock mechanisms 
on the 26th floor, thus keeping them in 
exact synchronism. And not only does 
the master clock control the entire tower 
outfit, but also 260 secondary clocks 
electrically connected with it. Every 60 
seconds these clocks receive electric 
impulses which push the hands forward 
one minute. Although the dials on the 
secondary clocks vary in size from four 
inches to others of 20 inches—with dif- 
ferent size hands, of course—battery 
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current of 40 volts used in the secondary 
clock circuit, makes them all serve alike: 
faithfully and exact, always. 


T each quarter-hour—to be exact, 
23 seconds after the 14th minute, 
29th minute, 44th minute, and 59th min- 
ute, electrical impulses are transmitted 
to the electric hammers on the 26th 
story, and simultaneously are heard the 
notes of the old historic Westminster 
chimes, composed by Handel. 

The playing of the first chimes on the 
quarter takes seven seconds, for the half- 
hour, 14 seconds; the three-quarters, 21 
seconds; and for the full four-quarter 
chimes, 28 seconds. As the chimes be- 
gin at 23 seconds after the minute, 
when we add these 28 seconds we have 
a total of 51. The reserve of nine sec- 
onds is very essential, as the first stroke 
of the hour is always absolutely exactly 
that hour. The hours are sounded on a 
7000-pound bell, with an impact of 
about two hundred pounds. The hour 
blow—struck on such a large bell—may 
be heard many miles away. 

The chime comprises four bells, the 
largest weighing 7000 pounds, key of B 
flat; the second bell weighs 3000 pounds, 
E flat; the third bell, 2000 pounds, F 
natural; and the smallest one, 1500 
pounds, key of G. These bells are 
mounted on pedestals between the mar- 
ble columns outside the 46th story, and 
are twice as high above the sidewalk as 
any other large bells in the world. 

As the evening darkness draws near— 
at any predetermined hour for which 
the mechanism may be adjusted—hun- 
dreds of electric lights appear back of 
the dial numerals. Also, back of the 
minute marks, and over the entire 
length of the hands. All of these are 
brilliantly illuminated with splendid ef- 
fect, a feature that means a great deal 
for the brilliancy and the service of 
this largest four-dial tower clock in the 
world. 

Simultaneously with the illumination 
of the hands and dials, an automatically 
actuated switch lights up a great elec- 
tric octagonal lantern eight feet in 
diameter, located at the top of the tower, 
from which powerful electric flashlights 
—marking the hours in the evening— 
may be seen for a great distance .. . 
far beyond any possible transmission of 
sound. 


HE writer happens to live a half- 

mile away from the Metropolitan 
building. During the summer I spend 
many an evening on the roof of the 
building where I live. Tall buildings 
between “my” building and the Metro- 
politan obscures to me part of the dial 
I am facing. However, I can easily tell 
the time if I am at all looking in the di- 
rection of the Metropolitan building, by 
their flashes of quarters and hours, 
which is as follows: 

Each of the quarter hours is flashed 
in red, and the hours in white light. One 
red flash for the quarter, two red flashes 
for the half, three red flashes for the 





(Continued on page 103) 
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LEIMAN BROS. 
Reversible 


Work Bench 


PATENTED 























The bench that evolution has produced— 
the ultimate improvement—the comfort- 
able, convenient work bench that is truly 
the jewelers’ companion. 






The top is the same front and rear, so that the 
bench is really two benches in one. The trans- 
formation is complete whenever you want a 
new one for the old working front of your 
bench. ‘ 





















It took years of experience with practical 
working jewelers to evolve this bench— 
no other makers can offer it to you—it’s 
patented. It contains time-tried features, 
the convenient arm rest, the rigid file-pin, 
the full width drawer and the non-rust- 
able lower pan. 


LEIMAN BROS., Inc. - - - - = 23B WALKER STREET, NEW YORK 


Makers of good Machinery for 40 Years 


Every worthwhile shop, large or small in the 
land uses them. The material is especially 
selected with its close-grain hard maple for the 
top—and then heavily shellacked to allow for 
washing and cleaning. Altogether a most desir- 
able bench for the factory, workroom, store or 
home. Get the catalog telling all about them 






























THOMAS J. 


DEE & a». 
REFINERS 


Sweeps, Polishings, Gold, Silver, green gold—plates, 
Platinum and Plated Scraps. ee : Se ee = 
red golds DEF GOLDS 


MANUFACTURERS | ® 000! “8 | 


Platinum and White Gold Wedding 
Ring Blanks. Fancy White Gold 


Mountings. Selections Sent on Request. re. 
Refining and Manufacturing Plant: 


Purchasing and Sales Dept.: 
5 Wabash Ave CHICAGO 317-319 E. Ontario St 
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Melt Your 
Own Metal 


Soldering and Melting 


Nicely Handled With 
Torit Apparatus! 


TORCHES 
and Complete Outfits 


for Oxygen and Gas 
or Air and Gas 


OXYGEN and AIR REGULATORS 


Ask for Literature 
ST.PAUL WELDING & MFG. CO. 


166 WEST THIRD STREET ST.PAUL, MINN., U. 8. 



































vA E Torches for Platinum & Gold 


Use city gas with oxygen. Save metal and time. 


_—OK Ask for Catalog B 


22 Albany St., New York 
Inc Co-operating with Jewelers’ Technical 
° Advice Co. 


ARTHUR T. HAGSTOZ 


T. B. HAGSTOZ & SON 
GOLD, SILVER and PLATINUM , 
a er | GRENCHEN, SWITZERLAND 
" = High Grade Wristlet and Pocket 


Refiners and Assayers ii 
Watches from 4% to 9 Ligne 


709 Sansom Street, Philadelphia Morbres de pricision Griita eng ny Rica 
Price $1.00 The BUYERS’ DIRECTORY Jewelers Publishing Corp., 239 W. 39th St., New York 
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United States Patents 
Issue of April 2, 1929 


1,707,906. WINDING DEVICE FOR TIME- 
PIECES. IsipoRE DITESHEIM, La Chaux- 
de-Fonds, Switzerland, assignor to Fa- 
briques Movado, La Chaux-de-Fonds, 
Switzerland. Filed Dec. 3, 1927, Serial 
237,534, and in Switzerland Sept. 6, 1927. 

A timepiece comprising a movement and 

winding stem, and a casing within which 
said movement is mounted, an _ operating 
head on said winding stem, a pinion on said 
stem below said head, oppositely reciprocable 
racks adapted to engage said pinion for 
rotating said stem alternately in opposite 
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directions, complementary channelled slides 
slidably retained by said casing, and housing 
said operating head within the channels 
thereof, when positioned in normal abutment, 
said slides being operatively connected to 
said racks, means limiting the range of 
movement of said slides in a direction away 
from one another, said slides and racks be- 
ing so correlated that said racks are dis- 
engaged from said pinion when said slides 
are in their outermost position. 


1,707,780. INTERCHANGEABLE JEWEL 

MOUNTING. Leo Baum, Brooklyn, 

N. Y; Alexander Russell Bond, executor 

of said Leo Baum, deceased. Original 

application filed Oct. 27, 1925. Serial 

65,082. Divided and this application filed 
July 12, 1927. Serial 205,173 

An interchangeable jewel mounting com- 

prising a base formed with side and end 

walls, a plate, means on the plate and the 

end walls cooperating to effect sliding en- 

gagement of the plate with the base, a jewel 
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Set in the plate and projecting therethrough, 
one of the side walls being formed with a 
notch to clear the projecting part of the 
jewel, and a latch for securing the plate to 
the base, said latch including a member fit- 
ting the notch when the latch is in latched 


Position. 
DESIGNS 
78,173. BUCKLE, Harry TonxKs, New York, 
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Filed Oct. 1, 1927. Serial 23,591. Term 
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of patent 3% years. 


United States Trade-Marks 
Issue of April 2, 1929 


The following trade-marks are published 
in compliance with, Section 6 of the Act of 
Feb. 20, 1905, as amended March 2, 1907. 
Notice of opposition must be filed within 30 
days of this publication. 

Marks applied for under the 10-year “pro- 
viso’” are registrable under the provision 
in Clause (b) of Section 5 of said Act as 
amended Feb. 18, 1911. 

As provided by Section 14 of said Act, a 
fee of $10 must accompany each notice of 
opposition. 


Ser. 278,421. Mosres ADELS, doing business as 
M. Adels & Co., New York. Filed Jan. 
25, 2 


ROSE 
BLOSSOM 


For Silverware—Namely, Flat Tableware, 
Toilet Ware, Jugs, Cocktail Shakers, Cigar- 
ette Boxes, Jewelry Boxes, and Solid and 
Plated Jewelry for Personal Wear, Not In- 
cluding Watches. 

Claims use since Jan. 19, 1929. 


Ser. 269,933. ANCIENS ETABLISSEMENTS Du- 
VERDREY & BLOQUEL, St. Nicolas d’Alier- 
mont, France. Filed July 21, 1928. 


* * 


O- 


For Horological Instruments — Namely, 
Clocks, Clock Works, Alarm Clocks, Watches, 
Alarm Watches, and Parts Thereof. 

Claims use since May, 1928. 


Trade-Mark Registrations 
(Not Subject to Opposition) 


(CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) BauMAN-Massa JEWELRY 
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Co., St. Louis, Mo. 
Serial 262,048. 


LINDY 


For Watches and Watchcases. 
Claims use since Feb. 1, 1928. 


255,007. (CLASS 27. HOROLOGICAL IN- 
STRUMENTS.) ETNA WatcH Co., New 
York. Filed May 26, 1928. Serial 267,040. 


ENO 


For Watchcases, Time Recorders, Clocks, 
Watches, and Parts Thereof. 
Claims use since Jan. 1, 1928. 


Filed Feb. 23, 1928. 


Trade-Mark Registrations Granted 


. FRATERNITY BADGES, LAPEL 
BUTTONS; SCARF, LAPEL, AND 
BREAST PINS; CUFF LINKS, TIE 
CLASPS, CHARMS, FINGER RINGS, 
BELT BUCKLES, AND ORNAMENTAL 
SHIELDS, ALL OF PRECIOUS METAL. 
Kappa SIGMA FRATERNITY, Malba, N. Y. 

Filed Nov. 1, 1927. Serial 256,872. PUB- 

LISHED JAN. 8, 1929. 


254,803. BRACELETS, 
CHARMS, FINGER RINGS, PEN- 
DANTS, FASTENERS FOR NECK 
CHAINS, AND CHAINS FOR PER- 
SONAL ADORNMENT, CONSISTING 
OF NECK CHAINS, WATCH CHAINS, 
AND KEY CHAINS AND THE LIKE, 
WHICH ARE MADE WHOLLY OR 
PARTLY OF PRECIOUS METAL. 
PROVIDENCE STocK Co., Providence, R. I. 

Filed Nov. 20, 1928. Serial 275,575. PUB- 

LISHED JAN. 15, 1929. 
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Outstanding Clocks of New York 


(Continued from page 101) 








shree-quarters, and four red flashes for 
the even hour. . which are imme- 
diately followed by a number of white 
flashes marking—or rather, flashing— 
the exact hour. And time and again, 
when I time their time-flashing signals 
with my own Hamilton railroad watch, 
I found every time that the first white 
flash for the hour was right . . . right 
to the second. 

Thus, I feel that this New World me- 
tropolis, while it has none of old his- 
toric and “rare” clocks of interest to 
the casual visitor for the moment, 
“little, old New York” has reason to 
feel proud of its timekeepers—timekeep- 
ers of real practical value to countless 
thousands of its busy citizens. These 
clocks were made primarily to serve as 
many people as possible. Accuracy, al- 
ways, is expected of them. And so, 
these New York clocks, ranking among 
the most famous clocks in the world— 
inanimate though they are, they live up 
to our expectations . . . serving always 
every one most faithfully. 
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F. C. JORGESON & CO. 


MODERN — ATTRACTIVE — EFFICIENT 


; . . 
A modern case which brings the display well up to the customer’s 
view. The base affords generous storage in either cupboards or 


If you contemplate new fixtures write us. 


Builders of fixtures for over forty years. 






Counter Case No. 111 


159-167 Ann St., Chicago, Ill. 














PLATING 


GOLD—SILVER—PLATINUM—CHROMIUM 


SILVERWARE 
Repaired, Replated and Restored Like New 


MESH BAGS 
Repaired and Plated 


BEAD BAGS 
Repaired, Remounted and Relined 


Swartz @ Co. 


10 SOUTH WABASH AVE. CHICAGO 





Platinum and White Gold Shells 





SAMUEL STERN 
71 Nassau St., New York 
’Phone Cortland 4346 


Manufactures Fine Platinum 
Jewelry—Special Order Work. 





“‘Baguette-Like’’ 
Patented U. S. A. 


“‘Changeable ge 


Only ring that will mount 
Patented U. §&. 


round stones appear square. 











a A Complete Line of Colored Stones 

for Jobbing Purposes 
We can supply all of your colored stone requirements, giving 
your order every attention as to careful selection and 


rompt 
delivery. MAIL CRDERS GIVEN PROMPT AND C. FUL 


ATTENTION 
LEVERE COMPANY 
» 94 CANAL STREET 








NEW YORK 4 











— Bemuth Glass HMfgq.Co. 


Manufacturers of 


Glass-DShades for Figures, 
Clocks and Taxidermists. 


89-97 2. 11th St. 





Brooklyn, N. D. 











MODERN TAGS 


Time to re-tag your rings, watches, beads, etc., with 
our new up-to-the-minute tags. 
These beautiful tags are made in paper and celluloid 
in all the popular shades, can be marked with or 
without ink. 
Send for illustrated folder and free samples. 

Order direct or thru your jobber. 

UNIVERSAL TAG CO. 

780 South 18th St. Newark, N. J. 








™Protection Ring Guard 


For thin rings get our num- 
ber 0. It is a new addition 
to our regular sizes. 

The Lion Safety Pin Clutch Co. 
20 W. 22nd St., New York 





Pat. Feb. 26, 1917 








Pat. May 36, 1920 


DIRECTLY OPPOSITE KEITH-ALBEE THEATRE 


HOTEL BERKSHIRE 


GASPEE 8&7! 





+2.00 


WITHOUT BATH 


*2.50 


WITH BATH 


PROVIDENCE, R. I. 


EDGAR T. SMITH, P 
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